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OO0’€eKT MOCHIKEHHS — TMPOIEC YMPaBIIHHSI MapKETUHTOBOIO JISIBHICTIO
opranizaiii Ha puHky B2B.

Mera pobGoTm — po3poOka Ta OOIPYHTYBaHHS KOMIUIEKCHOI CTpaTerii
MIPOCYBaHHS TOBAPIB/MIOCIYT Y CUCTEMI JIiIOTeHepallii JJIs MiABUIIECHHS €EeKTUBHOCTI
MapKEeTUHTOBOI JIISNIBHOCTI opraHizailii Ha puHky B2B.

Meron OCHIIKEHHS — aHall3 1 CHHTE3, MOPIBHAJIbHUN aHami3 (po3aur 1);
SWOT-anani3, cTaTUCTUYHI METOIU OOPOOKH JaHUX (PO3/1d 2), METO MOJICTIOBAHHS,
€KOHOMIYHI pO3paxyHKH, CACTEMHHUI miaXia (po3aia 3).

V kBaniikamiitHiii poOOTI pO3rISIHYTI CYTHICTB 1 POJIb J1A0TE€HEpPALlil y CUCTEMI
B2B-mapkeTunry Ta BU3HAUMTH ii Miclie B Ipoiieci (OpMyBaHHS IONUTY Ha
TOBapU/TIOCIYTH, MPOAHATI30BaHO CyYacHI IHCTPYMEHTH Ta KaHalW MPOCYBaHHS
ToBapiB/mociyr y B2B-cermenti B ymoBax 1udposizaiiii.

JUisi  yIOCKOHAJIEHHS MPOLEC YHOPABIIHHSI MapKETUHTOBOK  JIISUIbHICTIO
opraHizauii Ha puHKy B2B oOrpyHroBaHo miaxig 10 (opMyBaHHS cTpaterii
MPOCYBaHHS TOBapiB/mociayr y cerMeHti B2B Ha oCHOBIi iHTerpailii iHCTpyMEHTIB
JigoreHepariii Ta qudpoBuX KaHalliB KoMmyHIkallii. [IpoBeneHo oniHKy epeKTUBHOCTI
MPAKTUYHUX 3aXOJIB 3 yJAOCKOHAJIEHHS MPOIIECIB 3aIy4eHHs, OOpOOKH Ta KOHBEpCii
JIIB.

[IporHo3Hi mpumymieHHs MO0 PO3BUTKY 00’€KTa JOCIIIKCHHS — OJepKaHi
pe3ynbTaTH MOXKYTh OyTH BUKOPUCTaHI y MPaKTUYHIN AisutbHOCTI B2B-opranizartiii 3
METOIO MiJABUILECHHS KUIBKOCTI SIKICHUX Ji/1B, BIOCKOHAJICHHS CUCTEMH TIaHYBaHHS
Ta KOHTPOJIKO MapKETUHTOBOI 1sUIBHOCTI Ta 3a0€3M€4eHHS] KOHKYPEHTOCITPOMOKHOCTI

nignpueMcTBa Ha B2B-punky.
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BCTVII

CydacHi yMOBH PO3BHUTKY Oi3HEC-CEpEJOBHINA XapaKTEPU3YIOTbCSI BUCOKUM
piBHEM KOHKYpEHIii, Hu(poBi3alli€l0 eKOHOMIYHUX MPOLECIB Ta 3MIHOIO MOJenen
B3a€eMO/IIi M1k cy0’ekTamu puHKY. Oco0HBO 11€ cTocyeThes cermenTa B2B (business-
to-business), Je pileHHs MPO MPUIOAHHS TOBAPIB 1 MOCIYT yXBaJIIOIOTHCA HAa OCHOBI
paIlioHAIBHOTO aHali3y, TPUBAJIOrO BHOOPY TMOCTadadbHUKA Ta OaraToeTamHoi
CHUCTEMH KOMYHIKaIliil. ¥ TakuX yMoBax TPaJuIliiHI MAIXOAU JI0 MPOCYBaHHS CTAIOTh
Jefani MeHII e(QEeKTUBHUMH, IO 3YMOBIIOE HEOOXIAHICTh TOIIYKY HOBHUX
IHCTpYMEHTIB ~ 3aJIydye€HHs  TNOTCHIIMHMX  KJII€HTIB. TakuM YHHOM, Tema
kBai(ikamiiHoi poOOTH € CBOEYACHOIO, TEOPETUYHO 1 MPAKTUYHO 3HAYYIIOIO, a
pe3yabTaTH JOCIIIKEHHS MOKYTh OyTH BUKOPUCTaHI1 B AisuibHOCTI B2B-opraunizamii
JUISL MIABUIICHHS €QEKTUBHOCTI iX MAapKETUHTOBMX KOMYHIKAI Ta CHUCTEMHU
3aJTy4eHHS KJIIEHTIB.

Mertoro naHoi poOOTH € po3poOKa Ta OOTPYHTYBAaHHS KOMILJIEKCHOI CTparerii
IIPOCYBaHHS TOBAPIB/TIOCIYT Y CUCTEMI JIIIOTeHEpaIlii AJist iABUIIICHHS €()eKTUBHOCTI
MapKETUHIOBOI ISUIBHOCTI opraHizamii Ha puHKy B2B. Jlist nocsirHeHHs mOCTaBIEeHO1
MeTH y KBasi(ikaIiiHii poOoTi HE0OX1JHO BUPININTH TaKi 3aBJaHHS:

— PO3KPUTH CYTHICTB 1 POJIb Jiorenepartii y cucremi B2B-mapkerunry ta
BU3HAYMTH ii MicIle B pouect ((opMyBaHHS NOMUTY HA TOBAPU/MOCTYTH;

- NpOaHaNI3yBaTH Cy4acHl 1HCTPYMEHTM Ta KaHajlud TMPOCYyBaHHS
ToBapiB/mociayr y B2B-cermenTi B ymoBax 1udposizariii;

— HAJaTH OpPTaHI3alliiHO-eKOHOMIUHY XapakTepucTuky aisuibHocTi DOII
[Ierpenko M.M. na punky B2B;

- IpOoaHaNi3yBaTH iICHYIOUY CUCTEMY MpOCyBaHHs Ta jigorenepaiii B @OIT
[Terperko M.M. Ta o1iHuTH 11 €()EKTUBHICTS;

— BUSIBUTH OCHOBHI MpoOJieMHu Ta OOMEeKeHHS (DYHKI[IOHYBaHHS IFOYOi
cuctemu minoredepairii ®OII [erperko M.M.;

- pO3pOOUTH KOMIUIEKCHY CTpATEril0 MpPOCYBaHHS TOBApIB/MOCIAYT Yy

cuctemi gigorenepaiii s @OII [lerpenko M.M. na B2B-punky;
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— 3aMpPOTIOHYBATH TPAKTUYHI 3aXO0AW 3 YAOCKOHAJIEHHS TMPOIIECIB
3aJTy4eHHs, 00pPOOKH Ta KOHBEPCii JiIiB;

- OI[IHUTU EKOHOMIYHY e(EKTUBHICTb YIPOBAHKEHHS 3alpOIIOHOBAHOI
cTpaTerii.

OG’eKTOM JOCHIDKEHHSI € TPOLIeC YIPaBIIHHSI MapKETHUHTOBOIO JISUTHHICTIO
opranizarlii Ha puHKy B2B.

[IpeameToM AOCHIDKEHHS € OpraHi3amiifHO-eKOHOMIYHI Ta MapKETUHTOBI
MexaHi3MH (QopMyBaHHSI cTpaTerii IMPOCYBaHHS TOBApPIB/TIOCAYT Y CHCTEMI
miporenepailii Ha puHky B2B. Opranizaiis, Ha 0a3i sSIkoi BUKOHyBaJIach BHUITYCKHA
kBanmdikaiiitna podota, — @OII Ilerperxko M.M. OcHOBHUMH JKepeniaMu, K1 Oyiu
BUKOPHUCTaHI MTPU HaMMCaHH1 KBalli(ikaiiifHoi poOOTH, € JTITepaTypHi JKEpeia 3 TEMU
KBanQikaiiitHoi poOoTH, aBTopedepaTu AUcepTallid 3 TEMU JOCIIKEHHS, IHTEPHET
pecypcu, Buxingai gaxi mpo podboty DOII [Terperko M.M. OCHOBHUMH METOIaMH, SIKi
BUKOPUCTOBYBAJIMChH y TPOLEC] JOCTIIKEHHS, € — aHall3 1 CUHTE3, MOPIBHSUIbHUMA
anami3z (po3ain 1); SWOT-anani3, cTaTUCTUYHI METOAN OOpOOKHM JaHUX (po3auT 2),
METOJI MOJICJIIOBAHHS, €KOHOMIYHI PO3paxyHKH, CHUCTEeMHHMH miaxin (po3min 3).
HaykoBa HOBHM3Ha OTpUMaHUX pPE3YyJIbTATIB MOJIATAE€ B OOIPYHTYBaHHI MIIXOIY IO
dbopMmyBaHHS cTpaTerii MpocyBaHHS ToBapi/mociayr y cermeHTi B2B Ha ocHOBI
1HTerpauii 1HCTPYMEHTIB JijioreHepauii Ta IU(POBUX KaHAIIB KOMYHIKAIIIi.
[IpakTiyHa 3HAYUMICTH AOCIIHKEHHS MOJISITa€ B TOMY, IO pO3poOieHa cTpaTeris
MPOCYBaHHS TOBAPIB/MIOCIYT y CUCTEMI JioreHepaiii Moxxe OyTH BHUKOpPHCTaHA y
NpakTUYHIN AisuibHOCTI B2B-opranizaniii 3 MeTor0 MiABUIICHHS KIJIbKOCTI SIKICHHX
J11B, BIOCKOHAJICHHS! CHCTEMH IUIAHYBaHHS Ta KOHTPOJIFO MaPKETUHTOBOT MISTbHOCTI
Ta 3a0€3MeUYeHHs] KOHKYPEHTOCITPOMOKHOCTI mianprueMcTBa Ha B2B-puHky.

Pesynbratn  nmocmijpkeHHs omyosikoBaHi:  babwu  J[.B., 3inbkoB P.P.
XapakTepucTuka miaxodiB 10 ¢GopMyBaHHS cTpaterii mpocyBanHs y B2B-cextopi.
Tpanchopmailisi eKOHOMIKM Ta CYCHIJILCTBA: IJ100albHI TEHJIEHIIT Ta HalllOHAJIbHI
NEpPCHEeKTUBU: MaTepiaidi  MIXKHAPOAHOI HAayKOBO-NPaKTUYHOI KOoH(epeHuii /
Cx17HOEBPONIEHCHKIH IIEHTP HayKOBHUX Aociipkers (M. Cymu, 30 muctomana 2025 p).

Research Europe, 2025. C. 75-81.



PO3/II 1
TEOPETUKO-METOJINYH I ACIIEKTU ®OPMYBAHHS CTPATETI
TTIPOCYBAHHS YV B2B-JIIJIOT EHEPAIIIT

1.1 CytHicth, I1HCTpyMeHTH Ta KkaHaimu B2B-mpocyBanHs B cucremi

Jiiorenepartii

OpHuM 13 KIIFOYOBHUX €JIEMEHTIB cyyacHoro B2B-mapkeTunry € nigoreHepartis,
sKa BIJIITPA€ BAXIUBY poJib y (OpMYBaHHI KJIIEHTCHKOI 0a3u, MIATPUMII CTAOLIBHOTO
MOMUTY Ta 3a0e3MeueHHl 3pOCTaHHsA OO0CATIB MpoaaxiB. BukopucranHs mudpoBHX
KaHaJIIB KOMYHIiKalli, MepcoHam3amis Mpono3ullii, aBToMaTH3alllsi MapKETUHIOBHX
MIPOIICCIB Ta aHAJIITHKA MOBEIIHKU KIIIEHTIB 3yMOBIIIOIOTH IPUHITUIIOBO HOBI ITiIXO0/IH
710 OpraHi3aili CMCTEMHU TPOCYBAaHHS TOBapiB 1 mociyr y B2B-cermenri.

Boanouac, He3Ba)karoun Ha aKTUBHE BITPOBAKEHHS CYYaCHUX MapKETHHIOBHX
TEXHOJIOT1H, Y MIsUIBHOCTI OaraThbOX OpraHizalliii criocTepiraerbcs (pparMeHTapHICTb
3aX0/IB 3 JIJIOreHeparlii, BIJICYTHICTh CHCTEMHOrO0 MIAXOAY [0 (opMyBaHHs
KOMITJIEKCHOI CTpaTerii TNpOCyBaHHS, HEIOCTAaTHE BUKOPUCTAHHS 1HTETPOBAHMX
KaHaJIIB KOMYHIKAIli Ta HU3bKUI pIBEHb OLIHKK €(QEKTUBHOCTI 3allydyeHux aiaiB. Lle
OPU3BOJIUTH JI0 HEPAI[iOHATFHOTO BUKOPHCTAHHA MAapKETHHTOBUX pECYpCiB Ta
3HIDKEHHSI Pe3YJIbTaTUBHOCTI MAPKETUHTOBOI JISTTHHOCTI B IIIJIOMY.

[IpoGnemaTuka epexkTuBHOrO npocyBaHHs y B2B-cepenoBuii Ta ynpaBiiHHS
JTOTEHEPAIlEl0 PO3TISAIAETHCSA Y TMpaligX BITYU3HSIHUX 1 3apyOKHMX HAyKOBIIIB,
cepen skux Kynenko H.[1], IlleBuenko O. [2], Pomar €. [3], Ycrenko M. [4],
[Tumumayk B. [5], Doyle P. [6], Frost R. [7],. Kapnenko H. [8] Ta inmi. [Ipote
OUTBIIICTH TOCIIKEHb OpIEHTOBaHA MepeBaxHO Ha B2C-cermenT, Toi sk crienudika
po3po0JIeHHsT Ta BHOPOBA/KEHHS CTparterii mpocyBaHHs y B2B-migorenepariii
3aJUIIAETHCS HEAOCTAaTHBO BHBYCHOIO Ta TMOTpedye MOAAIbIIOr0 HAayKOBO-
MPAKTUYHOTO OIPAIIOBAHHS 3 yPaxXyBaHHSIM CYYaCHUX YMOB PO3BUTKY PUHKY.

VY 3B’sa3ky 3 muM, (opMyBaHHS OOTPYHTOBAaHOI, aJanTHBHOI Ta €()EKTUBHOI

CTpaterii mMpoCyBaHHS TOBAPIB/TIOCIYT Yy CUCTEMI JIiOTeHepallli i opraizaiii Ha
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puHky B2B € akTyanbHUM HAyKOBUM 1 MPAaKTUYHHUM 3aBIaHHSM, CIOPSIMOBAaHUM Ha
M IBUIICHHS KOHKYPEHTOCTIPOMOXKHOCTI M1IPHUEMCTB, ONTHUMI3ALIIO ix
MapKETHUHTOBOI AISUTBHOCTI Ta 3a0e3MeueHHs CTINKOro pO3BUTKY B YMOBax Iu(POBOT
TpaHcdopmartii.

Jlinorenepariisi B cucremi B2B-mapkeTuHry — 1e mporec 3ailydeHHs 1 300py
MOTCHIIIMHUX KIIEHTIB (JIIB) M1 TOMANBINOI B3aeMOAii Ta iX TpaHchopmarii B
pea’bHUX KII€HTIB. BOHa € KIIIOYOBMM €JIEMEHTOM MAapKETHHIOBOI CTparerii, 110
3a0e3rnevye NOCTINHUHN MOTIK 3aI[iKaBICHUX KOMITIaH1H, sIKI MOKYTh CTaTH MOKYILSIMU
[9, 10]. Takum umnHOM, mimoreneparis (lead generation) — 1e mpoiiec MOIIYKY Ta
3aJIy4eHHs] OTEHIIMHUX KIIIEHTIB Yepe3 pi3HOMaHITHI MApKETUHIOBl 1IHCTPYMEHTH 3
METOI0 300py iIXHBOT KOHTAKTHOI 1H(pOpMaIIli 1 MOAAIBIIOTO NEPEBEACHHS iX Y CTaIII0
kiieHTiB. B B2B-cermenTi neit npoiiec 4acTo CynpoBOIKY€ETbCS TPUBAIUMU LIMKJIAMU
NpOJaXy Ta BHUCOKUM PIBHEM IE€PCOHAII3AIlll, OCKUIBKM PIIIEHHS PO MOKYIKY
BUMAarae peTejibHOrO aHalidy Ta y3rojkeHHda. Buam migorenepaunii B B2B

MpeACTaBJIeHO Ha puc. 1.1.

[IH6ayH,u, niporeHepadin ]

® 3a/ly4eHHsA NifiB Yepe3 KOHTEeHT-MmapKeTuHr, SEQ, BebiHapu, 6norm, email-
PO3CUJIKM i coLianbHi Mepexi, Lo CTBOPIOOTL LLiHHICTb | AOBIpY Y NOTEHLMHUX
KNIEHTIB

AyTbayHAa nigoreHepau,is

® AKTUBHE 3BEPHEHHSA [10 NOTEHLIMHMX KNIEHTIB Yepe3 X0/I0AHI A3BiHKU, XONOAHi
email-nuctu, peknamy abo ocobucTi KOHTaKTU

( )

MynbTUKaHanbHUIM Niaxia

| J
® NoeAHaHHA iHbayHA i ayTbayHA, CTpaTerin ANA KpaLLoi KOHBepPCii Ta OXONJeHHA
LiNbOBOI ayauTOpIi.

IDicepeno: Cpopmosano aemopom Ha ocrosi [9-12]

Pucynok 1.1 — Buau nigorenepariiii B B2B

[H6ayHna-nmigoreHeparliss — 1e Mpolec, KOJIM MOTSHIIWHI KII€HTU (J1a1) cami
3HAXO/Th BAaC, pearyrouu Ha CTBOPEHUN BaMM KOHTEHT 1 MApKETHHTOBI aKTHBHOCTI,

[0 BiIpi3HAE 11 BiJ ayTOayHI-TijoreHepari, ska nependadae MpsIMUNA KOHTaKT 3


https://www.google.com/search?q=%D0%B0%D1%83%D1%82%D0%B1%D0%B0%D1%83%D0%BD%D0%B4-%D0%BB%D1%96%D0%B4%D0%BE%D0%B3%D0%B5%D0%BD%D0%B5%D1%80%D0%B0%D1%86%D1%96%D1%97&rlz=1C1SQJL_ruUA1155UA1156&oq=%D0%86%D0%BD%D0%B1%D0%B0%D1%83%D0%BD%D0%B4+%D0%BB%D1%96%D0%B4%D0%BE%D0%B3%D0%B5%D0%BD%D0%B5%D1%80%D0%B0%D1%86%D1%96%D1%8F&gs_lcrp=EgZjaHJvbWUyBggAEEUYOTIHCAEQABjvBTIHCAIQABjvBTIHCAMQABjvBTIHCAQQABjvBTIHCAUQABjvBdIBCTE2OTJqMGoxNagCALACAA&sourceid=chrome&ie=UTF-8&mstk=AUtExfBclxbaEghxNHsE5241niJQ-o4ATqfmu0JGAXZFQLb551L4D3OO7Y7BZviWL3KfB5b7W5NvvBJeErTtkxKggKWGJEY3HWcoSp0vQzO-S0YADSFVR_1rvIrZntDhfZlLhGJRv6rt6jLMIr20K4X34Z6bI2FltP_4YMbqxFKnR9mLXWw&csui=3&ved=2ahUKEwi574nsuoqRAxVWSvEDHa68B8cQgK4QegQIARAB
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MOTCHIIINHUMHU KJTIEHTAMM dYepe3 XOJIOAHI J3BIHKM YHM PO3CHIKH. (OCHOBHUMHU
MeToJlaMU 1HOAYHJI-JIITOTeHepaIlii € CTBOPEHHS KOPUCHOTO KOHTEHTY (CTaTTi, BIJIEO,
noakactv), SEO-onTtumizaiiis, coOIIaibHI Mepexi, BeOlHapu Ta JICHIWHTH, €
KOPHCTYBaul 3aJMIIAlOTh CBOi JIaHi B OOMIH Ha I[IHHY IIPOIO3UIIIIO (JI1JI-MarHir).

KirouoB1 MeToan iHOayHI-11110reHepaliii CHCTeMaTH30BaHo B Ta0. 1.1.

Tabmums 1.1 — KirouoBi meroam iHOayHI-TioreHepallii Ta MOKa3HUKH iX

e(heKTUBHOCTI
Meton . )
. . OCHOBHI OKa3HUKU €(PEKTUBHOCTI
1HOayH - 3MICT Ta XapaKTepUCTHUKA (KPI)
Jijorenepartii
- . KinbKicTh nepernisiiB KOHTEHTY;
CTBOpeHHS LIHHOI Ta pesIeBaHTHOT . .
. . .. ... | piBeHB 3airyueHoCTi (engagement
1H(popManii Ui UIbOBOI Ay JUTOPIi: o .
Konrtenr- . RV rate); KiJIbKICTh OTPUMaHMX JI1J1B
cTarTi B 071031, KeHcH, IHCTPYKIIii, .
MapKETHUHT . . . . Yyepe3 KOHTEHT; KOHBEPCisl 3 KOHTEHTY
BIJICOOTJISIIU, aHAIITUYHI MaTepiaiy, o .
. . B J1iJ1, %; CepeHs TPUBAJICTD
NOJKacTH, iHporpadika. .
Heperisiry Marepiairy
. AV O6csr opraniyHoro Tpadiky; HO3MIIT
[TigBuIIEHHS MTO3UIIIH CaliTy B p 1o 1P Pixy; H
KITF0YOBHX 3anmuTiB y Google;
IOLIYKOBUX CUCTEMaX LUIAXOM L .. .
SEO- N KUIBKICTb JIIIB 3 OPraHiuHOTO
o ONTUMI3allil KOHTEHTY, CTPYKTypH . .
OTITUMI3aIlis o . ; Tpadiky; KoedimieHT KOHBEpCii
caiiTy Ta TEXHIYHUX apaMeTpiB A . .
. . . OpraHigyHOro Tpadiky; MoKa3HUK
30UIBIIEHHS] OPTaHIYHOTO TpadikKy. .
BiIMOB (bounce rate)
Buxopucranss couniaabHUX o . .
. KinbKicTh MiINHCHUKIB; OXOTUICHHS
matdopm (LinkedIn, Facebook, R e 1
. . nyOunikaniii; piBeHb B3aemoii (likes,
CorianbH1 Instagram, YouTube Tomio) nmns . .
. . comments, shares); KiJIbKICTb
Mepexi B3a€MO/II 3 ayJUTOPIEIO, . NP .
. NepexoiB Ha CalT; KIJIBKICTb JIi/IB 13
(dbopMyBaHHS JIOBIpYU Ta 3a7Ty4EeHHS
. COLIMEPEX
HOBHX KOHTAKTIB.
[TpoBeneHHs OHIalH-3aX0/1iB o o ..
R . . KinbkicTh peecTpariif; KiTbKICTh
(BeOiHapiB, MalicTep-KIIACIB, . .
. o (aKTUYHUX YYaCHUKIB; YaCTKa y4acTi
Beb6inapu Ipe3eHTalliif), mJ yac peectpauii Ha 0 R . .
. . . (%); KUTIBKICTB 310paHuX Ji/iB;
sSIKi 30MPalOTHCS KOHTAKTHI JTaH1 . .
» o KOHBEpCis 3 y4aCHUKA B KIII€EHTA
NOTEHIIMHUX KIIIEHTIB.
CtBOpeHHs crieniaJbHUX HIIbOBUX . .
e ! 1 KoedimienTt kouBepcii cTopinku, %;
CTOPIHOK 13 (hopMOIO 300py N . i
. . KUTBKICTB 3asIBOK; BapTiCTh JiJa
JlenauHrH KOHTaKTHOI 1HopMaIlii B 0OMiH Ha . .
. . (CPL); moka3HHK BIIMOB; CepeIHii
LiHHY TPOTMO3UII0 (YEK-JIUCT, T
. yac nepeOyBaHHs Ha CTOPIHIII
KOHCYJIbTAIls, 1eMo, e-book).

Iicepeno: cghopmosaro asmopom Ha ocnosi [10, 13, 14]

IIponec iHOayHa-migoreHepamii y B2B-cermMeHTI € MOCTITOBHICTIO €TaITiB,
CIPSIMOBaHUX Ha 3aTy4eHHs, 3aI[iIKaBJICHHS Ta MIEPETBOPEHHS MOTCHIIIMHOTO KITIEHTA Y

peanbHOro nokymis (puc. 1.2).
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3anyyeHHs: MoTeHLiMHWNI KNIEHT 3HaXo4MTb Baww bpeHa Yepes
NOLLYK, coliasibHi MepeXki abo KOHTEHT.

.
. . . A
3auikaBneHHsA: BiH pearye Ha Bal 3akAuK go aii (CTA), akui
BeJe Moro Ha NeHaUHr.
-
O6MiH: B 06MiH Ha LiHHY Npono3uuito (nig-marHiT), N

HanpuKnag, NiAnncKy Ha po3cuky abo yyactb y BebiHapi, BiH
3a/IMLLAE CBOI KOHTAKTHI AaHi.

KoHBepcis: 3ibpaHi "tenni" nign gani obpobnatoTbes
BiAZiNIOM NpoAaKiB 415 NePeTBOPEHHA HA KNIEHTIB.

IDicepeno: Cpopmosano asmopom na ocnosi [15, 16]

Pucynok 1.2 —IIpouec ¢pyHKIioHyBaHHS 1HOAyH-JIIOTeHepalli B cucremi B2B-

MapKETUHTY

Criouatky BIZOyBaeThCsl 3ayd€HHsI LIJIbOBOI ayJIuTOpli 4Yepe3 KOHTEHT,
MOIITYKOBI CHCTEMH Ta COLIAIbHI Mepexi, 1Mo (opMye IEPBUHHUM IHTEPEC 10 OpEHITY.
Jlani Ha erami 3aliKaBJI€HHS NOTEHIIIMHUI KIIl€HT pearye Ha 3akiauk Ao aii (CTA) ta
NepexXoaUTh Ha CIeliaai3oBaHy CTOpiHKY. Ha erami 0OMiHY KOpUCTYBay 3aJIMIIA€ CBOI
KOHTaKTHI JaHi B OOMIH Ha WLIHHY NPOIO3UIi0 (J1I-MarHiT), yHacliJIoOK 4YOTro BiH
MEePEXO/IUTh Yy CTaTyC «Iiga». OTpuMaHi KOHTAKTH 0OPOOISIOTHCS BIIILJIOM MPOJIAXKiB
a6o0 CRM-cuctemoro Ha eTari KOHBEPCii, pe3yJbTaTOM SKOTO € YKJIaJaHHS yTOIu Ta
NEPETBOPEHHS JIiJIa y KJleHTa. TakuM 4yuHOM, 1HOAYH[-T1A0reHepallis sBJL€ COO0I0
eheKTUBHUN I1HCTPYMEHT IHTErpallii MapKEeTUHIOBUX Ta 30yTOBUX (YHKIIH
NIJIPUEMCTBA, CHPSMOBAHUWA Ha MIJBUILEHHA pPE3yJbTaTUBHOCTI AiSUIBHOCTI
opranizaiii Ha punky B2B [17]. B tabn. 1.2 cucrtematu3oBaHo METOAM ayTOayH]-
JioreHepariii, 103BOJsSE€ KOMIUIEKCHO OXapaKTepu3yBaTH 1HCTPYMEHTH aKTUBHOTO
3aJy4EeHHSI MOTEHUIMHUX KJIIEHTIB Ta OLIHUTU OCOOJMBOCTI iX 3acTocyBaHHs y B2B-
cerMeHTl. AyTOayH/I-JIiI0TeHepallisi IPyHTY€EThCS Ha 1HIIATUBHOMY, MPOAKTUBHOMY
3BEPHEHHI KOMMAaHIi 10 TOTCHIIIMHUX KIII€HTIB 13 METOIO BCTAHOBJICHHS IEPBUHHOTO

KOHTAKTy Ta CTUMYJIFOBaHHS 3aI[IKaBJIEHOCTI y TOBapi abo Mmociy3si.
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Ta6mui 1.2 — OcHOBHI MeToAM ayTOAayHI-TiJ0OTeHeparlii

Merona ayrbayH -
JioreHeparii

3MiCT Ta XapaKTepUCTHKA

OcHOBHI
edexruBHOCTI (KPI)

ITIOKa3HHUKHU

XoJiogHl I3BIHKA

[Tpsimi TenedoHH1 JI3BIHKH
MOTEHIIWHUM KIII€HTaM, SIKi paHilie He
B3a€EMOJISUIM 3 KOMIIAHIEI0, 3 METOO

KinpkicTh 3A1HCHEHMX N3BIHKIB;
BIZICOTOK BIAMOBiAEH; KIIBKICTE
3aIliKaBJICHUX JIJIB; KOE(]IIieHT

(cold emailing)

MIPOTIO3HITIEID a00 3ampoIICHHSAM [0
Jiayory.

(cold calling) . .
npe3eHTaIlil TOBapPY/MOCITYTH Ta | KOHBEpCil J3BIHOK — 3yCTpiy;
BCTAHOBJICHHS TICPBUHHOTO KOHTAKTy. | BapTICTh OJIHOTO KOHTAKTY
[TepconamizoBana po3cwika | Bigcorok BimkputTs iuctiB (Open

XonoaHi CJCKTPOHHUX JIMCTIB  moTeHIiHHUM | Rate); Bincorok nepexoniB (CTR);

CJICKTPOHHI JIUCTH | KIIIEHTaM 13 KOMEPIIIIHO | KUTBKICTh BIAMOBIACH; KITBKICTh

OTPUMAaHMX JIJiB; KOHBEpPCISA Y
3ycTpid abo JA3BIHOK

TapreroBana Ta

Po3MillleHHsT peKIIaMHHUX OrOJIOLICHb Y
nomykoBux cucremax (Google Ads) i

Kinpkicte kmikiB (CTR); BapTicTh
KJIKa (CPC); KIUJTBKICTB

KOHTEKCTHA . . . .
cTAMa COLlIAIBHUX  Mepekax 13 TOYHUM | OTPUMAaHUX JIJiB; BapTICTh JIiJa
P HaliyieHHsiM Ha B2B-aynuTopito. (CPL); xoedimieHT KOHBEpCii
- Kinbkictb BCTAHOBJIEHUX
besnocepenniit KOHTaKT 3 . . .
T . . KOHTAKTiB; KUIBKICTh  OOMIiHIB
[Ipsma ocoOucTa | MOTEHIIHHUMHU ~ KJIIEHTAMH  IIiJ] 4ac S
. . . .. | KOHTAKTHUMH JaHUMH; KiJIbKICTbh
KOMYHIKaIlist IUIOBUX  3ycTpiued, KOH(EpeHIIii, :
. . TIOTATBIIIAX MIEPETOBOPIB;
BHCTaBOK, Oi3HEC-3aXO0/I1B. } )
KOHBEpCisl y KJIi€HTa
Buxopuctanust LinkedIn, Facebook | Kinbkicth BIJIMIPABIICHUX
Mecenpkuar  Ta | Messenger, Telegram  Tomo s | MOBIAOMJICHB; YacTKa BiIMOBIICH;
LinkedIn-ayTpiu | iHimitoBaHHS JAiJIOBUX KOHTAaKTIB 3 | KUIBKICTh  JIaJiOTiB;  KUIBKICTh

MIpeJICTABHUKAMH KOMIIaHIH. TEILIUX JIIJIIB; KOHBEPCis y 3yCTpiy
Iicepeno: cghopmosano aemopom ocnosi [10, 18, 19]

Ha mepmomMy erami 3a1HCHIOETBCS 1AeHTH(]IKAIS Ta CErMEHTAIlis IUIHOBOI
aynuTopli 3 ypaxyBaHHSIM raiy3i, po3Mipy KOMIaHii, mocaja oci0, 1o mpuiMaroTh
piteHHsi, Ta ixHix Oi3Hec-moTped. Jlami BigOyBaeTbcs 1HINIIOBAHHS KOHTAKTy 3a
JIOTIOMOTOI0  XOJIOJHUX  JI3BIHKIB, TMEPCOHAJI30BaHUX  EJICKTPOHHUX  JIUCTIB,
MOBIJOMJICHb Yy [IIJIOBUX colialbHuX Mepexax (3okpema LinkedIn), yuacrti y
BHCTaBKax 1 0i13HEC-3ax0/1ax a0 3aIllyCKy TapreTOBaHOI Ta KOHTEKCTHOI pekiamu. Ha
eTarl B3aeMOJii BiIOYBAa€ThCS MEPBHHHA KOMYHIKAIlS 3 TOTCHIIMHUM KIIIEHTOM,
YTOYHEHHS WOTO MOTpeOd, Mpe3eHTaIlisl MIHHICHOI MPOTO3UIlli Ta BU3HAYEHHS PIBHSA
3aIlIKaBJICHOCTI. Y pa3l MO3UTHBHOI pEakili KOHTAKT MEPEXOJUTh y CTaTycC Jija 1
nepeaeThes I MoAaibinoi oOpoOku a0 Biaaiuly mnpoaaxiB ado CRM-cuctemu.
Hactynmaum ertanmom € kBamidikamis Jiga 1 301HCHEHHS TEPCOHATI30BAHUX
KOMYHIKalliil (meperoBopu, KOMepIiiHa Mpono3uilisi, AEeMOHCTpaLis MPOAYKTY), 1110 B

MIJICYMKY CIpsSIMOBaHI Ha #oro mepeTBopeHHs y kiieHta [20]. Takum uwuHOM,



12
ayTOayH-mioreHepaiiss B B2B-MapkeTuHry € akTUBHOKO (OpMOIO 3aiTydeHHS
NOTEHIIMHUX CIIOKUBAYiB, sika 3a0e3reuye IIBUJKE BCTAHOBJICHHS KOHTAKTy 3
ITbOBUMU KOMITIAHISIMH, TpPOTE NOTpeOye 3HAYHUX PECypCiB, BHCOKOTO pIiBHS
nepcoHaizalii Ta CHCTEMHOTO KOHTPOJIIO €(DeKTUBHOCTI. MynbTUKaHATBHUN TT1JIX1T
migoreneparii B B2B edexTtuBHO moenHye iHOAyHI 1 ayTOayHJ CTparterii, mo aae
3MOTY OXONWTH HIMPIIY IIHOBY ayJUTOPIIO Ta MiJBULIUTH KOHBepcito. IHOayHT
OpIEHTOBAaHUM Ha 3aJly4eHHs JiAIB uepe3 KopucHuil kouteHt, SEO, BeOiHapu, email-
MapKeTHHT, a ayTOayH/J BUKOPHUCTOBYE aKTHBHUH TMOIITYK 1 KOHTAKT 3 MOTEHIIIHHUMU
KJIIIEHTaMU 4Yepe3 XoJioaHi a3BiHkHM, Jucth 1 LinkedIn-ayctpiu. Iloemnanns 1ux
IIJIXO/IIB CTBOPIOE CHHEPril0, Je 1HOAYHJ BHUPOIIyE JIiJIB, a ayTOayHJ IIiJICHUIIIOE
nporiec koHBepraiii. [HOayHa mimoreHepailiss 0a3ye€Tbcsi Ha CTBOPEHHI IIIHHOTO
KOHTEHTY, SIKHW MPHUBEPTAE yBary MOTEHIIMHUX KIIEHTIB, Hampukiaa, yepe3 SEO,
Osioru, BeOiHapu Ta email-po3CUiIKM, 10 JO03BOJISIE HE JUIe 30UpaTH XOJOJIHUM
Tpadik, a W QopMyBaTH JOBIFOCTPOKOBI BIJHOCHHHM 3 IJIbOBOIO ayJIUTOPIELO,
MOCTYIOBO MIJIBOJSAYU 11 JO NPUUHATTS PIMIEHHS MpPO TMOKYNKy. AyTOayH.
JioTeHepallisi nepeadayae MPOAKTUBHUNM KOHTAKT 3 MOTCHI[IWHUMM KIIEHTAMU —
XOJIOJHI JI3BIHKHM, email-po3cuiika, akTUBHMI moOmIyKk KoHTakTiB y LinkedIn i1
nepcoHaiizoBaHuit aytpiu. Lleit mMeron e(pexkTUBHUN MJi1 IMIBUIKOTO OXOTUICHHS
NOTPi1OHOT ayAUTOPIi 1 301IBIIEHHS] KOHBEPCIi, 0COOIMBO KOJIHM MOTPIOHO ONEPaTUBHO
BUWTH HAa NPUUAHATTA pimeHHA. Y B2B ayrtOayng micias cnpsiMOBaHOTO TMOIIYKY
JIO3BOJIIE TIBUJKO «MimirpiTu» miga. IlepeBarum 3acTocyBaHHS MUTbTUKAHAIBHOTO
MIIX0My JI0 JijoreHeparii mpeactaBieHo Ha puc. 1.3. Tox mIg HOCATHEHHS
MakcuManbHOI ehekTuBHOCTI B B2B nmimorenepaiiii peKoMeHIye€ThCsl IHTETpYBaTH Ta
KOOpPJIMHYBAaTU 1HOAYH[ 1 ayTOayHJ CTpaTerii y €UHy MYJbTUKaHAIbHY CHUCTEMY 3
aKIIEHTOM Ha SKICTh KOMYHIKAIlli Ta TepcoHaTi3alil0 KOHTakTiB. B 1mimomy
migorenepaiiss B B2B-mapkerunry pomomarae [21]: dopmyBaTu sKicHY 0azy
NOTEHIIMHUX KIIEHTIB JUIS BIIAULY TPOAaXiB; ONTHUMI3YBaTH BOPOHKY IPOJAXKIB,
MOCTYIIOBO MiJIITPIBAIOYN 1HTEPEC Uepe3 MEepCOHATI30BaHUN KOHTEHT 1 KOMYHIKAITIT;

3a0e3neunTy O11bI e()eKTUBHE BUKOPUCTAHHS PECYPCIB, 30CEPEIKYIOUUCH HA JTiAaX 3
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BUCOKHMM TIOTCHINAJIOM TIOKYIIKH; TMIABUIIUTA 3arajbHUi oOCIT MpOJaxiB Ta

CTUMYJIIOBATH 3pOCTaHHs O13HECY.

KomnnekcHe oxonneHHa

iHDbayHA NpMBabAIOE TUX, XTO LUYKAE PilLEHHS, a
ayTbayHA TapreTye TUX, XTO HEAKTUBHUM Y MOLLUYKaX.

MNiaBuLLeHHA KoHBepCil

B oo KOHTeHT iHbayHA, HaBYaE | BUXOBYE Nifa, a aytbayHA,
aKTUBHO NPUCKOPIOE NPUNHATTA PiLLIEHHA.

Kpawya akicTb nigis Ta

ederwone uropucranna  KOMOIHALIA PISHUX IHCTPYMEHTIB MAPKETUHTY i

6roXKeTy 3aBAAKK

My/NbTUKaHaNbHOMY nigxony I_I popla)-l-(i B .

Iicepeno: Cehopmosano aemopom ocnosi [22, 23]

Pucynox 1.3 — IlepeBaru 3acTocyBaHHsI MUIbTUKAHAJIBHOTO MIAXOMY J0

migoreHeparlii B cuctemi B2B-mapkeTunry

Takum 4yuHOM, JioTeHepalliss € (QyHIaMEHTaIbHOI CKJIaJloBol0 B2B-
MapKEeTHHIY, 1110 CIpHsE HE Juile (OPMYBAHHIO IEPBUHHOIO IHTEPECY MOTEHIIHUX
KIIEHTIB JIO TOBapiB 1 TMOCIAYr MIANPUEMCTBA, a W TMOOYIOBI €(PEKTUBHUX,
JIOBrOCTPOKOBUX B3a€EMOBIAHOCHH 3 HUMHU. BoHa 3a0e3nedye cMCTEMHUN MiAX1J J10
3alrydeHHsl, i1eHTrudikarii ta kBamidikarii JiiB, Crpusie ONTUMI3AIl] MApKETHHTOBUX
BUTPAT, MIJBUIICHHIO TOYHOCTI TapreTyBaHHS Ta 3POCTAHHIO KOHBEPCIi y Mpoaaxi.
[ToennanHs 1HOAYH/- Ta ayTOAYHI-IHCTPYMEHTIB y MEXaX €MHOI CTpaTerii J03BOJISE
MIIPUEMCTBY aIaNTyBaTUCS 10 TUHAMIYHUX YMOB B2B-puHKy, MiBUIIUTH PiBEHb
KOHKYPEHTOCIPOMOKHOCTI Ta 3a0€3MEeYUTH CTIMKUI PO3BUTOK Y JTOBIOCTPOKOBIN
MEePCTIEKTHUBI.

[HcTpy™MenTu Ta kananu B2B-npocyBaHHs B cucTeMi JiJoTeHepaltii BKIIIOYa0Th
PI3HOMAHITHI METOJIM Ta TEXHOJIOTII, SIKl CIPSIMOBAH1 Ha 3aTy4Y€HHs, 3al[IKaBJICHHS Ta
KOHBEPTAIlil0 MOTeHIiifHuX Oi3Hec-KIi€HTIB. IX 3acTocyBaHHs mepenbauae
KOMILJIEKCHE TO€JHAHHS LU(PPOBUX 1 TPATAULIMHUX MAPKETUHTOBUX PIllIEHb, 30KpeMa
KOHTEHT-MapkeTunry, SEO-onTumizailii, email-MapKeTUHTY, COILIaJIbHUX MEpEeXK,

npodeciitnux matrpopm (LinkedIn), TapreroBaHoi Ta KOHTEKCTHOI pEKIJIaAMH,
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BeOiIHApiB, OHJIAMH-3aX0/IIB, @ TAKOX MEPCOHAI30BaHNX KOoMYyHikaiiil yepes CRM-
cuctemu [24]. OcoOnusictio B2B-kananiB mnpocyBaHHS € CHPSIMOBAHICTh Ha
(dbopMyBaHHS €KCIEPTHOTO 1MIJXKY KOMIaHi1, M BUIIICHHS PiBHS AOBIPH 10 OpeHIy Ta
JIEMOHCTpAIIIIO IIIHHOCT1 IPOIO3HIIi Jijis O13Hecy KiieHTa. EQekTruBHEe BUKOPHUCTAHHS
IUX 1HCTPYMEHTIB 0a3yeThCs Ha aHAITHUII MOBEAIHKA KOPUCTYBAUiB, MEPCOHANI3aLII]
KOHTEHTY Ta IOETanmHId B3a€MOMIl 3 TOTCHIIIMHUMHU KITIEHTaMH Ha BCIX CTaisx
BOPOHKHM TIPOJaXiB — BiJ (OpPMYyBaHHS IHTEpECY A0 NPUUHATTS PIMICHHS PO

cruiBnpaito. OcHoBHi iHCTpyMeHTH B2B-npocyBanus npoanaiizoBano B Tai. 1.3.

Tabmuus 1.3 — OcHoBHI iHCTpyMeHTH B2B-mpocyBanHs B cuctemi
JigoreHeparii
I'pyna [Ipuknagu OcHoBHI QyHKIIIT B [Toka3Huku
IHCTPYMEHTIB wiathopm/cepBiciB JitoreHeparii edexruHOCTI (KPI)
1 2 3 4
ABTomarm3aiisi  OOJiKy
TiiB; cermenTanis | Kimpkicte 00pobaeHnx
CRM-cucremu s KIII€EHTCHKOT 0asu; | JiJiB; KoeQilieHT
yHIpaBIiHHS ’ SendPulse . CRM’ yHIpaBIiHHS BOpOHKOI(; KOII[{B;:pci'l' nig)ilf y
TigaMu Ta HubSpot, Pipedrive, MIPOIAXIB; ¢bikcaris | KIT€HTIB; cepeaHii
Zoho CRM L . ’ .
MpOIaKaMu KOHTaKTiB i yroj; | IMKJ YTOAW; piBEHb
aHaJIITHKA MpoIieCy | IIOBTOPHHUX 3BEPHEHB
KOHBepcii
ABTOMaTH30BaHa o . .
.. | Kimpkicte  mianoris;
Yar-6oTH i | SendPulse  Chatbot, TICPBUHHA  KOMYHIKALIA, yacTKa
A BIJIMOBib Ha  3allUTH; L. ..
KOMYHIKaIi ta | HelpCrunch, KBaTi(hiKOBAaHUX JIIJIiB;

KBasTi(piKalis Jijga; 3amuc
Ha J3BiHOK/IeMo; 30ip
KOHTAKTHUX JIAHUX

BiacrexeHHs mnOBEQIHKH

«migirpiBy» nigie - | ManyChat KOHBepCiss  4YaTy B

3asBKY; 4ac BIJMOBIII

. KOpHCTyBaya; aHani3 yacy | O0csr Tpadiky;
Google  Analytics, pHety ’ y Iy p.(l) Y
[HcTpymenTu . . nepeOyBaHHS; TEIUIOB1 | KOe(ILliEHT  BIJMOB;
. Hotjar, Microsoft . o . .
BeOAHATITHKH Clarit KapTy; Jxepena Tpadiky; | cepeiHii yac Ha cailTi;
y BHU3HAYCHHS TOYOK | KOHBEPCis CTOPIHOK
BUXOJTY
ABTOMaTH3aIlis email-
. . . H .| Open  Rate; CTR;
ABTOMAaTH30BaHI1 ActiveCampaign, PO3CHIIOK; TPUTEpHI | . . ..
! .| KUIBKICT,  TOIB 3
MapKETHHTOB1 Marketo Engage, | cuenapii; CerMeHTallis .
o ... | PO3CHJIKH; KOHBEPCis B
maThopMu Mailchimp 0a3u; nurture-kammasii;

nponax; CPL

NIepPCOHANI3aIls] KOHTEHTY
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ITponorxenus Tabmui 1.3

1 2 3 4
Taprerunr Ha B2B-
Pexnamui G.O ogle Ads, ay,ZI:I/ITopiIO' 3aITydeHHs CTR; .CPC; CPL;
LinkedIn Ads, Meta ’ . .| KOHBepcCis B 3asBKY a00
matdopmu B2B Ads XONOJHUX Ta TEINMX JIMiB; |
pEMapKETHHT
Tnardopmu Wor@Press, [TyGmikartis €KCIIEPTHOTO Heperﬂ;mn;. piBEHB
COHTGHT- Medium, ' KOHTEHTY; bopmyBaHHS 3aIyHeHOCTI;
MAPKETHHTY KOPIIOPAaTHUBHI JIOBIpH; (3QIydeHHs | MiAMACKM;  Jimm 3
OJioru OpraHiqHoro Tpadixky KOHTEHTY

IDicepeno: cghopmosarno asmopom na ocnosi [19, 25, 26]

VY3aranpHeHHs TaHUX Ta0JIUIIl CBIYUTD, 1110 CydacHa cuctema B2B-npocyBanHs
B KOHTEKCTI JIJOTeHepalli 0a3yeTbCs Ha IIMPOKOMY BHUKOPHCTaHHI LHU(PPOBHUX
IHCTPYMEHTIB Ta aBTOMAaTH30BaHUX IUIaTGOpM, sKI 3a0€3MeUyr0Th KOMIUIEKCHUN
CYNIpOBIiJ KJII€EHTA Ha BCIX €Tarax BOPOHKH IpoaxiB. OcoOnuBe MicIle B il CUCTeMI
3aiimatoTh CRM-pilieHHs Ta MapKeTHUHIOBI IIaTGOpMH aBTOMAaTH3allil, IO
JTIO3BOJISIIOTH HE JIMIIE aKyMYJIIOBAaTH Ta CTPYKTYpyBaTH 1H(OpMAIIiIO Mpo JiJiB, a i
ONTHUMI3yBaTH B3a€EMOJII0 MDK MApPKETHHTOBUM Ta 30yTOBUM MiAPO3IIIaMU
nianpueMctBa [27]. Takuil miaxig copusie MiJBUIICHHIO OMEPAaTUBHOCTI OOpOOKH
3asIBOK, MOKPAIICHHIO SKOCT1 KOMYHIKaIlii 3 MOTEHIIMHUMH KJII€EHTAMHU Ta 3pOCTAaHHIO
KOHBEpCIi y peajibHI POJaxI.

Boanouac, 3HauHy poJib y TIpOIeCi 3aly4eHHs 1 «ITITPIBY» JIiJIIB BIAITPAIOThH
4aT-00TH, IHCTPYMEHTH BEOAHANITHKHA Ta KOHTEHT-MAapKETUHTY, SIKI JI03BOJISIOTH
rM0uie aHajgi3yBaTh TMOBEAIHKY KOPUCTYBadiB, IMEPCOHAII3YyBaTH B3aEMOJIID Ta
dbopmyBatu A0OBipYy a0 OpeHmy. BiacTekeHHS TakWMX IMOKa3HHUKIB, SK KOC(IIIEHT
KOHBEpCIli, BapTICTh JiJa, pIBEHb 3aly4EHOCTI Ta TPUBANICTh MepeOyBaHHS
KOPUCTYBauiB Ha pecypci, Ja€ MOXJIMBICTb KOPUTYBaTH MapKETHUHIOBI CTpaTerii B
PEeXHMI PeasIbHOTO Yacy Ta MiJBUILYBAaTH €(PEKTUBHICTh MPUMHATUX YIPABIIHCHKUX
pimieHb. TakuM 4MHOM, MO€JHAHHS PI3HUX Ipyn 1HCTpYMeHTIB B2B-mpocyBaHHs B
€IUHY IHTETPOBAHY CHUCTEMY JijoreHepailii (GopMye TEXHOJOTIYHY Ta aHATITHYHY
OCHOBY JUIsl MIABUIICHHS KOHKYPEHTOCIPOMOXKHOCTI opraHizamii. KowmrmuiekcHe
Bukopucranua CRM-cucrem, aBTOMaTu30BaHUX MIaTHOPM, aHATITUHYHUX CEPBICIB Ta
KaHaJiB IM(PPOBOI KOMYHIKAIT I03BOJISE HE JIUILE 30UTBIITUTH OOCST 3aTy4YEHUX JIiJIIB,

a ¥ MOKpaUUTH IXHIO SIKICTb, IIO0 € MEPEeIyMOBOIO JIOBTOCTPOKOBOTIO PO3BUTKY
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nianpueMcTBa Ha puHky B2B. V cucremi nmimorenepariiii Ha punky B2B 3aniroeTbest
IIUPOKUN CIEKTP UPPOBUX Ta KOMYHIKAIIMHUX KaHaJIB, OPIEHTOBAHUX Ha Oi3HEC-
aynutopito [28]. OcHoBHUME KaHanaMu JijgoreHepaiii B B2B BuctymaroTs HacTymH1

(puc. 1.4).

CouianbHi mepexi

e le NPeACTaB/IEH] TON-MeHeAKEePU KOMMAHIN, LLO NPUIAMAIOTb pilleHHA.
BebiHapu Ta oHN1alH-CeMiHapu

*AKi L,03BOIAIOTb AETa/IbHO NPe3eHTyBaTU NPOAYKT abo nocnyry Linbosil ayautopii.

SEO-npocyBaHHA

. S
® /1A 3a/1y4eHHs opraHiyHoro Tpadiky 3a KNo40BUMK Bi3Hec-3annTamu.
{ N\

KoHTeKcTHa peknama (Google Ads)

. S
*aK epEeKTUBHUIM KaHaN ANA WBUAKOro 3a/1y4YeHHs Nigis 3a MoAen/to oniaTh 3a KiK.
{ N\

Email-mapkeTtuHr

. S
®3 NepcoHanizoBaHMMM Nponosnuiamm ana 6isHec-KnieHTiB.
{ N\

B2B-iHTepHeT-marasmHu

\. J

®AK OCHOBA 419 €KCNOPTY i NOEAHAHHA IHWWX KaHaniB nigoreHepawii.

Lowcepeno: Cihopmosano asmopom na ocrosi [29, 30]

Pucynok 1.4 — OcHoBHI kaHanu Jigoreneparii B B2B-cdepi

Kanamu nmigorenepauii Ha puHky B2B oxommoroTe CykynHicTh HU(MPOBUX 1
TpaJAMIIITHIX KOMYHIKAllIMHUX 1HCTPYMEHTIB, CHPSIMOBAHMX HAa BCTAHOBJICHHS Ta
PO3BUTOK B3a€EMO/IIi 3 MOTECHIIIMHUMHU KOPIOPATUBHUMHU KiieHTaMu. OCOOIHMBICTIO
B2B-cermMeHTy € Te, 1O IUIbOBY ayJIUTOPII0 MEPEBAKHO CTAHOBISATH MEHEIKEPU
CEpeHbOI Ta BUIIOI JIAHKH, KEPIBHUKH MiIPO3ALTB 1 0COOM, SKI OE3MoCcCepeHbO
npuiiMaroTh a00 BIUIMBAIOTh HA PIMICHHS MO0 3aKyIiBeNb, IO 3yMOBIIOE
BUKOPHUCTAHHS CTeIiali30BaHUX KaHAJIIB, OPIEHTOBAHUX Ha Mpodeciiiny ayauTopiio.

BaxnuBy ponp y mpolieci JigoreHepallli BiAIrpaloTh COIabHI MEpPEexi,
Hacammnepen npodeciitna matdopma LinkedIn, sika gae 3Mory BCTaHOBITIOBATH TIPsIMI
JIJIOB1 KOHTAKTH, (DOpMyBaTH €KCHEPTHHUM IMIIK KOMIAHIi, 1eMOHCTPYBATH KeEilcH,

aHATITHYHI MaTepiaii Ta KOPIIOPATHBHI HOBUHHU. 3aB/ISKA HAsIBHOCTI MPECTABHUKIB
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TON-MEHEDKMEHTY Ta (QaxiBumiB kommanii, LinkedIn Bucrymae edekTuBHUM
IHCTpyMEHTOM 3ajyudeHHs Ta kBajidikamii B2B-migiB. He MeHm BaxiIMBUMH €
BeOIHApH Ta OHJIAWH-CEMIHAPH, 1110 JO3BOJITIOTH HE JIMIIE MMPE3CHTYBATH MPOIYKT a00
MOCIYTY, & ¥ MOTJITMOUTH B3a€EMO/IIIO 3 IIUILOBOIO ayIUTOPIEIO MUIIXOM J€MOHCTpaIlii
eKCIIEPTHOCTI KOMIAaHii, aHami3y MPaKTUYHUX KEWCIB Ta BIAMOBiAI Ha 3alUTaHHS
YYaCHHKIB. Y TPOIECi peecTparlii Ha Taki 3aX0Iu 3MIMCHIOETHCA 30ip KOHTAKTHUX
JAHUX TTOTEHIIMHUX KIIIEHTIB, 110 IEPETBOPIOE iX HA AKICHI «Ter» jiau [31].
EdextuBHuM kananoM € Ttakok SEO-mpocyBaHHS, fKe CHOpSIMOBaHE Ha
3a]ly4€HHsI OPTaHIYHOTO TpadiKy 3a peleBaHTHUMHU NPOodECIifHUMHU Ta raixy3eBUMU
3anutamMu. ONTUMI30BAaHUN CalT KOMOaHIl J03BOJISIE TOTEHUIMHOMY KIIEHTY
CaMOCTIMHO 3HAaWTU HEOOXIOHY 1H(OpPMAII0 MPO TOBAPU YW IMOCIYTH, IO CIPUSE
(GopMyBaHHIO JOBIpU Ta 3allikaBiaeHOCTI. J[0JaTKOBO O IIbOTO BUKOPUCTOBYETHCS
KoHTeKCcTHa peknama (Google Ads), sika 3abe3neuye MIBHAKE 3ay4€HHS JiIB Ha
OCHOBI OIUTaTH 3a KJIIK Ta J03BOJSIE TOYHO HANAIITOBYBAaTH TOKa3 OTOJIONICHH 3a
reorpapiYHUMU, TaTy3eBUMH Ta MMOBEIHKOBUMH MapaMeTpaMu IIJILOBOT ay IUTOPIi.
Oco0suBe Mmicue B cCUCTEMI KOMYHIKalli 3 Ol3Hec-KiieHTaMu 3aiimae email-
MapKeTHUHT, 110 Tependayae HaJACWIAHHSA TIEPCOHA30BAHUX  KOMEPIIHHHUX
MPOTO3HUIIIH, aHAIITUYHUX MaTepialiB, 3aMpOIIEHb HAa 3aXOAd Ta HOBUH KOMIIAHII.
Takuil KaHa! cOpUsie «IiAITPIBY» JAIB Ta MIATPUMII JTOBFOCTPOKOBUX BIAHOCHH 3
kiieHTaMu. Kpim Toro, y cy4acHHX yMoBax jJenaii OifbpIIoro 3HauyeHHs HaOyBaloTh
B2B-inTepHeT-Mara3uHu Ta KOPIOPaTUBHI MIAT(HOPMH E€JIEKTPOHHOI KOMeplii, SKi
BUCTYIAIOTh HE JIMILIE KAaHAJIOM MPOJaXy, a i IHTErpOBaHOO0 TOYKOIO BXO/Y B CUCTEMY
migorenepariii [32]. Bouu nmoennyoTh y co0l MOMXJIHBOCTI OHJIAWH-KOHCYJIHTAHTIB,
(GbopM 3BOPOTHOTO 3B’SI3KY, aHATITUKU MOBEAIHKMA KOPUCTYyBauiB Ta iHTerpaiii 3 CRM-
CHUCTEeMaMM, WIO CHpHUs€ KOMIUIEKCHOMY YIPABIIHHIO IPOLIECOM 3alIy4YeHHsS Ta
o0poOku mijiB. TakuM 4YMHOM, TMO€AHAHHS TMEPENIUYEHUX KaHAIIB B €IUHY
CUHXPOHI30BaHy cUCTeMy 3a0e3reuye Oe3nepepBHUI MOTIK SKICHUX JIIJIB, TIABUIILYE
pE3yIbTATUBHICTh MApPKETUHTOBUX KOMYHIKAIII 1 CTBOPIOE TIEPEAYMOBU IS
dbopMyBaHHs CTaOUIbHOI KIIIEHTCHKOI 0a3M Ta 3pOCTaHHS KOHKYPEHTOCIPOMOKHOCTI

nignpuemMcTBa Ha B2B-punky. Po3risHyTi 1HCTpyMEHTH 1 KaHald TPAIIOIOTH B



18
KOMIUIEKCi, (OpMYyIOYHM MYJbTHKAaHAJIBHY CHCTEMY JIiJIOreHepallii, ska 103BOJIIE
3aJTy4aTH BUCOKOSIKICHUX IMOTEHIIIMHUX KJIIEHTIB Ta MIATPUMYBATH 3 HUMHU €(DEKTUBHY
KOMYHIKAI[II0 Ha PI3HUX eTalax MpoJaxiB — Bix (OpMyBaHHS MEPBUHHOTO 1HTEPECY
710 YKJIaJCHHS KOHTpakTy. Takuil iHTErpoBaHUH M1aXia 3a0e3medye MmepcoHati3alio
MapKETUHTOBUX BIUIMBIB, MiJBUIICHHS PIBHSA JOBIPH 10 KOMIaHii, ONTHUMI3AIIIO0
BUTpAT Ha 3allyuyeHHS JiJIB Ta 3pOCTaHHS KOHBEPCIl y peaJibHUX KII€HTIB, IO B
MiJICYMKY CHpHS€ TiABUIICHHIO PE3yNbTaTUBHOCTI B2B-mapketwHry Tta criiikomy

PO3BUTKY MiAMTPHEMCTBA.

1.2 MetoauyHi miaxoau 10 opMyBaHHs CTpaTterii npocyBanHs y B2B-cexropi

MeroaunuHni miaxoau A0 ¢opMyBaHHs cTparterii npocyBaHHs y B2B-cektopi
0a3yloTbCd Ha CHCTEMHOMY aHajii3l pPHHKY, MO3WLIIOBaHHI OpeHAy, BU3HAYEHHI
L1JIbOBOI ayIUTOpIi, BUOOP1 €(heKTUBHUX KaHATIIB KOMYHIKAIIll Ta OLIHII pe3yJIbTaTIB.
KirouoBumu eranaMu €: BU3HA4YEHHs MO3MILIIOHYBaHHS OpeHAy, aHal3 pUHKY Ta
KOHKYPEHTIB, (JOpMyBaHHsI IOPTPETA LIIBOBOI ay IUTOPIi, BUOIp KaHATIIB KOMYHIKaLIi,
CTBOPEHHSI KOHTEHTY, @ TaKOX 301p 1 aHaI13 MAPKETUHTOBUX JaHUX JIJISl TOKPAICHHS
ROI (puc. 1.5). ®opmyBaHHs epeKTUBHOI CTpATET1i MPOCYBaHHs TOBApPiB 1 MOCIYT HA
puHky B2B € noeranHum, JOr14yHO CTPYKTYpPOBAHUM IMPOLIECOM, KU IPYHTY€EThCS Ha
rIMOOKOMY aHalli31 pUHKOBOTO CEpPEeOBUINA, OCOOIMBOCTEHN IIILOBOI ayauTOopii Ta
BHYTPIIIHBOrO MOTeHUiany mianpuemctsa [33]. Ilepmmm erarnoM € BU3HAYEHHS
MO3UIIIOHYBaHHs OpeHy Ta yHiIKaiapHOI miHHIcHO1 pono3uilii (USP). Ha nibomy erari
(bOpMYIOTHCSI KJIFOUOBI CMHUCJIOBI OPIEHTHPY KOMYHIKAIIHHOT MOJITUKA KOMMAaHIi: 11
MICLI€ Ha PUHKY, KOHKYPEHTHI MepeBaru Ta Ti XapakTEPUCTUKU TOBApY a00 MOCIYTH,
K1 BIAPI3HSIOTH 11 Bl AIbTEPHATUBHUX MPOMNO3uIliid. UiTKe MO3UITIOHYBaHHS JO3BOJISIE
chopMyBaTH 3po3yMmijie Ta MPUBAOIMBE MOBIIOMJICHHS JJI MOTEHIINHUX KJIIE€HTIB.
Hpyruii eran nepeadayvae aHai i3 pUHKY, KOHKYPEHTIB 1 BUSIBJICHHS MOXKJIMBOCTEHN AJIs
nudepentianii. 3AIACHIOETbCS MOCTIDKCHHS TEHJCHINM Traimy3i, MapKEeTHHTOBHUX

CTpaTerii OCHOBHUX KOHKYPEHTIB, MOTPeO Ta OUIKYBaHb O13HEC-KIIIEHTIB.
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Bu3HayeHHA No3nLiOHYBaHHA AHani3 pUHKY, KOHKYPEHTIB i CermeHTauia UinboBoi
6peHay Ta yHiKanbHOI BUABJIEHHA MOX/MBOCTEN ANA ayauTopii (ICP — Ideal
nponosuuii (USP). AndepeHuiadii. Customer Profile).

Bubip KaHanis npocyBaHHA MNpoeKTyBaHHA BOPOHKMN
OuiHKa pe3ynbTarTiB i (email-mapketunr, SEO, NpoAaKiB: 3aLiKaBNEHICTb,
onTumisauia KOHTEHT, coLMepexi, NPUNHATTA pilLeHHs, NOKYNKa,
3axoam). YTPUMAHHA KAieHTa.

IDicepeno: Chopmosano asmopom na ocnosi [33, 34, 35]

Pucynok 1.5 — Etanu ¢popmyBanHs cTpaterii npocyBanus y B2B-cektopi

Pesynbrati aHanmizy CIyrylOTb OCHOBOKO g (OpMyBaHHS YHIKaJbHOI
KOMYHIKaIlli1HOT KOHIIETIii Ta BUOOPY Hale(EKTUBHININX METO/I1B BIUIMBY Ha IIIbOBY
aynutopio. TpeTiM eTamoM € CerMeHTallis IIJIbOBOI ayJIuTOpii Ta BU3HAYEHHS
npodinto igeansHoro KiienTa (ICP — Ideal Customer Profile). Bona 3aiiicHioeThes 3a
TaKUMH KPUTEPISIMHU, K cdepa TIsIIbHOCTI KOMMaHii, po3Mip Oi3Hecy, reorpadis,
nocajaa oci0, n0 NpUKMAIOTh PIIIEHHS, a TAaKOX iXHI MOTpeOu Ta mpodiemu. YiTke
PO3YMIHHS ~ IMMOpPTpEeTa  KJIIEHTAa  JIO3BOJISIE  TEPCOHANI3yBaTH  MapKETHHIOBI
MOBIJIOMJICHHSI Ta MIABUIIUTHA ¢(PEKTUBHICTh KOMYHIKaIliH [36].

Ha uerBepTromMy erami 31MCHIOETHCS MPOEKTYBAHHS BOPOHKHM IMPOJAAXKIB, IO
OXOIUTIOE CTafli 3aIllKaBICHOCTI, MPUUHSITTS PIIICHHS, MOKYNKH Ta YTPUMaHHS
KiieHTa. Ha KOXXHOMY 3 eTamniB BU3HA4yalOThbCs BIANOBIAHI 1HCTPYMEHTH BIUIMBY,
iH(popMaIliiiHl MaTepiaii Ta CHOCOOM B3aeMOJIl, LIO0 CHPSIMOBaHI HAa MOCTYIIOBE
«IMAIrpiBaHHS J1/1a Ta HOTO TpaHCPOpMaIliio y KITIE€HTA.

[I’sTuii etan BKJIOYae BUOIp KaHAIIB Ta 1HCTPYMEHTIB MpocyBaHHsS. [0 HHMX
Hajexarb email-mapketunar, SEO, KOHTEHT-MapKETHHT, COIlaIbHI Mepexi
(mepeBaxkno LinkedIn), ygacTts y ray3eBux 3axojaax, BeOiHapu, TapreToBaHa pekjiaMma
Ta MEPCOHAIBHI MpoJaxi. Bi0ip kaHaiB 3/IIHCHIOETHCS 3 YpaxXyBaHHSAM ClelU(IKU
B2B-aynutopii, Oromkery Ta cTpaTeriyHuX Iijed kommaHii. Takoxk BaXJIHBO
3a0e3MeuYnTH aBTOMATHU3AIlIl0 MapKETUHTOBUX MpoleciB Ta iHterpaiiss CRM-cucrem,
10 3a0e3meuye CUCTEMHUN OOJIK JIiJIIB, KOHTPOJb 32 iX PyXOM Yy BOPOHIII MPOJIaXiB,

dbopMyBaHHS aHAJTITUYHMX 3BITIB Ta KOOPAMUHAIIK POOOTH MapKETHUHTOBOTO Ta
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30yTOBOr0 MIAPO3ILIiB. ABTOMATH3alllsl CHOPUSE MMJABUIIEHHIO OIMEPaTUBHOCTI
yXBaJIeHHS YMOPaBIIHCHKUX PpillleHb Ta ONTHUMI3allli BHKOPUCTAaHHS PECYpPCIB.
3aBepiIaibHAM, CHOMHM €TallOM, € OIliHKa pe3yJbTaTUBHOCTI Ta ONTHUMI3allis
cTparterii. Bona 3/11iiCHIOETBCSI HA OCHOBI1 KJTIOUOBUX MTOKa3HUKIB ehekTuBHOCTI (KPI),
TaKUX SIK KUIbKICTh 3allydyeHUX JifAiB, koedimieHT koHBepcii, BapTicTh niga (CPL),
peHTabenbHICTh iHBecTHUIliN y MapkeTusr (ROI) [37].

OtpumaHi pe3yJbTaTH JO3BOJIAIOTH CBOEYACHO KOPUTYBaTH TaKTUYHI
IHCTPYMEHTH Ta BJIOCKOHATIOBATH 3arajibHy CTPATETiI0 MPOCYBaHHSA. TakKuM YHUHOM,
noetanHe (opmyBaHHsi crpaterii B2B-mpocyBanHs 3a0e3mnedye CHCTEMHICTb,
OOTPYHTOBaHICTh Ta QJAaNTHBHICTh MAPKETHMHTOBOI MISUIBHOCTI MIJIPUEMCTBA B
yMOBax JMHAMIYHOTO PHUHKOBOTrO cepenoBumia. Jlis OIHKA —e€(QEeKTHUBHOCTI
migoreHeparii y B2B-mapketuHry B pamKax cTparerii mpocyBaHHS JIOIJIBHO

BUKOPUCTOBYBATH MOKA3HUKHU, XapAKTEPUCTUKA SIKUX HaBeeHa B Taoi. 1.4.

Tabmuus 1.4 — OcHoHi KPI Ta nokasnuku edekTuBHOCTI JigoreHepaiiii y B2B-

CEKTOpI
ExoHOMIYHMI 3MiCT Coocio VYipasiiHCbKe
[Toxaznuk (KPI) p
[MOKAa3HUKA PO3PAXYHKY PU3HAYCHHS
1 2 3 4
Busnauae 3arajJbHUN
obcsar MOTEHIIHHUX ) ) Origka macmraoiB
.. . 3arajgpHa KUJIBKICTB
Kinexkicts KIIIEHTIB, 3aly4eHHX Y .| 3ay4eHHs, KOHTPOIb
.. . 3a9BOK / KOHTAKTIiB . ..
OTPUMAaHUX JIiJIiB pe3yJbTari . 3pOCTaHHS KIIIEHTCHKOT
3a mepioj
MapKETHHTOBUX Oasu
KaMITaHii

[Tokazye wyactky miaiB, | (KinbkicTs kiieHTiB | OLiHKa SKOCTI JiAIB Ta
Akl crtanu peanbHuMU | / KinbkicTs niaiB) * | epexTuBHOCTI  poboTH
KJII€HTaMU 100% BIJUIUTY IPOJAXKIB
OnTtumizarist
MapKETHHTOBOTO
OropKeTy Ta  BHOIp
HAWBUTIAHINIUX KAHAIIIB

KonBepcis mipiB y
KJIi€HTIB, %

Xapakrepusye BuUTpatu | bromxer
Ha 3QJIy4YCHHS OJIHOTO | MapKETHHTY /
IMOTEHIIMHOr0 KJIi€HTa KinekicTs mais

Bapricte 3amydenHs
niga (CPL)

Busznauae cepenniii yac,
HEOOX1THUN JUTSE
MEepeTBOPEHHsT Jiga Yy
KJIi€HTa

BinoGpaxxae 3arampHmil | Cepenniii  uyek *
[ToxxutTeBa IIHHICTD | AOXiA, OTPUMAaHMN BiJ | YACTOTA MOKYMOK *
kiienTa (LTV) OJIHOTO KJIIEHTA 3a BECh | TPUBAJICTb

nepioJ1 criBmparti criBmparti

Kinekicts nHiB Big | [ImanyBaHHS pecypciB
NIEPIIOr0 KOHTAKTy | Ta IIPOTHO3YBAHHS
JI0 yTOau OXOMIIB

TpuBanicte  nuKIy
IPOAAXKY (Sales
Cycle Duration)

Origka
JIOBFOCTPOKOBOL
IOXITHOCTI KJIIEHTIB
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[Tponosxenns Tabnwui 1.4

1 2 3 4
Xapakrepusye o . .| Anaiis
) . ; ... | KUTbKICTh BIAKPHUTTIB ) )
PiBeHn AKTHBHOCT | 3aUIydeHiCTh aynuTopii | -~ . HepexOIiB 3al1KaBJIECHOCTI Ta
KITIEHTIB y B33a€MO/IiI0 3 ,HSBiHKiB e eI:"J'IH,I[iB ” | ehexTUBHOCTI
KOMIIaHI€IO - TP KOMYHIKaIii
Buznauae . .
PenrabenbHicTh e(heKTUBHICTh Hpuiiusarrsa — piumies
iBecTHIH BKUTATCHD ((Hoxig — Burparn) / | moao maciraOyBaHHS
o y y Burpatn) * 100% abo CKOPOYEHHS
mapketusr (ROI), % MAapKETUHTOBY caMIamiii
JUSIIBHICTD
[Tokasye piBEHB
BincoTok MOBTOPHUX | JOSUTBHOCTI ta | (IToBropri kmientu / | Omiaka CTIAKOCTI
3BEPHECHB 3aJI0BOJICHOCTI VYeci knientn) * 100% | KiIi€HTCHKOT 6a3u
KJIIECHTIB

IDicepeno: Chopmosano asmopom nHa ocrosi [38, 39]

VY3aranbHeHHs MPEJICTABICHUX Y TaOIHIll MOKA3HUKIB CBIAYUTH, 110 CHUCTEMaA
KPI B mpoueci migoreHepailii BUKOHY€E HE JuIIe (PYHKIIIO KUIBKICHOTO OOJIKY
pe3yJbTaTiB MAPKETHUHTOBO1 JISUIBHOCTI, a M BIJIrpae KIIOUOBY POJb y MPUUHSITTI
YOPABIIHCHKUX PillieHb. Takl MOKa3HUKHU, K KUIBKICTh 3aTyYEHUX JIiJ11B, KOHBEPCIS y
KJIIEHTIB 1 BapTicTh 3anydeHHs jdifga (CPL), m03BONSIOTH OLIIHUTU PE3YyJbTAaTUBHICTD
BUKOPUCTAHHSA OKPEMHUX KaHAJIIB Ta 1THCTPYMEHTIB MPOCYBaHHS, a TAKOX BU3HAUYUTU
HaNOUIbII e(PEKTUBHI HAIIPSIMU 1HBECTYBAHHS MAapKETUHIOBOTO OrokeTy . BonHowac
TPUBAJICTh LMKIY NPOAAXY Ta MOKUTTeBA IIHHICTH KiieHTa (LTV) BimoOpaxaroTh
JIOBIFOCTPOKOBY €KOHOMIYHY JOIUIBHICTh 3aidyueHHs B2B-kii€HTIB 1 Jat0Th 3MOTy
MIPOTHO3yBaTH MaiOyTHI TPOILIOBI MOTOKU MiANPUEMCTBA. OCOOIMBY yBary y CUCTEMI
JiOTeHeparlii CiIig NPUAUIATH TMOKa3HUKAM 3aJydeHOCTI Ta pPIBHIO aKTHBHOCTI
MNOTEHIIHUX 1 HAABHUX KJIIEHTIB. AHaJ13 BIAKPUTTIB €mail-noBiJOMJIEHb, IEPEXO/IIB
3a MOCUJIAHHSIMHU, Y4YacTl y 3axoJiaX, KUJIBKOCTI KOMYHIKAIlii J03BOJISIE CBOEYACHO
BUSIBJSITH  3QIlIKaBIICHICTh ayAUTOPIi Ta KOPUTYBaTH 3MICT MapKETUHTOBHUX
MOBIJIOMJIEHb BIAMOBIAHO 10 ii moTped. [loka3HUK MOBTOPHUX 3BEPHEHB, Y CBOIO
4yepry, XapakTepu3ye€ pIBEHb JOSJIBHOCTI KIIEHTIB Ta e(EKTUBHICTh CTpaTerii

yTpuMaHHs, 1110 B B2B-cepenoBuiili Mmae He MEHIIIE 3HaYEHHS, HI)K 3a]Ty4CHHS HOBUX

KOHTAKTIB.
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TakuMm yuHOM, KOMIUIEKCHE BHUKOpucTaHHs HaBeneHux KPI 3a0esneuye
CUCTeMHHMH TMTIiaXiJA 0 OIIHIOBAaHHA €(QEKTUBHOCTI JiJOreHepallii, IiABHUIILYE
OOIPYHTOBAHICTh YIPABIIHCHKUX PIIICHb Ta CIPUsIE Oe3MEPEPBHOMY BJIOCKOHATICHHIO
ctpaterii B2B-npocyBanHs. PeryisipHuii MOHITOPUHT 1 aHaji3 IUX ITOKa3HMKIB
JI03BOJISIE CBOEYACHO BUSBIATH ciIaOKi MICIS y BOPOHII MPOJAXiB, OMTUMI3yBaTu
MapKETUHIOB1 JIii Ta MiJBUIYBATH PIBEHb KOHKYPEHTOCIPOMOKHOCTI MiJIPUEMCTBA

Ha PUHKY.

BucHOBKY 710 miepiioro po3aity

l. VY3arajgpHEHO CyTHICTh JiijoreHepanii B cuctemi B2B-mapketuHnry, sika
pPO3MIISIIAETBCA SIK CTPATETIvyHO BAXJIMBUU TIPOLIEC 3aJy4eHHS, 1ACHTH(IKaIii Ta
TpaHchopmarllii MOTEHIIHHUX O13HEC-KIIIEHTIB y pPEAbHUX CIIOKMBAYiB TOBAapiB 1
nociyr. JloBeneHo, 1o Jigoresepanis 3adbesneuye (popMyBaHHS SKICHOI KIIIEHTCHKOI
0a3u, MATPUMKY CTa01ILHOTO MOMUTY Ta 3pOCTaHHS 00CATIB MPOJAXKiB, BUCTYIIAI0UN
(byHAaMEHTAIBHOIO CKJIAI0BOIO Cy4acHOi B2B-MapKkeTHHIOBOI JISJIbHOCTI.

2. CucremaTn3oBaHO MiAXOAM 0 1HOAYH- Ta ayTOayH/-TiJ0oreHepartii, o
7110 3MOTY PO3MEKYBATH iX 3a 3MICTOM, IHCTPYMEHTApieEM Ta POJUIIO Y (POpMYyBaHHI
BOPOHKHU NpoaaxiB. [TokazaHo, 110 iHO0ayHA-J11IoreHepalis IPyHTY€EThCS Ha 3aTyYeHHI
KIIIEHTIB Yepe3 miHaui koHTeHT, SEO, corianbHi Mepexi, BeO1HapH Ta JICHIUHTH, TOJI
K ayTOayHJ-JIIOTeHepallisi CIHUPAEThCA HAa MPOAKTUBHI Al KOMMaHii (XOJIOAHI
n3BiHKM, email-po3cunku, LinkedIn-ayTpiu, ocoOuCTi KOHTaKkTH), 3a0€3MEUyrOYH
[IBUJKE BCTAHOBJIEHHS IIJIOBUX 3B’ A3KIB.

3. OOGrpyHTOBaHO NIepeBaru MyJIbTUKaHAJIBHOI MOJIei JiiioreHepariii B B2B-
CeTMEHTI, fIKa IHTerpye 1HOAyHJ- Ta ayTOayHI-IHCTPYMEHTH B €IWHY CHUCTEMY
KOMYHiKailiil. BctaHOBIIEHO, 1110 MO€qHAHHSI KOHTEHT-MapkeTunry, SEO-npocyBanHs,
email-MapKeTUHTY, COLllaJIbHUX MEPEX, BeO1HAPIB, TAPT€TOBAHOI PEKJIAMH, OCOOMCTHX
KOHTaKTiB Ta B2B-inTepHeT-mmatdopm CTBOPIOE CHHEPTIMHUIN €(PEeKT, TO3BOJISIOUH
OJIHOYACHO PO3LIMPIOBATH OXOIUIEHHS LIJILOBOI ayAUTOpPIi Ta MiJBUILYBATU SIKICTh

3aJTy9EeHUX JTIIIB.
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4. Cucremaru3oBaHo 1HCTpyMeHTH Ta miarpopmu B2B-npocyBanus B
cuctemi  Jjigorenepanii, 3okpema CRM-cucremu, 4ar-00TH, I1HCTPYMEHTHU
BeOaHAITUKA, MApKETHHIOBl IUIaTGOpMU aBTOMATH3allil, pekiaMHI KaOiHeTH Ta
miaTpopMu KOHTEHT-MapkeTuHry. [lokazaHo, mo iX KOMILJIEKCHE BHKOPUCTAHHS
3abe3neuye Oe3nepepBHUN CYNPOBIJ MOTSHIIIHHOTO KIIIEHTA Ha BCIX €Tamax BOPOHKH
OpoAakiB, MIABUILYE pIBEHb NEpCcOoHaMi3allil KOMYHIKaliid, TOKpallye sKIiCTh
YIPABIIHCHKUX PIIIEHB 1 CIPUSE IOBIOCTPOKOBOMY PO3BUTKY IMIIMIPUEMCTBA HA PUHKY
B2B.

5. OxapakTepu30BaHO MOETAMHUM TiaXia A0 GopMyBaHHs cTparterii B2B-
MIPOCYBaHHSI, KWW BKIIIOYAa€ BU3HAYEHHS MO3UIIOHYBaHHs Openmy Ta USP, anamis
PUHKY ¥ KOHKYpeHTIB, (opMmyBaHHs mnpodino igeansHoro kiienta (ICP),
MPOEKTYBAHHS BOPOHKHM TMPOJAXIB, BUOIp KaHaMIB KOMYHIKAIlli, aBTOMAaTHU3AIliIO
MapKkeTuHry Ta iHTerpaniro CRM, a Takox OLIHKY pe3yJIbTaTUBHOCTI i ONTUMI3ALIIO
ctparerii. JloBeneHo, IO JOTPUMAHHS 3a3HAYEHOI MOCIIJIOBHOCTI 3a0e3mneuye
CUCTEMHICTh, OOTPYHTOBAHICTh Ta aJallTUBHICTh CTpAaTerii MPOCYBaHHS B YMOBax
nuHamiyHoro B2B-cepenoBumia.

6. VYII0OCKOHAIGHO  TEOPETUKO-METOJWYHI  IMAXOAW JO  OIlIHFOBaHHS
edeKTUBHOCTI Jiijorenepanli B B2B-MapkeTHHTy Ha OCHOBI BUKOPUCTaHHSI CUCTEMU
KJIt0uoBUX nMoka3zHukiB (KPI): kutbKicTk J111B, KOHBepCis B kiieHTiB, CPL, TpuBaicts
nukiy mpogaxy, LTV, piBers aktuBHocTi KiieHTIB, ROI Ta vacTka moBTOpHHMX
3BepHEHb. [liKpecieHo, MO0 KOMIUIEKCHUM MOHITOPUHT 1 aHalli3 IUX MOKa3HHUKIB
JT03BOJISIE  ONTHUMI3yBaTH MAapKETUHTOBUIM OIOMKET, CBOE€YACHO BHSBIISTH «BY3bKI
MICIISD» Yy BOPOHII TPOJAXIB, MIABUIILYBAaTH pPE3yJbTaTUBHICTh JIiJIOTeHEpallii Ta

3arajbHUM piBEHb KOHKYPEHTOCIPOMOKHOCTI MIIPUEMCTBA.
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PO3/ILJI 2
AHAJII3 CTAHY TA PE3VJIBTATUBHOCTI JIJIOTEHEPALIIT ®OI1
MIETPEHKO M.M. HA B2B-PUHKY

2.1 Anani3 ta ominka MmapkeTunroBoi AisuibHOcTI DOII [erpenko M.M.

®OII Tlerpenxko M.M., niroun B pamkax Openay Master Service, peanizye
Oi3HEC-MOfeNb, OpieHTOBaHy Ha cermMeHT B2B, Tta Buctymae mnapTHepoM-
JUCTPUO’IOTOPOM aBTO3AMYacTHUH 1 arperariB sl KOMIIaHii-kiieHTiB. Kommanis
Master Service € odiliifHUM IUCTPUO IOTOPOM aBTO3AMYACTHUH BIIOMUX OpEHIIBY,
IPOIOHYE CIEUIalibHl YMOBH JUIsl TYPTOBHX 3aMOBJIEHb HamlpsMy BiJlI BUPOOHUKa,
IIMPOKIN JiHINMII ToBapiB, BiacHuM Opengam (MSG Ta MSG Rebuilding) Ta
nonatkoBuMm cepBicam. Kpim Toro, @OII Ilerpenko M.M. (Master Service) mae
YUCJEeHH] (Pl Ta IpeICTaBHUIITBA SIK B YKpaiHi, TaK 1 3aKOPJOHOM B TaKUX MICTaxX K
XapkiB, KwuiB, [uinpo, JIpBiB, Opneca, BapmaBa 3 J0TiCTHKOI0, CKJIaJACHKOIO
MPUCYTHICTIO Ta MOKJIMBICTIO 0OCITyTOBYBaHHs BEMUMKHUX 00csriB ToBapy [40]. ITicns
nafinusa y 2022-2023 pp. yepe3 MIOKOB1 3MIHU T€OMOITUYHOTO cepeoBuiia B 2024
p. BiAOyJOCS BIAHOBJICHHS Ta 3MILIHEHHS MOJIOKEHHSI MIANPUEMCTBA HA PUHKY (pHC.
2.1).
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120000
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60000

39649,4 39959,5 38485,4
40000 30421,1
20000
1366,6
0 052,7 43,1 44,5 43419
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. [loxig, YucTuii npnbyTok

Ioicepeno: Chopmosano asmopom Ha ocrosi [40]
Pucynok 2.1 — Pesynbratu mapketunronoi gisuibHocTi @OII [lerpenko

M.M.(Master Service)
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Pi3ke 3poctanus goxoay i mpuOyTky B 2024 p. CBIAYUTH MPO YCHIIIHI CTpaTerii
3aiydeHHs 1 yrpuMmanHs B2B-kmientiB. Ha B2B-punky kommaHis OpieHTYEThCS Ha
Taki KaTeropii KiieHTIB: aBTomarasunu, aBrocepBicu (CTO), aBTOpO30OpKH,
aBTOMNAapKH, IHTEpPHET-MalJaHYMKU Ta Oi3HEC-MapTHEPU 3 PIZHUX PETIOHIB YKpaiHu

(Tadm. 2.1).

Tabmuusg 2.1 — Ctpykrypa kiientiB kommnatii «Mactep Cepsicy» y B2B-cermenTi

Cepenni . Cepenni .
Kinpkict | YacTk i I[]C:;(III Kinpkict | YacTk i I[;Xm
Kareropis b a pitHmit KB,TG?O b a piummii KaTeﬂro
KJIIE€HTIB kiienris | 2023, yeK 50 023p kiientis | 2024, yeK 5000 4p
2023 % 2023, ’ 2024 % 2024, ’
MJTH TPH MJTH TPH
THUC. TPH THUC. TPH
:‘;BTOMaFaBI/IH 220 28% | 110 24.2 260 26% | 135 35.1
ABTocepBicu 0 o
(CTO) 340 43% | 60 20.4 420 41% | 80 33.6
QBT0p0360pK 120 15% | 95 11.4 160 16% | 120 19.2
ABTOIMapku /
KOPIOPATHBHI | ; 4% 250 {8 50 5% 300 15.0
haot-
MEHEDKEPH
InTepuer-
MARIAITIII ) 5, 6% | 150 7.5 70 7% | 200 14.0
(Mapkertmeiic
)
biznec-
APTHEPH ) 3 4% | 210 6.3 45 5% | 250 11.3
(perioHanbH1
JTUJIEPH )
Pazom 795 100% | — 78.6 1005 100% | — 128.2
MJTH TPH MJTH TPH

Lorcepeno: Cihopmosano aemopom na ocrosi [40]

YV 2024 poui kommanis «Mactep CepBic» MNpPOAEMOHCTpYBaida BiAUYyTHE
3pOCTaHHS KJIIEHTChKOI 0a3u Ha B2B-puHKy — 3arajbHa KIUJIBKICTh KOPIIOPATHUBHUX
KIIIEHTIB 3pocia Ha 26%, 30inpmmBIIMch 13 795 go 1005. Taka mo3uTHBHA THUHAMIKA
CBIIYUTH TMPO PO3LIMPEHHS PEriOHANIbHOI MPUCYTHOCTI KOMIMAaHIi, MOKpaIICHHS
BHYTPIIIHIX TPOIECIB pOOOTH 3 KIIEHTAMH, a TaKOX €(EKTHBHICTH peali30BaHMX

MapKETUHTOBUX AaKTUBHOCTEWU. 30KpeMa, BaroMuil BHECOK Yy TMPHUPICT KIIEHTIB
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3abe3rneunu pekinamui kamnanii Google Ads, Performance Max ta SEO-npocyBanHs,
Kl JIO3BOJMJIM 30UIBIIMTH OXOIUICHHS Ta 3aJIyYUTH HOBI CETMEHTH PHHKY.
HaiiBaromimie 30i1bIIeHHS BiOyJocs y KIIOUOBUX Kareropisix B2B-kiieHTiB.
CermeHT aBTOMarasuHiB 3pic Ha 40 KII€HTIB, IO MOSCHIOETHCA PO3IIMPEHHIM
ACOPTHUMEHTY Ta MOKPAIEHHSIM yMOB CIIBIpalli JIJIsl TOProBux naptHepiB. Kareropis
aBTocepBiciB (CTO) mokaszana HaWCyTTeBiNly MO3UTUBHY OuHAMiKy — +80 HOBHX
KJI1€HTIB. Lle cTano MOKIMBUM 3aBASIKM CTa0LIbHO BUCOKOMY TOMUTY Ha KaTali3aTopu
Ta aKTHUBI3alli pekIaMHUX KomyHikamii y 2024 pomi, mo 3abe3meunsio MOTIK
IpiOHOONTOBUX 3aMOBJIeHb. CerMeHT aBTOp0300pokK 3pic Ha 4() KITIE€HTIB, IO KOPEIIOE
13 3arajJbHUM TPEHJOM PO3BUTKY BTOPMHHOTO PUHKY aBTO3alYacTUH. 30UIbILIECHHS
KUIBKOCT1 IHT€pHET-MaiAaH4YMKiB Ha 20 KIIEHTIB CTalO pPe3yJbTaToOM €(PEKTUBHOI
onTuMi3aIlli ToBapHoro ¢iga ta 3amycky PMax-kammnaHii, sKi JTO3BOJMINA 3MIITHUTH
NPUCYTHICTh Y LU(PPOBOMY cepenoBuilll. BonHoyac HalOUIbII IIBUJIKUMHU TEMIIAMU

3pOCTaB JOX1]I BiJ] CE(TMEHTA aBTOMAPKIB Ta PEr1OHAIBLHUX O13HEC-TTapTHEPIB (puc. 2.2).
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Iicepeno: Cpopmosarno asmopom na ocrnosi [40]

Pucynox 2.2 — Yactka B2B-xmnientiB @OII [Terpenko M.M. (Master Service)

[Torpu Te, O 11l TPYNH MaOTh MOPIBHSHO HEBEJIUKY KUIBKICTh KJIIEHTIB, BOHU
XapaKTepU3yIOThCS BHUCOKHUM CEpelHIM YeKOM 1 (OpMyIOTh CYTTEBY 4YacTKy
MapKHHAJIBHOTO J0Xoay Kommnadii. Takum uymHOM, poOOTa 3 KOPNOpPaTUBHUMU

q)HOTaMI/I Ta AWJICpaMHu € CTpaTeI‘i‘IHO BaXXJIMBUM HAIIpAMOM PO3BUTKY, 3JaTHHUM
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3a0€3IMeUnTH TOJAJIbIIE 3MIITHEHHS (PIHAHCOBOI CTIMKOCTI Ta KOHKYPEHTHHMX MO3HUIIIH
nianpueMctBa Ha B2B-punky. Iloka3HMKM MapKETHMHTOBOI JiSJIBHOCTI KOMITaHIil
Master Service Ha punky B2B (six auctpu6'toropa aBTO3am4acTiH ) XapaKTepu3yroThCs
CTaHJAPTHUMHU METpUKaMu Mg cekrtopy, Takumu sik CPL (Bapricte nupa), CR
(xonBepcis), CPA (Bapricts nii), ROI (moBepuenns inBectumiil) Ta LTV (moku3nena
IIHHICTH KJTi€HTA) Ta iH. [{i METpUKU M03BONSIOTH OMIHUTH €()EKTHUBHICTD 3aTyUeHHS
naptHepiB (CTO, aBTocepBicH) uepe3 rypTOBi MPOIO3HUIlii, 0OMIHHUN (OHJ arperatiB
Ta crenianbHi nocnyru. g B2B y aBT0o613HeC] aklleHT poOUTHCS Ha TOBIOCTPOKOBI

Bi,Z[HOCI/IHI/I, A€ KIIOYOBHMH € Map}KHHEUIBHiCTI) yroa Ta ,Z[I/IHaMiKa CCPCAHBOI'O YCKY

(Tabm. 2.2).

Tabmuusa 2.2 — KirodoBi MeTpuku €eKTUBHOCTI MApKETHHTOBOI isSIIBHOCTI

®OII Ierperxo M.M.(Master Service) Ha punky B2B

[Toka3Huk 2023 2024 Junamika 2024/2023 pp.

CPL (BapricTb Jiga), rpH 210 165 —21%
Spl;A (BapTicTh Aii/3arydeHHs KIII€HTA), 1450 1100 949,
CR (koHBepcis Jija B KiIi€HTa), % 6,8% 9,2% +2,4 .1
CTR (knikaOenbHICTh pekiaMu), %o 3,4% 4,1% +0,7 m.1.
ROMI (okynHICTh MapKeTUHTY), % 210% 285% +75 n.o.
ROI peknamanx kammnanii, % 165% 240% +75 n.m.
Cepe;ma KIUJIBKICTh HOBUX B2B-KkitieHTIB 47 63 +50%
Ha MiCSAIb
CepenHiil yek HOBOT'O KIIIEHTA, TPH 32 000 46 000 +43%
LTV (noxxuTTeBa MIHHICTH KJIIE€HTA), TPH 68 000 95 000 +39%
Retention Rate (moBTopHi nmokynku), % 54% 62% +8 n.m.
CAC (BapTiCTh 3aJIy4eHHs KJIIEHTA), TPH 1450 1100 —24%
Yactka opranigaoro tpadiky, % 28% 36% +8 1.1
YacTka miatHoro tpadiky, % 72% 64% —8 .1
KinmpKicTh MAapKETHHTOBUX JOTHKIB TIEpe 5.7 46 SMeHeHHs Ha | TOTHK
IpoaXKeM
gonversmn to SQL (kBamniixoBaHi Jiau), 22% 31% 4O LI

0
Customer Satisfaction (NPS), 6amiB +42 +55 +13

IDicepeno: Cihopmosano aemopom na ocrogi [40]

[Tporsirom 2024 p. mapkeTHHTOBa MAisUThHICTE Master Service 3a3Haia
no3utuBHUX 3MiH, CPL 1 CPA cyTTeBO 3HM3UINCS, KOHBEpCIs 3pociia Maibke 10 10%,

o ayxe goope miusa B2B-punky aBTocepBiciB Ta 3amuactuH. LTV migBummBcs Ha
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39%, 1m0 cB1iTUUTH Npo nocuiaeHHs JosibHOCTI. ROMI Ta ROI 3HauHO mokpammuiucs
IHBECTHIllI B MapPKETHUHTI TMPHUHOCATh CTAOUIbHO BHCOKMM mnpuOyTok. YacTka
opra"iyaoro Ttpadiky 3poctae (SEO mpamroe). CepenHiii 4eK 1 KITbKICTh IIHHHX
KOPIIOPaTUBHUX  KIIEHTIB  30UIBIIYETHCS, IO  JIEMOHCTPYE  IIiJIBUILICHHS
pe3yNbTaTUBHOCTI MAapKETHHIOBOi CTpaTerii KommaHii Ta SKICHE MacliTaOyBaHHs
B2B-cermenta. BukopucTOByrouM JaHl 30BHIIIHIX AaHANITUYHUX 3BITIB Ta
BHYTPIIIHBOI 3BITHOCTI MiJpaxyeMo 4acTKy puHKy Master Service y B2B-cermenrti

(Tabm. 2.3).

Tabmuusg 2.3 — oxig @OII [lerpenko M.M. (Master Service) Bix orroBoi B2B-

JTUCTPUOYIIT aBTO3aMYacTHH B YKpaiHi

Pix 3aranpHuii qoxin kommanii | Yactka B2B-muctpubymii | Jloxin y B2B, miiH rpH
2023 38,49 muH rpH 72% 27,7 MJH TpH
2024 116,57 maH rpH 81% 94,4 MiH rpH

Iicepeno: Chopmosaro asmopom na ocrosi [40]

Ha ocHoBi manux tabm. 2.3 yactka komnanii Ha puHky B2B 3poctae, 60 Master
Service y 2024 arpecuBHo po3BuBaB onToBi nmpojaxi (CTO, aBToMarasuuu, po300pKu,
JUJIepU, aBTOMApKH). 3arajibHa €MHICTh PUHKY aBTO3amuacTuH Ykpainu y 2023 p.
ckianana 38 mupa rpH, B 2024 p. — 45 mupa rpH. Yactka DOII Ilerpenko M.M.
(Master Service) y B2B po3paxoByeThcs SIK BIIHOIIEHHS 10X0Ay kommaHii y B2B 1o

3araibHOi eMHOCTI B2B punky (Tabm. 2.4).

Tabmuus 2.4 — Yactka punky DOII [lerperko M.M. (Master Service) y B2B-

CErMEHTI
IToxazHuK 2023 2024 3MiHa
Hoxin y B2B, miiH rpH 27,7 94,4 240%
E€wmuicts B2B-punky, Miapa rpu 19 23,85 25%
Yactka Master Service, % 0,15% 0,40% 171%
Kinbkicts B2B-kiienTiB 795 1005 26%
CepenHiil piuHui yek KIIi€HTa 34 Tuc. 47 Tuc. 38%

IDicepeno: Cihopmosano aemopom na ocrogi [40]
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BignoBigHo 10 mpoBeneHMX pPO3paxyHKiB, dacTka puHKY Komranii ®OII
[lerpenko M.M. (Master Service) y B2B-cermenti nuctpuOyiiii aBTo3armyacTUH B
VYkpaini y 2023 pori cranoBmina 6iu3bko 0,15%, a y 2024 pomi 3pocna ao 0,40%.
AHani3 JEMOHCTPYE CYTTEBE HApOIIyBaHHs MPUCYTHOCTI KOMIIaHii Ha PUHKY —
npupicT Jactku ckiaB 171%, mo oOyMOBIEHO SIK 3pOCTaHHSIM A0xoxy Big B2B-
muctpuOyii (Ha 240%), Tak 1 3arajJbHUM PO3IIMPEHHIM KIIEHTChKOI 0a3u (Ha 26%).
Taki TeMmu poCTy CBimYaTh MPO BHUCOKY PE3YIbTATHBHICTH MapKETHHTOBUX
IHCTPYMEHTIB KOMIaHii, aKTUBHUU PO3BUTOK JHJIEPCHKOI MEpeXi Ta TMOCHJICHHS
MO3UIIIOHYBaHHs y cdepl MoCTauaHHS arperaTHUX 3amyacTUH 1 KaTajli3aTopiB Ha
PUHKY TMICIANPOJAKHOTO 0OCIyroByBaHHsS aBTOMOOLTIB. Kiro4oBi KOHKYypeHTH1

nepeBaru B2B-kiieHTIB peacTaBieHi Ha puc. 2.3.

> LUMPOKNI aCOPTUMEHT KOMMJIEKTYIOUMX Ta arperaTis AN IErKOBUX | KOMepLiMHUX aBTomobinis

MOXK/IMBICTb Nig60pPY TOBapy HaBITb 3a BiACYTHOCTI MOro Ha cknagi (Nig 3amoB/eHHA HanpaMmy Big,
BMPOBGHWKA) ANsA BisHec-napTHepiB

> HaZaHHA rapaHTii BUPOOHMKaA, cneuianbHi rypToBi LiHK, NiATPMMKA KOPNOPATUBHUX KNIiEHTIB

> BnacHi 6peHan (MSG, MSG Rebuilding), eKoHOMIYHO BUTiAHI pileHHA

> MY/IbTUKaHabHa NPUCYTHICTb, ONTMMI30BaHa NOTICTMKa Ta cepsic A B2B-napTHepis

Horcepeno: Cehopmosano asmopom na ocrosi [40]

Pucynox 2.3 — I[lepearu mns B2B-kmnientiB @OII [erpenko M.M.(Master

Service)

[TepeBaramu nnsi B2B-kimieHTiB KOMMaHii € 1HAWBIAyaJlbHI PIICHHS: MiAOIp
ONTUMAJLHUX KOMIUICKTYIOUHMX 1 YMOB CITiBIIpalll BIAMOBIAHO 10 MOTpeO Oi3HECy
napTHepa; 1HHOBAIIMHI TEXHOJIOTII PEeMOHTY Ta TMOJBifHA TMEpeBipKa arperariB s
MIJBUIIEHHS SKOCTI Ta 3HUKEHHS BHUTPAT Ha OOCIYTOBYBAaHHS; BEJIUKHA CKJIa]a
3alacHUX YacTHH 1 00JIaIHaHHS, BIaCHA PO300pKa, NIBUAKE BIANPABIECHHS TOBapPiB IO

VYkpaini. Bece e ctBoproe ocHoBu 111 mo3uifionyBanss aisuibHOCTI DOII [lerpenko
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M.M. y mexxax Master Service Ha puHky B2B sik KOMIUIEKCHOTO cepBic-TIapTHEPY s
Oi3HeCcy y Taily3l aBTO3allyacTMH — 13 BHCOKMM pIBHEM cCIemiaiizamii Ha
KOPIIOPaTUBHUX 3aMOBJICHHSIX, ONTUMI30BaHUMH YMOBaMH CHiBITpar,
1HIMBITyaJIbHUM TI1X0JIOM JI0 KJIIEHTIB Ta aKIIEHTOM Ha SKICTh, rapaHTiio 1 Oi3Hec-
epexktuBHICTE. OTxe, DOII Iletperxko M.M. (Master Service) mo3uIlionye cede y
cerMeHTi B2B sk wnHaxiliHOro mapTHepa nansi Oi3Hecy Yy cdepi aBTO3am4acTuH,
MOETHYIOYN OaraTOpiuHUM JOCBIJ, TEXHOJIOTI] Ta KOMIUIEKCHI IIPOJIYKTH 3 BUCOKOIO
CEpPBICHOIO MiATPUMKOIO, 110 JOMOMAarae KOMNaHii BUAUIUTUCH Cepell KOHKYPEHTIB 3a
paxyHOK TmpodecioHani3My, YHIKaJbHOTO TEXHIYHOTO MiJXOAYy Ta ONEPATHUBHOCTI

00CITyrOByBaHHS.

2.2 JlocnmiJikeHHs 1CHYIOYOi CHCTeMM MpocyBaHHs Ta JijoreHeparii B OOII

[Terpenko M.M. Ta oriHka ii eeKTUBHOCTI

O1iHKa CTPYKTYypU MAapKETUHIOBUX KOMYHIKAIIM y MPOIIeCci aHali3y 1CHYIY0i
CUCTEMHU IMPOCYBAHHsS Ta JIJOreHepalii Ha MIAIPUEMCTBI Mae Oa3yBaTHCS Ha
KOMITJIEKCHOMY PO3TJIsi/Il TAKUX acmekTiB [42, 43]:

1. YYACHHMKH Ta KaHAJIM KOMYHIKaI[li. BU3Ha4aroThCs BC1 KIIOYOBI Cy0'€KTH,
K1 OepyTh Y4acTh y MAPKETUHIOBUX KOMYHIKalisIX (IpoJaBLi, HapTHEPHU, KIIEHTH), a
TaKOXX KaHalu: oHyaiH (email, conmepexi, meccenmxepu, CRM-cucremn), odaita
(BucTaBKM, KOH(epeHIii, npsmi npojaxi) Ta BHyTpimHi (ERP, CRM s inTerpanii
MIPOIIECiB);

2. dbyHkuii Ta MeToau KomyHikallii. OIHIOETHCS BUKOPUCTAHHS aKTUBHUX
IHCTPYMEHTIB (aBTOMAaTU30BaH1 PO3CUJIKHU, XOJO/IHI I3BIHKH, MApPKETHUHTOBI KaMIIaHii,
porpamMu JIOSUTBHOCTI) Ta iX 1HTerparlis 3 Oi3Hec-mpoiiecamu (JoricTuka, oOpodka
3aMOBJICHb);

3. nudpoBa iHGpacTpyKTypa. AHAM3YIOTh poiu HUGPOBUX IUIATHOPM
(EDI, API, CRM, ERP) y 3a6e3neuenti mpo3opocTi, eHEeKTUBHOCTI JIiIOTeHEpaIlii,

HIBUKOCTI 1 TOUHOCTI OOPOOKH 3aMOBJIEHb;
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4. BUMIpIOBaHHs pe3yiabTaTuBHOCTI. Bceranonennss KPI s ominku
e(heKTUBHOCTI KaHaJI1B KOMYHIKaIlii, TAKKX K KOHBEPCIi, IIBUIKICTh BIJIIOBI/I1, PIBEHb
JIOSUTBHOCTI Ta SIKICTh TeHepartii JidiB;

5. y3rOKEHICTD 1 IUTICHICTh cucTeMu. [lepeBipseThes HACKUIBKYA OPTraHIgyHO
MO€HAH] BCl KaHAIM 1 YYaCHUKH, 1 YM MIATPUMYIOTh BOHHU 3arajlbHy MapKETHUHTOBY
CTpaTeTiIo MiIMPHUEMCTBA.

OmiHka Takoi CTPYKTYpU BHSBIsi€ clIaOKi Ta CHUJIBHI MICHS B CHCTEMI
IpOCYBaHHs, JOTOMara€e OINTHUMI3yBaTH IHCTPYMEHTH JiJIOT€HEepallii, MOKpaIIuTU
MepcoHaI3aII0 KOMYyHIKAIIKA 1 3a0€3MeYUTH CTa0lIbHUM MOTIK SKICHUX JIJIIB JJIS
0i3Hecy, ocoOmmBo y B2B-cermenTi, e BakiMBa B3a€MOis 1 JOBTOCTPOKOBI
naptHepctBa [44]. EpexrtuBHicTh migoreHepanii y B2B-cerMeHTi 3Ha4HOIO MipOIO
3aJIeKUTh BiJ JIOTIYHOI MOOYJOBM Ta 30aJaHCOBAHOCTI CHUCTEMU MapKETHHTOBHX
koMyHikamiil mianpuemcta. @OII Iletpenko M.M., noB’s13anumii 3 Openom Master
Service, peanizye npocyBaHHS TOBAPIB 1 OCIIYT 3a JOTIOMOT 00 KOMIUIEKCY KIIACUYHUX
1 mudpoBUX KaHAIIB KOMYHIKAIll, [0 Ja€ 3MOTy OXOIUTIOBaTH PI3HI TPyIu
npodeciitHoi aynuropii — aBtomarazuHu, CTO, aBTomapku, aBTOpO300OpKM Ta
IHTEpHET-MapTHEPIB. AHAJI3 ICHYIOUOI CTPYKTypHM MApKETHMHTOBUX KOMYHIKaIlIN
T03BOJISIE 3pOOUTH BHCHOBOK, III0 BOHA MAa€ MYJbTUKAaHAIBHUN XapaKTep 1 BKIIOYAE

TaKl KJIFOYOB1 ejeMeHTHu (Tad. 2.5).

Tabnuig 2.5 — Ctpykrypa MapketuHroBux komyHikaiii @OII [Terperko M.M.

y cuctemi B2B-npocyBanns

KinbkicTb Yactka y
Kanan / . -
. XapaxkTepucTuka JAIB 32 3araJibHii N
IHCTPYMEHT . . Tun komyHikarii
R BUKOPHUCTAHHS 2024 p., on. | KIIIBKOCTI
KOMYHIKalii A
niniB, %
1 2 3 4 5
OcHoBHa onyans- | 300 25 [ubaynn,
KopropatuHuii | mnatgopma, M0 MiCTUTh OCHOBHHUH
cauT iH(pOpMaLlil0 TpO TOBapH, undpoBHii KaHa
(master.shop) nociayru, ymoBu  B2B-
criBIpari
SEO IIpocyBanns B nomykoBux | 210 17,5 [n6aynn,
L cUcTeMax 3a npodeciiHuMu JIOBIOCTPOKOBE
OINITHUMI3allist .
Ta TEXHIYHUMH 3alIUTaMU JDKEpeIo
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[Tponosxenns Tabnui 2.5
1 2 3 4 5
BukopucroByeThes s | 240 | 20 | [Gaynn, miaTHU# Tpadik
HIBUIKOTO 3ay4eHHS
KIIIEHTIB Ha CalT
Kanan  B2B-komyHikariii,
npocyBaHHs  ekcneptusu | 120 10
KOMMaHii
ITepconainizoBaHi
Email-xomynikarii KOMEpIIiiiHi Ta| 90| 7,5
iH(opMaIiiiHi pO3CHUIIKH
[Ipsami  meperoBopu i3
napTHEpaMHu (CTO, | 150 | 12,5
Mara3uHH, aBTOIapKH)
VYyacte 'y BHCTaBKax, | [lepconanpni 3ycTpiui 3

KonTekcTHa pexiama
(Google Ads)

[nbaynn / ayrbaynn,
KOHTEHT + peKjiamMa

ComianpHi Mepexi
(LinkedIn, Facebook)

InGayny / ayrOaynn,
nurture-KaMmaHii

AyTt6ayna, npaMuit
IR

Tenedonni komyHikarii
(13BIHKM)

Odnaitn, iMiKeBUH +

. 60 517 .
rajly3eBHX 3aX0J1ax B2B-kiieHTamu JiioreHepaltis
OOminnuii  ¢oHn  Ta | YHIKaJbHA TPOMO3UILS IS 30| 25 Refferal, nospai
CEepBIiCHI MPOrpamMu CTO Ta aBTONapKiB ’” | mapTHepu
CRM-iactpymentu  Tta | Dikcaris Ta aHai3 120 10 Inbaynn / ayrbaynm,
0a3a KOHTaKTIB KOHTAKTIB KIII€HTIB KOHTEHT + peKjiaMa

Lrcepeno: Cihopmosano aemopom

OcHoBy cuctemu komyHikamiii @OII Ilerpenko M.M. (Master Service)
CTAaHOBUTH KOPHOPATUBHUM calT master.shop, skuil BUKOHY€e (YHKIIIO OCHOBHOI'O

1H(OopMaIIIiTHOTO Ta KOMEPITHOTO LEeHTPY (puc. 2.4)

= KoprnopaTusHuii cant
(dopmu 3anBKK, «Ons B2B»)

2,5
= SEO (opraHiyHuit nowyk,
npodecinHi 3anuntun) ‘

KoHTeKkcTHa peknama (Google

Ads, PMax) 10
. 20
CouianbHi mepexi (Facebook,
Instagram, YouTube,
LinkedIn)

= Email-po3cuaku Ta direct e-
mail B2B

IDicepeno: Cpopmosaro asmopom Ha ocnogi [40]

Pucynok 2.4 — Ctpykrypa kananiB gigorerepaii @OII ITetpenko M.M. y
B2B-cermenti (2024 p.)
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Ha caiiti npencraBieHi ToBapu, IOCIYTH, MOXIJIMBOCTI B2B-cmiBmparii,
KOHTAKTHI JaHi, (JYHKI[IOHYIOTh 1HCTPYMEHTH 3BOPOTHOTro 3B's3Ky. Lle 3abe3meuye
NEPBUHHE 3alyuYeHHS MOTEHIIWHUX KIIE€HTIB Ta (OpMYyBaHHS TOBIpU IO OpeHy.
Jlo1aTKOBO BHUKOPHUCTOBYIOThCS Taki 1HCTpyMeHTH: SEO-mpocyBaHHsI (OpraHiduHe
3amyuyeHHs Tpadiky 3a npodeciiiHuMu 3anuTaMu); KOHTEKCTHa pekiama (Google ds);
IPUCYTHICTH Y COIIaTbHUX Mepexax, 30kpema LinkedIn sik kimrouoBiit matdopmi s
B2B-B3aemonii. KoHTEHT-MapKeTHHT TMpeJCTaBICHUN uepe3 1H(opMalliiHi Ta
aHAITHYHI MaTepiad Ha CaiTi; OmUC MOCIYyr 1 MOCIOHMKH [UIs TapTHEPIB;
MIPE3EHTAIlII0 KEHCIB Ta TEXHIYHUX pillieHb. KOHTEHT BUKOHY€E HE JIUIIIE PEKIaMHYy, a i
excriepTHy GyHKII0, mo crpuse GopMmyBaHHIO penyTtaiii Master Service sk
HAJIMHOTO Ta MNpoQeciiHOro mnapTHepa Ha pUHKY. KommaHis TakoX aKTHUBHO
BUKOPHUCTOBYE MPsAMI IHCTPYMEHTH MTPOCYBaHHs, XapakTepHi 1t B2B-punky, a came:
MEepCOHAIbHI KOMEpIIMHI MpOMo3ullii; TeJepOoHHI TMEPEeMOBUHU Ta OHJIANH-
KOHCYJIbTAllll; MpsiMe BCTaHOBJICEHHsSI KOHTakTiB 3 CTO, marazuHamu, aBTOMapKaMu;
y4acTh y rajqy3eBHX BUCTaBKax 13axojax. [IpoananizoBaHi IHCTpyMEHTH J103BOJIAIOThH
dbopmyBaTu nepcoHaIizoBaH1 BIIHOCUHU 3 KJIIEHTaMH, 1110 0COOJIMBO BakJMBO y B2B-
cepenoBUIll. Y  CTPYKTypl MAapKETHHTOBUX  KOMYHIKAIlIl  MPOCTEXYETHCS
BUKOpUCTaHHA eneMeHTIB CRM-miixony sk 1IHCTpyMEHTY aBTOMaTHU3allll B3aEMOIIT 3
KJIIIEHTaMHu , 10 3a0e3nedye: HAKOMWYEHHSI KOHTAKTHOI 0a3u KIIEHTIB; (iKcallio
icTOpii B3a€EMO/IIi; TTOBTOPHI 3BEPHEHHSI Ta MEPCOHAIBHI MPOMO3UIlli; hOpMyBaHHS
JIOBIrOCTPOKOBUX MapPTHEPCHKUX BINHOCUMH. HasBHICTh TaKMX 1HCTPYMEHTIB JO3BOJISIE
MJBUIIUTH PIBEHb KOHBEPCIi Ta sIKICTh 00poOKkH dimiB. CTpyKTypa MapKETHUHTOBUX
komyHikariit ®@OII [lerperko M.M. Mae MybTHUKaHATBHUN XapaKTep Ta OXOILTIOE SIK
1HOayHII-, Tak 1 ayTOayHA-IHCTpyMEHTH 3anyudeHHda B2B-kmientiB. Y cucremi
MIPOCYBaHHS MOEAHYIOTHCS U poBi KaHau (caiit, SEO, pexinama, coriaabHl MEpexi)
Ta npsmi GopMu B3aeMOJIl (3BIHKU, OCOOMCTI 3yCTpiyi, yyacTh y 3axojax). Taka
Mojienb BiamoBigae crneuudini B2B-puHKY, OCKUIBKH J03BOJIIE OJHOYACHO
dbopMyBaTH €KCIEPTHUHN IMI/DK KOMMAaHIi 1 3/IHCHIOBATH MEPCOHATI30BAH] MPOIAXKI.
HactynHum ertanom € aHani3 oOMEXEHb Ta PU3UKIB ICHYIOUMX KaHaIB 3a7Ty4YeHHs

miaiB gt @OII [Merpenko M.M. (Master Service) y cermenti B2B (Ta6:m. 2.6).



34

Tabnuis 2.6 — XapakTeprucTuka 0OMeKeHb Ta pU3MKIB KaHATIB 3aTyUYEHHS JI1/11B

st DOIT Ierpenko M.M. (Master Service) y cermenti B2B

Pexomenpamnii mono
Kanan CuiibHI CTOPOHU OOMexeHHs / pPU3UKHU H1ABUIICHHS
e(eKTUBHOCTI
L . OnTuMi3zyBaTH TOCAIKOBI1
IToBHONIHHMI KaTasior | Moke He BUILIATUCH . . .
TOBapiB YiTKe | cepel] KOHKYPEHTIB; CTODIHKH 1L KOHOB
o p' > P YP > | B2B-3amnmTu, noaaTu
Beo6-caiit no3uiionyBanus B2B- | morpebye  BogHOUac ..
- . dbopMHU 3aXOIUICHHS JIiIiB
nporno3uuii  (okpema | Benukoi podoru 3 SEO .
. . (3aBaHTaXXyBaHi
cropinka «J{ims B2B») | Ta yrpumansns tpadiky .
Marepiaim, 1EMO)
[Torenuian ns1 | Peaynbratn
M a , Y Pobora 3 aBTOpHTETOM
OpraHIgYHOTO 3’ SIBJISIFOTHCSA 3 . . .
caury, JIHK-O1IIHT,
3aITy4eHHS YaCOBOK 3aTPUMKOIO; . .
SEO-kanan 4 . peryjsipHuil pelaeBaHTHUN
3anikaBiaeHuX  B2B- | koHKypeHLis 3a
L KOHTEHT hilas: | B2B-
JiA1B yepe3 | KIIOYOBUMHU CIIOBaMU
o . ayuTopii
npodeciiiHi 3anuTu BHCOKa
IBuakun crapT | Bucoka BapricTe kiika | TectyBaHHs PI3HUX
KonrtekcrtHa 3aTy4eHHs J1111B uepe3 | (0co0auBO B HileBUX | odepis, cermMeHTanls
pekiiama TapreToBaHi B2B-kananax); pusuK | ayguTOpiii, peTapreTuHr
OTOJIOIICHHS HU3BbKOI KOHBEpPCIi MapTHEPIB
. . 3ocepeuTUCh Ha
. . octyn a0 wmupokoi | Y B2B-cermenti He | . . .
ComianpHi Hocty H p . ; . | LinkedIn/YouTube 13
. ayauTopii, BCl corianbHi s
Mepexi . KOHTEHTOM «JJIs O13HECY»,
MO>KJIUBICTh wiatopmu . .
(Facebook, " . ) . CTBOPIOBATH BiJICO JIOKAa3iB
JIEMOHCTpAIll KEWCiB, | PIBHOIIHHO . .
Instagram, . . . . SIKOCT1 Ta Ke¥cH,
BiJlc0;  MIiJBUIICHHS | €PEKTUBHI; MOTPiOEH .
YouTube) . . o CTUMYJIIOBATH  MIAMHUCKY
BITI3HABaHOCTI OpeHy | mpodeciiiHuil KOHTEHT
napTHEpaAMH
MoXIuBICTh . .. | BopoBagutu CRM-
. . [ToTpebye AKICHOT .
Email-mapkeTunr | mepcoHaaizoBaHOTO . CHUCTEMY, CEerMeHTaIll10
h . 0a3M KOHTAaKTiB Ta ;
/ mpsmi  B2B- | miagxony, nurture- KOHTAKTIB,
o 2 aBTOMAaTHU3aIlll; PU3UK .
KOMYHIKaIii KaMMaHii, yTpuMaHHs . aBTOMATU30BaHI CIeHapil
. HU3BKOTO BIAKPUTTS .
KJIIEHTIB st B2B-napTHepis
. . . | IlpsMui1 KOHTaKT 3 . [Tincunuti el KaHal
Odnaiin/cepBicHi P By BUTpATH, . H
KJIFOUOBUMH . .| uepes nporpamu
KaHaJu (CTO, . norpeda B JIOTICTHII],
KJIIEHTaMHU B2B, . MapTHEPCTBA, CUCTEMU
aBTOPO300PKH, MEPCOHAIII30BAaHOMY Dy
KOMILJIEKCHA . . pEKOMEH/Ialllii, BUCTaBKH,
aBTOTIAPKH) . H1IX0/1 ..
MIPOTIO3UILIS HaBYaHHS JIJIsl KJIIEHTIB

Horcepeno: Cehopmosano asmopom

AHani3 mokasye, mo Master Service BUKOPHUCTOBYE KOMOIHOBaHHMM MiIXia 10

3anmydeHHst B2B-niaiB, Bkitouatoun g posi Ta odaaitH-kananu (puc. 2.5). CuiibHUMH

CTOPOHAaMHU € HasgBHICTb NOTY)XHOTO caifTy 3 B2B-cnemiamizaii€ro, KOMIUIEKCHOT

CEpBICHOI MPOMO3UIIT i1 O13HEC-KJIIEHTIB, a TaKOXX OXOIUICHHS 4Yepe3 COIliaibHi
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mnatdopmu. BoaHouac icHyIOTH pe3epBH: MOTpeda B aBTOMAaTH3allli KOMYHIKaIIii,

norm6nenHi CETMEHTAIIT Ta ONTHMI3allll BUTPATHUX KaHAIIB PEKJIAMH.
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B CPL(rpH) ®CR (% KoHBepcin B K/ieHTa) ROI (%)

Iicepeno: Cpopmosano asmopom Ha ocrosi [40]

Pucynok 2.5 — KonBepcis i/1iB y KJII€EHTIB 32 OCHOBHHUMH KaHaJIaMHu

KoMyHikaiiit (2024 p.)

PexomennmoBano ¢okycyBatucs Ha LinkedIn/YouTube mns B2B-aynuropii,

3MIIHIOBaTH email-kamnaHii 3 aBTOMaTH3alli€l0, a TaKoX PO3BUBATH IMAPTHEPCHKI

mporpaMu 3 aBTOCEpBICAMHM Ta aBTOMapkamMu. AHai3 KOHBEpPCI Ta NUISIXIB

npoxomkenns aina y @OII [Terpenko M.M. (Master Service) npeAcTaBieHO Ha pHC.

2.6.
1. ETan nepBUHHOrO 2. ETan 3. Etan peakuii
KOHTAKTy —> 3auiKaBNeHHA —> (I..ea d c: turlé)
(Awareness) (Interest) P
|
v/
4. Etan 5. ETan KoHBepcii B 6. ETan VIOMMaHHs
KBanidikauii nigpa ——> KNi€HTa ——| (Ret\:enption)
(Qualification) (Conversion)

IDicepeno: Chopmosano asmopom

Pucynok 2.6 — Insax npoxomkenns B2B-niga y ®OII [lerpenko M.M. (Master

Service)
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ITpornec 3amyuenns tTa kousepTtaitii JigiB y OOII [lerpenko M.M. Mae TunoBy
st B2B-cermMeHnTy GaratoctyneHeBy CTPYKTYpPY, sIKa MO€IHYE sIK HUQPPOBI, TaK 1
TpaauIiiHI KaHaau KomyHikarii. [Insx mpoxomKeHHs JijJa OXOIUTIOE IOCIIIOBHI
eTaIry B3a€MOJIIi MOTEHIIMHOTO KJII€EHTAa 3 OPEHOM — Bijl IEPBUHHOTO KOHTAKTYy JI0
yKJIaJlaHHs YTO/IM Ta MOAAJIBIIOT CITIBIpAIll.

1. Eranm mepBuHHOTO KOHTaKTy (Awareness). Ha mpomy etami moTeHIiitHUI
B2B-knieHT Bnepiie ctukaeThesi 3 OpengoMm Master Service dyepe3 oJuH abo KiJbKa
KaHaJiB, 30KpeMa: KOprnopaTUBHUI cailT (master.shop); couiansai Mepexi (Facebook,
Instagram, YouTube, TikTok); koHTekcTHY a00 TapreToBaHy peKiamy; peKOMeH Iaii
napTHepiB a00 0COOMCTI KOHTAKTH; y4acTh Y BUCTAaBKax Ta rajry3eBux 3axojax. Came
Ha IpOMY eTami (OpMyeTbCs Iepule YSABICHHS IMPO KOMIAHIKO, ii aCOPTUMEHT,
creliaii3aliio Ta penyTamilo Ha pUHKY. OCHOBHUM 3aBJaHHSAM JIaHOTO €Taly €
IPUBEPHEHHS YBaru Ta CTUMYJIIOBAHHS IHTEpPECY A0 MPOAYKIIii Ta OCIYT.

2. Eran 3anikaBnenss (Interest). Ilicas mepBMHHOTO KOHTaKTy NOTEHIIMHUN
KIIIEHT TIEPEXOAUTh JO AaKTHBHIIMIOTO O3HAHOMJICHHS 3 MJISJBHICTIO KOMIIaHIi:
Neperisgae Karajuor, BUB4Yae iH(OpMallito mpo yMOBH cHiBnpanl y po3auni « /s B2By,
aHai3ye KEeMCH Ta TEXHIYHI MOXJIMBOCTI KOMIaHii (peMOHT, OOMIHHUN (HOHI,
rapantisg). Ha npomy etami BiAOyBaeTbCA Tak 3BaHAa M sKa KOHBEPCIS, sIKA MOXKE
MIPOSIBISITUCS Y TAKUX JisIX:

neperisi ctopinku «B2B criBmparisny;

MIJMMCKA HA CTOPIHKY KOMITaHIi y COLIMEpPEekKax;

30epeKCHHS KOHTAKTIB MEHEKEPa,;

JI0JIaBaHHS TOBApy /10 OOPaHOI0/KOIINKA;

MOBTOPHE BIJIBIlyBaHHS CaWTy.

i 17 cBimuaTh ipo chopmMoBaHUM HAMIpP 0 MOAATBIIOTO KOHTAKTY, aJie e He
rapaHTyIOTh 3BEPHCHHS.

3. Eran peakuii (Lead capture). Ha upomy ertami BinOyBaeThCcsi mepexin
NOTEHLIHHOTO KJII€HTA Y BxkKe 3a(iKcOoBaHUMU cTaTyc «J1ia». Lle 3aiiicHIoeThCs yepes:

3aMOBHEHHS (POPMHU 3BOPOTHOTO 3B’S3KY Ha CaMlTi;

3BEPHEHHS B MECEH/DKEePax/COIliaTbHIX MEepexax;
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TeneOHHHI I3BIHOK;

HAIlMCaHH JIMCTa Ha e-mail koMmnaHii;

ocobucTuit KOHTakT y moypymi, Ha CTO abo 3axoi.

Came TyT GOpMyeThCS OCHOBHAa KOHBEPCiSl 13 aHOHIMHOIO KOpPHUCTyBaya B
KOHTaKTHY 0cO0y ab0 KOMIIaHifo.

4. Eran xBamigikamii miga (Qualification). Ha upomy erami menemkepu OOII
[lerpenko M.M. yrtountorots: Tun kiienta (CTO, aBToMarasus, aBTOMApK TOIIO);
00CSITH TIOTEHIIHHUX 3aMOBJICHb; PETYJSPHICTh CIIBIpALll; PETiOH; BIAMOBIIAaIbHUX
0ci0, 110 MPUIMAaIOTh pillieHHs. Y pa3i BIAMOBIAHOCTI KIIFOYOBUM BUMOTaM KOMIIaHif,
711 HaOyBae cTaTycy KBai(hiKOBaHOTO Ta MEPEAAETHCS 10 aKTUBHOI (Da3u MpoJaxy.

5. Eran xonBepcii B kmeHnta (Conversion). Ha npomy erami BigOyBaeTbcs
yKJIaJlaHHs TepIIoi yroAu, MiANUCAaHHS J0roBopy abo OQOpMIEHHS MEpLIOro
3aMoBlIeHHS. KoHBepcisi  CynpOBOUKY€ThCA: MEPCOHATBHOIO  KOMYHIKAIIEO;
HaJaHHSAM 1HIUBITYyaJIbHUX YMOB CIHIBIpalll; AEMOHCTpaLl€l0 poOOTH CKiIagy ado
CEpBICY; TECTOBOIO MOCTaBKOK/peMoHTOM./[n1s1 B2B xapakTepHuil TpuBamuii UK
NPUIHATTS PILIEHHS, IPOTE YEPE3 BUCOKHI piBEHb MEPCOHAII3AIT HOTO WMOBIPHICTh
€ BUILIOKO.

6. Eran yrpumanns (Retention). ITicist mepiuoi MOKYNKM KIIIEHT NEPEXOIUTD Yy
KATEropito TMocTiiiHuX. FloMy TIPOMOHYIOTh: CreNianbHi IiHK; 3HUKKH; TPIOPUTETHY
0o0poOKy 3asBOK; TEXHIYHY MIATPUMKY; Tporpamu josuibHOCTI. Came mied eram
(dhopMy€e OCHOBY CTaOUTBHOCTI 013HECY Ta TOBTOPHUX MPOJIAXKIB.

Taxkum unHOM, TIporiec koHBepcii miga B B2B-cermenti Master Service mae
MOCTIAOBHY  0araToCTymneHeBY  CTPYKTypy, IO  BIAMNOBIZA€  OCOOIMBOCTSIM
npodeciiiHoro puHKy. Bucokuii piBeHb MNEpCOHANBHOI KOMYHIKAIlli Ha eTamax
KkBamiikarlii Ta meperoBopiB MiABUIILY€ KMOBIPHICTH MIepexoay B KilieHTa. OCHOBHUMH
«BY3bKMMH MICIISIMU» € €Tam 3alliKaBJCHHS 1 3aXOIUICHHS Jija, sIKI MOTPeOyrTh
MOCWJICHHS IHCTPYMEHTaMu aBToMaTu3ailii, TpurepiB Ta CRM-anamituku. HaitBuury
I[IHHICTh CTAHOBJISITH MOBTOPHI Ta MOBroctpokosi kimientu (CTO, aBTomapku), Tomy
CTpareris Mae OyTU COpsIMOBaHa HE JIMIIE Ha 3aly4yeHHs, a i Ha yTpuMmaHHs. O1iHKa

edexkTuBHOCTI MOTOYHOI cuctemu nigorenepaiii @OIl Ilerperxko M.M. (Master
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Service) € HE0OX1THOI YMOBOI OOIPYHTOBaHOTO (hOpPMYBaHHSI MOJAJIBIIOI CTpaTerii
npocyBaHHS mianpueMcTBa y B2B-cerMenTi, OCKiTbKH A03BOJISIE BUSBUTH pEaTbHHNA
piBEHb pe3yJIbTATUBHOCTI BUKOPUCTAHUX KaHAJIB 1 IHCTPYMEHTIB KOMYHIKAIIIi.

Takuii aHaymi3 Jae 3MOry BHM3HAUUTH CJIa0KI MICISl B ICHYIOYIH BOPOHIII
3ay4yeHHS KJIE€HTIB, OI[IHUTH JOLUIBHICTh BUTPAT HAa MAapKETUHIOBI 3aXO0AM Ta
BCTAaHOBUTH 3aJICKHICTh MK BKJIAJIECHUMHU PECypPCaMH 1 TOCATHYTHMH PE3yIbTaTaMH.
Kpim Toro, BUsiBIeHHS TPOOJIEM Y CUCTEMI JIJOTeHEpallii CTBOPIOE TIEPETYMOBH JIJIs 11
omTHMi3aiii, MMIBHUINCHHS  KOHBEpPCIil €(heKTUBHIIIOTO

Ta BUKOPHUCTAaHHA

MapKeTUHIOBOro  OIOJKETy, L0 y CBOIO  4epry,

KOHKYpCHTOCHpOMO)KHOCTi HiIIHpI/IGMCTBa Ta IOCUWJICHHIO HMOI0 HOBI/II_[iﬁ Ha PHHKY

CIIPpHAEC 3pOCTaHHIO

B2B [45, 46]. SWOT-ananiz norounoi cuctemu Jigorenepariiii @OII [Tetperko M.M.
(Master Service) y B2B-cermMenTi 103BOJIMB BU3HAUYUTHU CHJIbHI Ta CJIA0KI CTOPOHH,

3arpo3u Ta MOXJIMBOCTI (Tadx. 2.7).

Ta6muig 2.7 — SWOT-anani3 norounoi cucremu jgigorenepaiii @OII ITerpenko

M.M. (Master Service) y B2B-cermenri

S — Strengths (cuibHI CTOPOHH)

W — Weaknesses (c1abki cTOpoHH)

1

2

MynbTHKaHATBHICTD Jiorenepartii —
HiANPUEMCTBO BHKOPHCTOBYE MO€AHAHHS OHJIAWH
(caiit, comianbHI MEpeXki, KOHTEHT, peKiama) Ta
odnaiiH (mpsMi TpPoAakKi, OCOOUCTI KOHTAKTH,
y4acTh Y BUCTaBKaxX) KaHaJIIB 3aTy4eHHs KIII€HTIB.
Cunpauii  Openn Master Service — BIIOMICTB
KOMIIaHii y cepi aBTO3aI4acTUH MiJIBUILYE PIBEHb
JOBipH 3 00Ky NMOTeHUIHHUX B2B-Kimi€eHTiB.
KommiekcHa mnpomosuiiist «TtoBap + cepBicy —
HasIBHICTb 0OMiHHOTO doHnpy, PEMOHTY,
niarHOCTHKH, BiacHuX Openaie (MSG, MSG
Rebuilding) pobuth Mpono3uii0 yHIKAIBHOIO Ta
pUBaOIUBOIO.

Opienrarnis Ha npodeciitauii cerment (B2B) — uiTke
nosumionyBanast  Ha  CTO, aBTOMAara3uHH,
aBTOMNAPKH, 1110 3a0e3Meuye BUILLY CEpEeIHIO BapTiCTh
OJIHOTO KJTI€HTA.

HasiBaicte CRM-eneMeHTIB Ta KITI€HTCHKOI 0a3u —
NO3BOJISIE  HAaKOMHWYYBaTH  Ta  aHAJI3yBaTd
iHpopMalio mpo MiAIB 1 3AifiCHIOBaTH MOBTOPHI
KOHTAKTH.

HenocraTtHs  aBTOMaru3aiisi — INpOILECIB
migorenepanii  Ta  lead-nurturing < —
BIJICYTHICTb CHCTEMHHUX aBTOMAaTH30BaHUX
CIEHapiiB  «HiAIrpiBY»  Jiga  3HHXKYE
MOTEHLIHHY KOHBEPCIIO.

@parMeHTapHU KOHTPOJIb E€(PEKTUBHOCTI
KaHaJlB — BIJCYTHICTb €JMHOI CUCTEMH
a”anmituku (mamobopais KPI) yckmamHioe
TOYHY OLIHKY pE€3yJbTaTUBHOCTI KOYKHOTO

KaHaly.

3anexHICTh Bl JIOACBKOTO (akTopy y
mporeci  oOpoOku  mimiB  (TenedoHHI
J3BIHKH, TI€PEroBOpU) 30UIbLIYE PHUBHK

BTPATH KOHTAKTIB.
Obmexxene BukopuctanHs LinkedIn Ta

email-aBromarusarii K KIIIOYOBUX
IHCTpyMEHTIB y  cydacHomy  B2B-
MapKETUHTY.

[lepeBackanHs  omepainiifHoro, a  He

CTpATEriuHOTO MiAXO0Y JI0 JiJoTeHepaIlii.
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ITponorxenus Tabmaui 2.7

2

O — Opportunities (MOXJIHMBOCTI)

T — Threats (3arpo3mn)

Posmmpennss B2B-npucyTHOCTI yepe3 mpodeciiini
matdopmu (LinkedIn, YouTube) ans TapreroBanoi
pobotu 3 kepiBarkamu CTO Ta 3aKkymiBeTbHUKAMHU.
BnpoBamkenns marketing automation (e-mail-
BOPOHKH, Tpurepu, dar-6otu, CRM-crenapii), mo
JI03BOJIUTH aBTOMAaTUYHO «BECTU» JIiZa 1O MOKYIIKH.
CrBopennst maptHepchkux mnporpam i3 CTO Ta
aBTONAPKaMH SIK TIOCTIHHOTO JKEpeia JiiB.

3pocTaHHs MMOMMUTY HA PEMOHT 1 3aM4acTUHH 4Yepes

Bucokuii piBeHb KOHKypeHIii 3 OOKy
BEJIMKUX MDKHAPOJIHHUX JTUCTPHO IOTOPIB Ta
IHTepHeT-Mara3uHiB aBTO3aYaCTHH.
3pocTaHHs BapTOCTi LU(POBOI peKIaMu
(CPC, CPL), mo MOXe 3HHU3UTH
pEHTAOCIIBHICTH JIiIOTCHEepallii.
HecrabinpHa €KOHOMIYHA CHUTYaIlisi MOXKe
3MEHIIIYBAaTH IUIATOCIIPOMOXHICTh B2B-
KIIIE€HTIB.

CTapiHHS aBTONMApKy B VYKpaiHi Ta 3pocraHHs | TexHosjoriyHi 3MmiHM Yy cdepi  aBTO
KUTBKOCTI IMIIOPTOBAHHX aBTO. (emexTpoMoOii) MOXYTb BUMaratu
JumkuTani3anis B2B-topriBai  —  mepexin | MBUAKOI  amanTaiii = acOpTUMEHTY 1
napTHEPIB y OHJIAHH-(hopMaT CIiBIIpali. KOMYHIKaIliil.

3ajleXxXHICTh  BlJ — HOCTAYaldbHUKIB 1

JOTICTUKH (TEPMiHU TOCTadaHHs, KYpPCOBI
KOJIMBAHHS

Horcepeno: Cihopmosano asmopom

SWOT-anani3 nokazas, mo notoyHa cucrema aigoreneparii @OII Ilerpenko

M.M. wMmae 3HayHMIl TOTEHLIAad PO3BUTKY 3aBASKH CUJIBHOMY OpeHny,
MYJIbTUKAHAJIBHOCTI T4 KOMIUIEKCHOCTI Mpono3ullii Ha puHky B2B. BoagHouyac Hu3ka
BHYTPIIIHIX Tpo0JeM — 30KpeMa HEJAO0CTaTHS aBTOMAaTHU3allisl, BIACYTHICTh €IMHOTO
aHATITUYHOTO IIEHTPY Ta OOMEXeHe BUKOPUCTAaHHS cydacHux digital-iHCTpyMEHTIB —
CTPUMY€ MaKCHMaJIbHY peaii3alii0 LbOro MoTeHliany. Peamizaiis MOXIMBOCTEN
udpoBoi TpaHcopMmallii Ta omnTUMI3allii MPOIECIB JIJIOTeHepallii J103BOJIUTH
MIJBUIIUTH KOHBEPCIIO, 3MEHUIUTH BUTPATH HA 3aJy4YEHHS KIIIEHTIB Ta MOCWIHTU
KOHKYPEHTH1 To3ullii mianpueMctBa. Ha ocHOBI mpoBeneHoro anaiizy chopmMyemMo
MaTpPHITIO0 CTPATErYHUX aJbTEPHATHUB yJIOCKOHAJIEHHS cucteMu Jigorenepariii OOl
[Terperko M.M. (puc. 2.7). SO-cTparerisi cupsiMOBaHa Ha BUKOPUCTAHHS HasSBHUX
nepeBar (OpeH[l, aCOPTUMEHT, CEPBIC) Il aKTUBHOTO 3POCTAaHHS 1 PO3IIUPEHHS Ha
OCHOBI: aKTHBHE MPOCYBAaHHS KOMILJIEKCHOI TMPOMO3MIlT «TOBap + CepBic» uepe3
LinkedIn Tta YouTube mns B2B-aynurtopii.Po3poOka mapTHEpChKUX Mporpam st
CTO, aBtomapkiB, aBTOMara3uHiB (3 OOHYCHOIO CHCTEMOIO); MacIITa0yBaHHS
MynbTHKaHaabHOI digital-ctpaterii (SEO + koHTeHT + BiJieo + pekiiama); pO3BUTOK

oHy1aitH-B2B miardgopmu sk KIIH0OYOBOTO JKEpea JIiliB.
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SO-cTpareris
BMKOpUCTaHHA HaABHUX
nepesar (bpeHa,
ACOPTUMEHT, cepsic)
[ANA aKTUBHOTO
3pOCTaHHA i
PO3LIMPEHHSA

WO-cTpareris
YCYHeHHA BHYTPILWHiX
npobsiem Wasaxom
BMNPOBaAKEHHA HOBUX
TEXHONOTIN | PUHKOBUX
MOXnBoOCTelN

ST-cTpareria
MocuneHHsA NosnLin
KoMMaHii ansa npoTtuaii
KOHKYpeHLii i
PUHKOBMM pU3MKaM

WT-cTparerifi 3axmcHa

cTpareria onTumisauii

BUTPAT i NiABULLEHHA
KOHTPO0

Howcepeno: Cihopmosano asmopom

Pucynox 2.7 — Matpuiis Bubopy ctpareriit ajig @OII [Terpenko M.M. (Master

Service)

SO-cTparteris copsiMOBaHa Ha BUKOPHUCTAaHHS HasBHUX IepeBar (OpeHn,
ACOPTUMEHT, CEpBIC) IJIsI aKTUBHOI'O 3POCTAHHS 1 PO3IIMPEHHS HA OCHOBI: aKTUBHE
MPOCYBaHHS KOMIUIEKCHOT MTPOIO3HIIii «ToBap + cepicy uepe3 LinkedIn Ta YouTube
st B2B-ayautopii.Po3pobka maptHepcbkux miporpam  mis CTO, aBTomapkis,
aBTOMAarasuHiB (3 OOHYCHOIO CHCTEMOIO); MaclITa0yBaHHSI MyJbTUKaHaIbHOI digital-
ctparerii (SEO + koHTEHT + Bifieo + pekiiama); po3BUTOK oHJaitH-B2B mnatdopmu sik
KJIFOYOBOTO JKEpeia JIiiB.

WO-cTparerisi crnpsMOBaHa Ha YCYHEHHS BHYTPIIIHIX TPOOJIEM MUISIXOM
BIIPOBA/P)KEHHSI HOBUX TEXHOJIOTIH 1 PUHKOBUX MOXJIHMBOCTEN: BrpoBakeHHss CRM-
CUCTEMU 3 JIETAJIbHUM TPEKIHIOM JIIJIB 1 aBTOMAaTUYHUMHU BOPOHKAMU; CTBOPEHHS
aBTOMATU30BaHUX CcIeHapiiB lead-nurturing (email, mMeceHmKepH); BUKOPUCTAHHS
LinkedIn-ayTpiuy muist akTUBHOI poOOTH 3 pilieHHsM npuiiMatounmu ocobamu (CTO,
BIAaCHUKH ); HHaBuanHs nepconany nudpoBum iHcTpymeHTam B2B-mapkeTunry.

ST-cTpareris mependavyae TMOCWICHHS IIO3MINH KOMMaHIi JJIs MPOTHIIT
KOHKYPEHIIIi 1 pPUHKOBUM pU3MKaM: MO3ULIIOHYBaHHs Master Service sik eKCIEPTHOTO

nentpy st CTO ta aBTOMaicTpiB (OCBITHIM KOHTEHT); PO3BUTOK BIIACHUX OpEH/IIB
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(MSG, Rebuilding) mans 3HMXKEHHS 3aJIEKHOCT1 BiJl IMIIOPTY; aKIEHT Ha TapaHTii,

cepBici Ta 0OMIHHOMY (DOH/II K KITFOYOBUX YHIKAIBHUX TOPTOBUX MPOTO3HUIIIN MPOTH
KOHKYPEHTIB; (OpMyBaHHA IMiJIKY «HaaiiHOTO B2B-napTHepa» B KOMyHIKaIIisX.

WT-ctpareris  (Mini-Mini) mnepeabauae peanizalilo 3aXHUCHOI CTparerii

ONTHUMI3allii BUTPAT 1 MiBULIECHHS KOHTPOJIIO:

1. 3MEHIIIEHHS! YacTKW HEe(PEKTUBHUX PEKIAMHHUX KaHAJB 13 BHUCOKOIO
Baptictio miga (CPL).

2. LlenTpamnizaliis ynpaBiaiHHSI KOMyHIKalisiMu B ogHOMY Biaaini / CRM.

3. dopMyBaHHS PE3EPBHUX MOCTAYATIHHUKIB 1 ONTHMI3allisl JIOTICTHYHUX
MIPOIIECIB.

4. [lepexin BiI XaOTUYHOI pEKJIaMH JI0 aHAJTITUYHOI, KOHTPOJbOBAHOI

CHUCTEMH JIiJIoreHepaIrii.

Ha ocHoBi nposeaeHoro SWOT-anamizy po3po0jeHO MaTpUIl0 BUOOPY
ctpareriuaux ainprepHatuB (SO, WO, ST, WT), sika BU3Hauae nNpiopuTETHI HAMIPSMU
yaockoHanenHs cuctemu digorenepaiiii @OII [letpenko M.M. YV mexax SO-ctparerii
JOIIJLHUM € AaKTUBHE BUKOPHUCTaHHS HAsBHUX KOHKYPEHTHHUX IiepeBar Jjisi
MacitabyBanHs nudpoBoro B2B-mpocyBanHs Ta po3BUTKY MapTHEPCHKUX MPOTPAM.
WO-ctparerii cnpsMOBaHI Ha TMOJOJIAHHA BHYTPIMIHIX OOMEXEHb MLUISIXOM
aBTOMaTH3alli Ta HU@POBI3alli MPOLECIB B3AEMO/IIi 3 MOTEHUINHUMH KIIEHTaAMH. 3a
HarpsiMoM ST peKOMEHJIOBAaHO TOCWJIMTH E€KCIIEpTHE TO3UI[IOHYBaHHS OpeHIy Ta
pPO3BUBATH BJIACHI TOPrOBlI MapKH SIK YMHHHUK HPOTUAIl 3pOCTar04iii KOHKYpEHLIi.
Peanizamiss WT-cTpaterii nependadae onTuMizallito BUTPAT, TOCHJICHHS KOHTPOJTIO 32
e(dEeKTUBHICTIO JIIJIOTeHepallii Ta 3HIWKEHHS PU3UKIB HECTaO1JIbHOTO 30BHIIIHHOTO
cepenopuma. KowmmiekcHa peanizaiiis BHU3HAYEHUX CTpaTeridi  3a0e3neuuTh
MIBUIIEHHS PE3YIHTATUBHOCTI JIIOTEHEpAIlli Ta 3MIITHEHHS TO3UIIINA MiIPUEMCTBA
Ha puHky B2B. BoaHouac BuUSIBIEHO HEOOXIAHICTh MOJAJBIIOTO BIOCKOHAJIECHHS
aHAJITUYHOTO CYNpPOBOJY Ta aBTOMAaTH3allli MpoIecy JiiJoreHepali, o CTaHe
MPEIMETOM HACTyMHUX MIAPO3AUTIB JOCHIKEHHS. PHUHOK aBTO3am4acTWH Ta
aBTOCEpBICHUX mocayr y B2B-cerMeHTi XapakTepu3yeTbCSi BHCOKMM pPIBHEM

KOHKYPEHI[li Ta aKTUBHUM BUKOPUCTAHHSIM ITU(DPOBUX 1HCTPYMEHTIB IS 3aTyUEHHS
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KIieHTiB. B ymoBax mudpoBoi TpaHchopmallii came cuctema JiijoreHeparlii crae
OJIHMM 13 KJIFOUOBHX (PAKTOpPIB yCHiXy KOMIIaHIM, SIK1 MPAIIOOTh 13 MpodecitHuMu
kimieatamu: CTO, aBTOMara3uHamu, aBTOMAapKaMu, AUCTPUO IOTOpaMU Ta BETUKUMU
kopropatuBHUMH 3aMoBHHMKaMu. KonkypentiB @OIIl Ilerpenko M.M. (Master
Service) y cdepi gigorenepartii MokHa MOITUTH Ha KiJTbKa OCHOBHUX TPYII:

1. Benuki MikHApOHI Ta HAIIOHAIBHI TUCTPUO FOTOpH aBTo3amvacTuH (B2B).
Jo 1mi€i rpynu HajekaTh IMOTY>XHI TpaBIll, SKI MPaLIOTh SK MYJIbTHOPEHIOBI
MOCTa4aJIbHUKH aBTO3am4acTHH 1 KoMruiekTyrouux st CTO ta aBromarasuniB. Bonu
aKTUBHO BUKOPHUCTOBYIOTh U(PPOBI KaHATIU 3ayyeHHs KIIEHTIB: mpodeciiini B2B-
riaTdopMu i 3aMOBJIeHb; aBToMaTu30BaHi CRM-cuctemu; TapreToBaHy pexiamy;
email-MapKeTHHT; IepCOHANBHUX MEHEKEPIB I POOOTH 3 KIIIEHTaAMHU.

2. OwunaiiH-ruiatpopMu  Ta MapkeTivieiicu  aBro3amyacTUH. CHIBHUMU
KOHKYpeHTaMu y cdepl 3alyudeHHs JiJIB € BeluKl e-commerce miatgopmu, SsKi
MPOMOHYIOTh aBTO3aMYaCTUHU OHJIAMH Ta aKTUBHO MPOCYBAIOTHCS Yepe3 MOIIyKOBi
CUCTEMHU, KOHTEKCTHY peEKJiaMy Ta coliaibHi Mepexi. KirouoBi 1HCTpyMeHTU
JigoreHeparii mux KoHKypeHTiB: SEO (arpecuBHEe MpOCyBaHHS); KOHTEKCTHA
peKJIama; peTapreTHHT; aBTOMAaTH30BaH1 4yaT-00TH; ocoOrcTi Kabinetn B2B-kimieHTIB.

3. JlokanbHl CEpBICHI LEHTPU Ta pErioHalbHI mocradanbHUKU. Llg rpyma
KOHKYPEHTIB MPAIO€ MePEeBaKHO Ha JJOKAJTLHOMY PiBHI Ta aKTUBHO 3aJy4a€ KJII€HTIB
3a paxyHOK OCOOMCTHX KOHTAaKTiB, peKOMEH a1l Ta permyTallii B perioHi. [HcTpyMeHTu
JigoreHepailii: capadaHHe pajio; JIOKaJbHA peKjiama; MpsMi MOpoJaxi; ydacTb y
MICIICBUX 3aX0J1aX; COIliabHI MEPExKi.

[IpoBenenuii aHami3 CBITYUTH, 110 KOHKYpEHIls y cdepi jdigoreHepainii Ha
pUHKY aBTo3amyacTuH y B2B-cerMeHTi € 1HTEHCHBHOIO Ta OararodopmaTHOIO.
Haii6inp1r akTuBHUME Y IU(PPOBOMY TIPOCTOPI € BETUKI AUCTPUO IOTOPH Ta OHJIAMH-
m1aTGopMu, K1 MatOTh 3HAUYHI MAPKETUHTOB1 PECYPCH Ta TEXHOJOT14HI MOKIUBOCTI.
Boagnouac Master Service Mae BaxiIMBI KOHKYPEHTHI TIEpeBar y BUIVISII
KOMIUIEKCHOCTI MOCITYT, HasSiBHOCT1 OOMIHHOTO (DOH[TY, BIACHUX OpEH/IIB Ta BUCOKOTO
PIBHSI TEXHIYHOI KOMIIETEHTHOCTI, 110 J03BOJIA€ (POpMYBaTH YHIKaJIbHY ILIIHHICHY

nporno3uitito 1 B2B-kmienTiB. [[is miaBUIIEHHS KOHKYPEHTOCITPOMOXKHOCTI y cepi



43
migoreneparnii  DOIl Iletperko M.M. JAOHUIBHO TOCUIUTH BUKOPHUCTAHHS
aBTOMATH30BaHMX IM(PPOBUX IHCTPYMEHTIB, PO3BHHYTH IiepcoHami30BaHi B2B-
KaMIIaHii Ta 30CepeUTH yBary Ha moOy/10B1 IOBIOCTPOKOBUX MAapPTHEPCHKUX BITHOCUH

3 KIIFOYOBUMHM CETMEHTaMH IIJIbOBOI ayIUTOPIi.

BucHOBKY 710 IpyTOTo po3Iimy

1. [TpoBenennii ananiz aismbHOCTI DOII Ilerpenko M.M. 3acBiguye Horo
YiTKy opieHTamio Ha B2B-cermMeHT puHKY aBTO3amyacTHH Ta aBTOCEPBICHUX MOCIYT.
Kommanis mnoennye @QyHKIii auctpub’ioropa, MNocTadyalbHUKAa Ta CEPBICHOTO
napTHepa, MPONOHYIOUM KJIIEHTaM HE JIMIIE IIMPOKUH AaCOPTUMEHT HOBHUX 1
BIJIHOBJICHUX arperariB, a W KOMIUIEKCHUM TEXHIYHHA CYNpoBia (JI1arHOCTHKA,
PEMOHT, 0OMIHHUHN (HOH/I, PO3LIUPEHA TAPAHTIs).

2. AHani3 pUHKOBOrO i1 KOHKYPEHTHOIO CEpe/loBHUIIA MOKa3as, o Master
Service (pyHKIIOHY€E B yMOBaxX BUCOKOI KOHKYPEHIIi1 3 00Ky BEIUKUX JUCTPHUO FOTOPIB,
OHJIAITH-MaliJaH4MKIB Ta JIOKaJbHUX MOCTAaYaJIbHUKIB. BogHOYAC HasBHICTH BIACHUX
openais (MSG, MSG Rebuilding), mupoka reorpadiss IpuCyTHOCTI, cHeliaai30BaHi
MOCJIYyTH Ta OPI€HTAIlls Ha 1HAMBIAYalbHI TOTPEON pi3HUX KaTeropiit B2B-kiieHTiB
JO3BOJISIIOTH  TIANMPUEMCTBY 3aliMaTH CTIMKY TMO3UIII0 HAa PUHKY, IO CTBOPIOE
COPUSTIIMBI MEPEeIyMOBH MJisl MOAANBUIOTO PO3BUTKY CHCTEMHM JIIJJOT€Hepauli Ta
BJIOCKOHAJICHHSI CTpaTerii MNpOCyBaHHA 13 aKIEHTOM Ha MYJIbTUKAHAJIBHICTD,
MEPCOHAII3AIIII0 Ta 3MILIHEHHS TAPTHEPCHKUX B1JHOCHH.

3. [IpoBeneHa o1iHKa CTPYKTYpH MAPKETHHIOBUX KOMYHIKalllid 3aCBIIYMIIA,
mo cuctema npocyBanHa DOII Tlerperko M.M. (Master Service) Mae diTKO
BUPQXEHUN MYJIbTUKAHAIBHUM XapakTep 1 MNOe€aHye 1HOAyHI- Ta ayTOayHI-
iHCTpyMeHTH 3amyuyeHHs B2B-kmientiB. HaiiOinpm  BaromMmumu — ejgeMeHTaMu
BUCTYNAIOTh KopropatuBHUM cailT, SEO, KOHTeKCTHa pekiama Ta mnpodeciiiHi
coIiajgbHl Mepexi, sKi (GOpMYyIOTh NMEPBUHHUHN IHTEpEC 1 3aly4ar0Th MOTEHIIMHUX
KIIIEHTIB, TOMl SK TeledOHHI KOHTAKTH, MEPCOHAJIbHI TEPEroBOPU W ydacTb Yy

rajiy3eBux 3axojiax 3a0e3neuyoTh KBami(iKalliio Ta KOHBEPCIIO Ji/1B y peasibH1 yTOAHU.
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Taka komOinHalis Bianosigae cneuudiii B2B-punky ta cnpusie popMmyBaHHIO JOBIpH
10 OpeHny.

4.  Amnani3z oOMexeHb 1 pU3HUKIB OKPEMHX KaHaTIB CBIIYUTH MPO HASBHICTH
Hepeaai30BaHOTO TOTEHIlay HUGPOBUX I1HCTPYMEHTIB, 30KkpemMa Yy cdepi
aBTOMAaTH3allli, CerMeHTallli KOHTaKTIB Ta MepcoHaii3aiii KoMyHikamiid. BapTicTs
miaTHOro Tpadiky W BHCOKAa KOHKYPEHIlS B TOIIYKOBHX CHCTEMax 3yMOBIIOIOTH
HEOOX1IHICTh ONTHMI3AIlli pEeKJIaMHUX KaMITaH1{ Ta MMOCUJICHHS OPTraHiuHOI'0 KOHTEHT-
MapkeTuHry. OKpeMoi yBaru notpedye po3BUTOK CHCTEMHOI pOOOTH 3 623010 KITIEHTIB
1 BrpoBapKeHHs Oubil Tbokoi CRM-aHamiTUKKM JJ1s TIABHUINEHHS €()EeKTUBHOCTI
MOBTOPHUX 3BEPHEHD 1 yTPUMAaHHS MapTHEPIB.

5. [ToOynoBanuii nuisix npoxokeHHs B2B-miga migTBepauB HAsBHICTh
0araTocTyneHeBoi BOPOHKU MPOJAAXKIB 13 BUCOKOIO POJUIIO MEPCOHAIBHOT KOMYHIKAITi1
Ha eTanax KBaji(ikanii Ta neperoBopis. Hailouib ypa3nuBUMU 3aJIMIIAIOTHCS CTA 1]
3alliKaBJIEHHA MW 3aXOIUIEHHA JiJa, 10 NOTpeOyrTh MIACWICHHS 3a paxyHOK
IHTEPaKTUBHUX €JIEMEHTIB, aBTOMATU30BaHUX CIICHAPIiB Ta KOHTEHTY, OPIEHTOBAHOTO
Ha KOHKPETHI CErMeHTH KJieHTiB. OTxe, Mg NIABUIIEHHS pPe3yJbTaTUBHOCTI
JioreHeparii JOIIbHUM € TOJIaJIbIIHK PO3BUTOK IHTETPOBAHOT CHCTEMHU IIPOCYBAHHS
3 aKIIEHTOM Ha aBTOMAaTH3allil0 MPOIECIB, MEPCOHATIZAIlII0 B3aEMO/IT Ta 3MIITHEHHS
JIOBrOCTPOKOBUX MAPTHEPCHKUX BITHOCUH Y B2B-cermeHTi.

6. [IpoBenena oriHka e(QEKTUBHOCTI Ta MpoOJIEeM TMOTOYHOI CHUCTEMHU
miporenepailii @OII [Terperxko M.M. (Master Service) y B2B-cermenTi nokasana, 1o
MIIPUEMCTBO BOJIOAIE 3HAYHUM IMOTEHINIAJIOM JIi PO3BUTKY 3aBISKH CHUILHOMY
OpeHny, MyJIbTHKAHAJIBLHOCTI KOMYHIKAIIA 1 KOMIUIEKCHIM MPOMO3UIli «ToBap +
CEpBIC», OJIHAK pE3yJbTAaTUBHICTh 3aly4€HHS Ta OOpPOOKH JIAIB CTPUMYETHCS
HEJIOCTaTHIM PIBHEM aBTOMAaTH3allli, (PparMEHTAPHOIO AHATITHKOIO Ta OOMEKEHUM
BUKOpHUCTaHHAM cydyacHux digital-iHcTpyMmeHTiB. B ymMmoBax BHCOKOi KOHKYpEHIIii Ha
pUHKY jdomuuibHO BrpoBamxkyBatu CRM-cucremn, aBTOMaTU30BaHi —CIlEHapIi
KOMyHIKaIii Ta pO3BUBATH TMepcoHami3oBaHl B2B-kammanii st miJBHUIICHHS

KOHBEpCIi, ONTUMI3allil BUTPAT 1 3MIITHEHHSI PUHKOBUX MO3UI1H MIITPUEMCTBA.
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PO3/1JI 3
PO3POBKA CTPATETI IPOCYBAHHSI TOBAPIB/IIOCJIYT Y
CUCTEMI JIJIOTEHEPALIIT /17151 B2B-OPI AHIZALIIT

3.1 ®opmyBanHs KomIuiekcHOI cTparterii B2B-npocysanns mist @Ol [Metpenko
M.M.

®opmyBanna edextuBHOi ctpaterii B2B-npocyBanus s @OII Tletpenko
M.M., noB’s3aHoro 3 Opengom Master Service, mependavae d4iTKe BU3HAUYCHHS
CTpaTeriuHuX Ta TaKTUYHMUX IUIed, a TakoXK (OpMyBaHHS OOIPYHTOBAHOIO
MO3ULIOHYBaHHS MIIMPUEMCTBA Ha PUHKY aBTO3AIMYAaCTHH 1 aBTOCEPBICHUX NOcayr. B
yMOBaX BHCOKOi KOHKypeHIii Ta mudposizauii Oi3HeC-poIeciB  came
iJecrpsiMOBaHa, CTPYKTypOBaHa Ta CHCTEMHa MAapKETHMHIOBAa CTPATETisl J103BOJISIE
JOCSITTA CTIMKOTO 3pOCTaHHS PIBHS BMI3HABAHOCTI OpeHAy, 30UIbIIEHHS KUIBKOCTI
B2B-niniB Ta KOHBepcii Yy JOBrOCTPOKOBI MapTHEpChbki BimHocuHu [47, 48].
BpaxoBytoun pe3yapTaTi MOMEPEIHHOTO aHali3y PUHKY, KOHKYPEHTHOTO CEPEIOBHIIA
Ta ICHYIOYOi CHCTEMHU JIJOTeHepallii, MOIUIbHO BU3HAYUTU TakKi KIIIOYOBI I

KoMIuiekcHoi crpaterii B2B-npocyBanna @OII [lerpenko M.M. (puc. 3.1).

MNigBuLwEeHHA BNi3HaBaHOCTI
b6peHay Master Service sK
€KCnepTHOro Ta HaAiNHoro
B2B-napTtHepa y coepi
aBTO3aM4yacCTUH | PEMOHTY

36inblieHHs obcAry AKiCHUX
B2B-nigis y cermeHTax CTO,
aBTOMAarasuHu, aBTonapkKu,
aBTOPO360OPKM Ta
KOPMOPATUBHI KJTIEHTU

OnTMMmi3aLia BOPOHKM
NPOAAXKIiB LWWASXOM
nigBULLEHHA KOHBEPCIi Ha
eTanax «iHTepec — 3BepHeHHA —
yroza — NOBTOPHa NOKyMKa»

arperarTis
3MEeHLUEHHSA BapTOCTI IHTerpauia MapKeTUHroBKX i
P03BUTOK NapTHepCbKOi 3a/y4yeHHsa oaHoro niga (CPL) 36yToBUX Npouecis yepes CRM-
Mepexi Ta opmyBaHHA 33 paxyHOK BMKOPUCTaHHA CUCTEMY Ta aHANITUYHI
cTabinbHOi 6a3m NOCTINHUX epeKTUBHIWNX LMPPOBUX iHCTPYMEHTW O4NA NPUAHATTA
B2B-KknieHTiB KaHaniB Ta aBTOMaTU3aLii 0BrPYHTOBAHUX YMPaBAIHCbKMX
KOMYHiKaL,in pileHb

IDicepeno: Chopmosano asmopom
Pucynox 3.1 — OcHoBHi cTpateriuni nuti B2B-npocyBanus s

@OII Ilerpenko M.M.
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OTtxe, cTpaterisi cpsiMOBaHa HE JIMILIE Ha 3aJIy4eHHS HOBMX KIIIE€HTIB, a 1 Ha
(dbopMyBaHHS JOBrOCTPOKOBUX €KOHOMIYHO BUT1IHUX MAPTHEPCHKUX BiAHOCUH Yy B2B-
cermenTi. [lo3unionyBanns mianpuemcTBa y B2B-cermenTi popmyeThcsi Ha OCHOBI
MO€E/IHAHHS TOBAPHUX Ta CEPBICHUX IEpeBar, M0 CTBOPIOIOTH YHIKAJIbHY IIHHICHY
mporo3uio s npodeciiinoi ayaurtopii [49, 50]. @OII Ilerpenko M.M. (Master
Service) MO3UIIIOHYETHCS SIK KOMIUIEKCHUM CEpBICHO-TOPTOBUIA MapTHEP AJisi Oi3HECy
y cdepi aBTO3amyacTUH Ta PEMOHTY CKJIaAHUX arperaTiB. KIitouoBi enemMeHTH
MO3UI[IOHYBaHHS:

l. EKCIIEPTHICTh — MOHAJT 25 POKIB AOCBiAY Yy cdepi JIarHOCTUKH, PEMOHTY
Ta BIJJHOBJICHHS! aBTOKOMITOHEHTIB;

2. KOMILJIEKCHICTh — TOE€THAHHA POAAXY, PEMOHTY, OOMiHY Ta BIIHOBJICHHS
arperariB B Mexax OJIHI€1 CUCTEMH;

3. BnacHl Opengu (MSG Ta MSG Rebuilding) — mnpoaykmis 3
KOHTPOJILOBAHOIO SIKICTIO, ONTUMAJILHUM CH1BBIHOIICHHSIM «I[1HA/SIKICThY;

4. B2B-cnemianmizaiis — opieHTais Ha mpodeciiiHuX KIIEHTIB, HasIBHICTb
ONTOBHUX YMOB Ta 1HWBI1yaJlbHOTO MIIXOY;

5. OTICPATHBHICTh Ta HAMIMHICTh — IIBUIKA JIOTICTHKA, OOMIHHHU (OH],
pO3IIMpEHa rapaHTis;

6. IHHOBALIMHICTh — pOOOTa 3 EJIEKTPOMOOUIAMHM Ta TiOpHIaMH, Cy4yacHi
TEXHOJIOT1i 1IarHOCTHUKHU.

Takum unHOM, mo3ullionyBaHHsI Master Service y B2B-cepenouiiii 6azyerbcs
Ha TO€EJHAHHI TPHhOX KIIOYOBHUX IIHHOCTEH, IO JO3BOJIIE MIiANPUEMCTBY 3aliMaTH
HIIIy HE IPOCTO MOCTavyaJbHUKA aBTO3aIMYacTHH, a cTpareriyoro naptHepa st CTO,
aBTOMapkiB Ta mpodeciiiHux ydacHuUkiB puHkKy (puc. 3.2). @OII Ilerpenko M.M.
(Master Service) mo3uilioHyeThcsi Ha pUHKY B2B gk HamiiiHuii Ta KOMIUIEKCHUN
MOCTaYaJIbHUK aBTO3AMYACTHH 1 CEPBICHUX PIlIEHb I NPOo(eciitHMX KII€HTIB, STKUNA
MOEJIHY€E IIUPOKUI aCOPTUMEHT TOBAPIB, BJIacH1 OpEHAM, Cy4acHI TEXHOJOT1i pEMOHTY
Ta 1HAMBIAYaJTbHUNW TMIAXIT OO0 KOXKHOTO TapTHEpa, 3a0e3Meuyrodyd ONTHUMAaIbHE

CITIBBITHOIIIEHHS I[1HH, SIKOCT1 Ta MIBUAKOCTI 0OCITYyTOBYBaHHS.
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@) O O
@)
sO00O O
@) .
AKICTh LLIBMAKICTb KOIY\I‘II'IEKCHI
O pilleHHA

Iicepeno: Chopmosano asmopom

Pucynok 3.2 — INozunionyBanus @OII [lerpenko M.M. y B2B-cepenosuii

Bubip onTuManbHUX KaHAIB KOMYHIKAIlll € KIIFOYOBUM €TanoM (OopMyBaHHS
koMIuiekcHoi cTpaterii B2B-mpocyBannss ®OII Tlerpenko M.M. (Master Service),
OCKUJIbKM CaM€ KaHaJjli B3a€MOJIIi BU3HAYAIOTh HE JUIIe 00CST 3alydyeHHX JiJiB, a i
iXHIO SIKICTh, PIBEHB 3aI[IKaBJIICHOCTI Ta MOJAJBITY KOHBEPCIIO Y peaIbHUX KIIEHTIB. 3
ornsny Ha crneuudiky B2B-puHKy aBTO3am4acTMH 1 MOCHYT, JOIIJIBHUM €
3aCTOCYBaHHS MYJbTUKAHAJIBHOTO MIIXOY, 10 MOE€NHYE HU(GPOBI Ta MEPCOHAIBHI
OcHoBHI BUOOpPY KaHAIIB KOMYHIKaIlii

IHCTpYMEHTH KOMYHIKalIii. KpuTepii

IIPEACTABIICHO Ha puc. 3.3.

BiANOBIAHICTb

npodecinHin B2B-
ayauTopii (CTO,
aBTOMarasuHu,
aBTOMapKK);

MO/INBICTb TOYHOFO
TapreTuHry Ta
nepcoHanisawii;

noTeHuian ana
nobynosu
[0BrOCTPOKOBMX
NapTHEPCbKMX BiAHOCUH;

€KOHOMIYHa 34aTHICTb
epeKTMBHICTb (BapTicTb maclTabyBaHHA Ta
nipa Ta ROI); aBTOMaTM3aU;i.

Licepeno: Cihopmosano aemopom Ha ocnosi [48, 51, 52]

Pucynok 3.3 — Kputepii Bubopy xananiB komyHikaiii @OII [Terpenko M.M. y
B2B-cepenosumii

Jlo mpiopUTETHUX OHJIAMH-KaHAJIIB KOMYHIKaIli 1uist Master Service BiIHECEHO:
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1. KoprniopatuBamii caiit (master.shop) — ocHoBHa tuiathopma s
npeseHTaili B2B-npomno3uitiii, 300py 3asBOK Ta MEPBUHHOI B3a€MO/IIi 3 KIIIEHTaMHU.
CaliT BUKOHY€ pOJIb TOUYKH BXO/AY Y BOPOHKY JIIJOTEHEPAILlii.

2. SEO-npocyBanHsl — 3a0e31euye cTaOUIbHUN MOTIK OPraHIYHUX JIJIB 3a
npodeciiHUMU ¥ TEXHIYHUMHU 3alUTaMH, TOB’SI3aHUMH 3 aBTO3aMYaCTHHAMM Ta
arperatamu.

3. LinkedIn — kimrouoBa B2B-mardopma st BuOyoByBaHHs podecitHux
KOHTakTiB 3 KepiBHHKamMu CTO, 3akymiBelTbHUKaMH, MEHEIKEpaMH aBTOINAPKIB Ta
BJIACHUKAMH aBTOMAara3uHiB.

4. YouTube — edexkTuBHUN KaHaN JEMOHCTpaIlli €KCIEPTHOCTI (TEXHIYHI
OrJISiAM, KEHUCHM PpPEMOHTY, Mpe3eHTallli NPOAYKTIB Ta CEpBICIB), IO CHpUAE
dhopMyBaHHIO JOBIPH 10 OpeHTy.

5. Email-mMapkeTUHT — IHCTpYMEHT MEpPCOHANI30BaHOI pOOOTH 3 HAasBHOIO
0a3ot0 B2B-kii€eHTiB, MiAIrpiBy JiIIB Ta CTUMYJIIOBAHHS IOBTOPHUX MPOIAXKIB.

6. Konrekctha pexinama (Google Ads) — BUKOPUCTOBYETHCS K IHCTPYMEHT
HIBUKOTO 3AJTy4E€HHS JIIJIIB 32 LUIbOBUMH KOMEPLIMHUMH 3aITUTAMHU.

Oxpim mudpoBux iHCTpyMeHTIB, 1 B2B-cermenty ®OII Tletperxko M.M.
BOXKJIMBY pOJIb BIAICpaloTh oOQuiaiiH-KaHAIM KOMYHIKaIlli, a came: IMepCOHAJIbHI
NEPEroBOpy 3 MapTHEpPaMHU; y4yacThb y Tally3eBUX BHCTaBKax 1 (opymax; poborta
MEHEJ[KEPIB 13 PO3BUTKY MApTHEPCHKOI MEpexki; PeKOMEHMAIlli 1CHYIOUHUX KIIE€HTIB

(pedepanbHuit kanan) (puc. 3.4).

\__/ OHnaitH-KaHanu O Odnainn-kaHanu

KopnopaTuBHUi1 canT NnepcoHanbHi
neperosopu 3

SEO-npocyBaHHA
napTHepamu

LinkedIn
yyacTb y ranysesmx

YouTube BUCTaBKax i popymax

Email-mapkeTnHr poboTa MeHeKepiB i3

KoHTeKcTHa peknama PO3BUTKY NAapTHEPCLKOI
Mepex

pekomeHaau,ii
ICHYHOUMX KNiEHTIB

Lowcepeno: Cihopmosano aemopom

Pucynok 3.4 — Ontumanbhi kananu komyHikauii @OII [Terpenko M.M.
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TakuM YWHOM, JOUIIBHUM € BIPOBAI)KCHHS I1HTErPOBAHOI MOJENI KaHaiB
KOMYHIKaIlii, /¢ IU(poBl 1HCTPYMEHTH BIJAMOBIAAIOTH 3a MAacOBE OXOIUICHHS Ta
TEHEPAIIIIo 3aIliKaBJICHHS, a TIEPCOHANIbHI KaHAIH 3a0€3MeYyI0Th JOBEICHHS JIiJIa 10
yroau Ta (OpMyBaHHS JOBTOCTPOKOBUX MapTHEPCHKUX BIIHOCWH. Takuil miaxina
JI03BOJISIE HE JIMILE MiJBUIIUTH KUIBKICTh 3ay4€HUX JIiiB, a i 3HAYHO MOKPAIIUTH
iXHIO SIKICTh Ta piBeHb KOoHBepcil y B2B-kmienTis [53].

Kapra kJ€HTCHKOro NUISXY J03BOJIIE CUCTEMHO BI1IOOpa3uTH BCl €Tamu
B3aemoii B2B-kmienra 3 @OII Iletpenko M.M. (Master Service) — BiJ IEpBHHHOTO
KOHTaKTy 70 (OpMyBaHHS JIOSUIBHOCTI — Ta BU3HAYUTH KJIIOYOBI TOYKH BIUIUBY,
HaWOLTBII KPUTHYHI «BY3bKI MICIIS» W MOXJIMBOCTI JUIS TIJBUILCHHS KOHBEPCIi. Ii
BUKOPHUCTaHHA 3a0e3mneuye OUIbII TOYHY aJanTalii0o MApKETHHIOBUX 1HCTPYMEHTIB 10
noTped KIl€HTa, MIJICWIIOE MEPCOHANIZAII0 KOMYHIKAIH, ONTHUMI3y€ PO3MOALT
pecypciB Ha KOKHOMY €Tall BOPOHKHM TMpOJAaXIB 1 cHpuse (HOpMyBaHHIO
JIOBrOCTPOKOBUX MAapTHEPCHhKUX BiIHOCUH Y B2B-cermenti. B Tabi. 3.1 nogano kapty
kiieHTcbkoro nuisixy juisi B2B-kmienta ®OII Tletpenko M.M. (Master Service),
aganToBaHy 10 cnenudiku aBrocepBicHoro puHky (CTO, aBTomMara3uHu, aBTONAPKH,
po30opku). KmrouoBi 001 Kii€HTa BKIIOYAIOTh PH3WK HECBOEYACHOI IOCTaBKH;
CYMHIBM y SKOCTI BIJIHOBJIEHUX arperariB; BIJICYTHICTh IIBUJKOI KOMYHIKAIi;
HEJOCTAaTHS MPO30pICTh TapanTii. OCHOBHUMHU TOYKaMH BIUIMBY Master Service €
mpo3opa TapaHTIHA TONITHKA; JEMOHCTpAllis TMPOIECIiB BiHOBIEHHS (BIJ€O);
oHJsaiiH-maTgpopma B2B; nepcoHanbHuil MeHeKep.

Kapra wmientcekoro nuisixy B2B-kmienta ®OII Tletpenko M.M. (Master
Service) nemMoHCTpye OaraTOCTyNEHEBUI TMPOIEC MPUNUHATTA PIIICHb, y SKOMY
KJIFOUOBY pOJIb BIAITpalOTh E€KCHEPTHICTh KOMIAHIi, SKICTh CEpBICY Ta JOBipa 10
Openay. 3amporoHOBaHAa MOJENb JO03BOJISIE CTPYKTypyBaTH TOYKHU KOHTAKTy 3
KJIIEHTOM 1 BU3HAQUYUTH HAUOUIBII KPUTHUYHI €Tanu, Ha SIKUX JAOLLUIBHO 30CEPEeaUTU
MapKEeTUHTOBI 3ycuiuis: «3arikaBieHHs», «Ominka» Tta «Konsepcis». Came Ha 1ux
eTanax BUKOPUCTAHHS MEPCOHANII30BAHUX, ITU(DPOBUX Ta CEPBICHUX IHCTPYMEHTIB Ma€
HaWOUIBIIMKM BIJIMB HAa MIJBUIIEHHS KOHBEPCii Ta (OpMyBaHHS JOBTOCTPOKOBHX

NapTHEPCHKUX BIAHOCHUH [54].
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Ta6mung 3.1 — Kapra kmientcekoro musixy s B2B-knienta @OII [lerpenko

M.M. (Master Service)

Touknu
.. KOHTAKT Mera [HCcTpyMEHTH OuikyBaHUH
Eran Jii xkmeHTa Y Py Y
(Touchpoints | xommaHii BILJIUBY pe3ynbTaT
Kiient po3ymie | Google- SEO, Google
1 mpobiieMy:  HecTaya | MOIIYK, MonBenHYTH Ads, [epmmit
. 3aM4acThH, TIOIIYK | COIMEPEXi, PHBCPHY COIIMEPEKI, KOHTaKT 3
VYcBiOMIIEHH i~ ... | yBary Jil)
o HaJ1HHOTrO pexoMeHaauii Gper YouTube- Master
IOCTAa4alIbHUKA/CEPBIC | ,  BUCTaBKH, pery BifI€O, Service
y peKiramMa BHUCTAaBKHU
. Bxmodenus
Caiit Cdopmysar | Konrenr O3IJISA ]
Buguae caiiT, | master.shop, PMY o ’ P y
2. . . . M JIOBipy Ta | KeicH, KOMIaHii y
) MOPIBHIOE ~ BapiaHTH, | COLIMEPEKi, . .
3aliKaBIICHHS . . EKCIIePTHICT | BiICOOTIISAM, CITHCOK
aHaI3ye yMOBH CTOpIHKa b [Ipaic, KaTajaor | MOTEHLIHHUX
«Jls1 B2B» pac, .
TapTHEPIB
. . Koncynprarii
[TopiBHIOE Master | Caiir, y ’ .
. . VTII, Ilepexin  mo
. Service 3 | Tenedonnuii | Ilepexonaru
3. Ouinka ) MIPUKIIATU MPSIMOTO
KOHKYPEHTaMH, I3BIHOK, 4aT, | y mepeBarax . .
. CHiBITpali, KOHTaKTy
YTOYHIOE YMOBHU email
rapaHTii
®dopmMma InnuBinyansHa
3BepTaeThes 13 | 3asBKH, [leperBopuT | KOMepIIiliHa Hepme
4. KonBepcist | 3amutoM abo poOWUTH | A3BIHOK, W Jmiga y | Opomo3uIlis, p
. 3aMOBJICHHS
MepIle 3aMOBJICHHS CRM, KIIIEHTA TECTOBA
MEHEIKED ITOCTaBKa
OCTaBKa
A L Ccdopmysar .
. . . rapaHTis, OnepaTuBHICT .
5. Hocsig | Ouinroe SIKICTD . H . 3a10BOJICHICT
) . . CepBic, . | b, SIKICTD,
criBIpari TOBapy/cepBicy . IMO3UTUBHUM . b
Repair / GBI CyTPOBIJT
Exchange
) 3HIKKH
Email, CRM, ’ .
. Ipantoe Ha YTpumanHs | 6oHYycCH, IToBTOpHI
6. JlospHICTE o . MEHEJIKED, : .
peryJsipHiit OCHOBI KJTi€EHTA MIePCOHAIBHI 3aMOBJICHHSI
porpaMu
YMOBH
Capadanne . .
P ¢ . Hosi kiieHTn
. . panio, Otpumatu Pedepanbhi
7. AnBokauisi | PekoMeHaye 1HIIUM . . yepes
BIJITYKH, HOBHX JIJIIB | IpOrpaMu
pexoMeHmanii
peKoOMeHarii

Iicepeno: Chopmosano asmopom

Takum ynHOM, cpopmMoBaHO KOMILIEKCHY cTpaterito B2B-npocyBanus ®OII
[Terpenko M.M. (Master Service), 1110 TPYHTY€TbCS Ha YITKOMY BHU3HAY€HHI IUIEH 1
MO3UI[IOHYBaHHS, BUOOP1 ONTUMAIBHUX MYJIbTUKAHAJIBHUX THCTPYMEHTIB KOMYHIKaIli1
Ta CTPYKTYPOBAaHOMY PO3YMIHHI TOBEAIHKHU KIIEHTA Yepe3 KapTy KIIEHTCHKOTO HUISAXY.

3anponoHOBaHUN MIAXiA MO3BOJISE€ MIIBUINUTA PE3yJIbTATUBHICTH JIiJIOTEHEpaIlii,
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NOCWJINTU MEPCOHANI3allI0 B3a€MO/IIi 3 TApTHEPAMU Ta CTBOPUTHU CTIMKY OCHOBY JJIs

JIOBIOCTPOKOBOT'O PO3BUTKY MiAnpueMcTBa y B2B-cerMenTi.

3.2 Po3poOka TakTMYHMX 3aXO/IIB 11010 TeHepallii Ta KOHBEPCIi JIi/I1B Ta OIlIHKA

ix eextuBHocTi 11t POII [etpenko M.M.

KoHTeHT-cTpaTeris € KIIOYOBUM CKJIAQJHUKOM TaKTUYHUX 3aXOJiB II0JI0
re"epariii Ta kousepcii miaiB y B2B-cermenti ®OII Ilerpenko M.M. (Master Service),
OCKIJIbKU caMe 3MICT 1 popMa noJilaHHs iH(opMaIlii BU3HAYaIOTh PIBEHb 3alliKaBJICHHS,
JIOBIpM Ta TOTOBHOCTI MOTEHIIIMHOTO KIi€HTa J10 criBmpari. Ha Biaminy Bix B2C-
puHKy, y B2B-KOMyHIKanisix KOHTEHT Mae€ OyTH HE €MOLIMHUM, a pallOHaJIbHO
OOTpYHTOBaHMM, €KCIIEPTHUM Ta OpPIEHTOBAHMM Ha BUPIIICHHS KOHKPETHHX
npodeciiHuX 3aBAaHb KiieHTa [55, 56]. OCHOBHOIO METOI KOHTEHT-CTpaTerii €
dbopmyBaHHs ekcriepTHOTO 00pa3y Master Service sk HaaiitHoro maptaepa ais CTO,
aBTOMAara3uHiB, aBTOMAPKIB Ta IHMUX B2B-KiIi€HTIB, a TakoX CTUMYJIIOBaHHS
nepexony BiJ iH(OpMaLIMHOTO 1HTEPECY A0 3A1MCHEHHS KOHTaKTy Ta O()OpMIICHHS
3amoBiieHHs. Jlo mpioputeTHux HanpsMiB B2B-kOHTEHTy AOLIBHO BIAHECTH

HacTy1mHi (puc. 3.5).

NEePTHUN TEXHIYHNI KOHTEHT

@

iTHIM | HABYANbHUM KOHTEHT
CTO Ta napTHepiB

€pLiMHNIA KOHTEHT
oJatounii)

€OKOHTEHT I'IpOLI,ECiB

Iicepeno: Cipopmosarno asmopom na ocnosi [57, 58]

DTHEPCHbKUIA KOHTEHT

Pucynok 3.5 — Ilpioputetni Hanpsimu B2B-kontenty ®OII Iletpenko M.M.
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ExcnepTHuii TeXHIUHMM KOHTEHT Iiependadae IMyOsiKaiii, IO MICTITh
npodeciitHy 1HGOpMaIIliIo 1010 IaTHOCTUKHU Ta PEMOHTY arperatiB (KEpMOBI pelKH,
TypOinn, Hacocu, KIIIT Tomo); ocobmBocteit BiqHoBneHHs (Rebuilding) Ta mepesar
BIIHOBJICHMX arperariB; TUIIOBUX TMOMMJIOK IIPH PEMOHTI 1 MiA0O0pi 3alvacTuH;
MOPIBHSHHS «HOBI VS BiTHOBJICH» arperatd. Taknii KOHTEHT MyOIiKy€eThCs y 01031 Ha
caiiTi, Ha YouTube Ta B comianmbHux mMepekax. OCBITHIN 1 HABYAIBHUA KOHTEHT JJIS
CTO Ta napTHepiB: HaBYaJIbHI BiZIcO Ta BeOIHAPU JIs1 MAUCTPIB; — OHJIAWH-1HCTPYKITIT
13 BCTAaHOBJICHHS Ta €KCIUTyaTallii arperatiB; MOpajay 3 MiABUILEHHS peHTAa0eIbHOCTI
aBTOCEPBICY; OTJISAM HOBUX TEXHOJOTiH B aBToc(epi. Takuii KOHTEHT HE JHIIE
3arydae JiiB, ajne i GopMye JOsUIbHICTh Ta MPUB’ A3aHICTh TAPTHEPIB 10 OpEHY.

ImimxeBuil Ta OpeHIOBUI KOHTEHT Ma€ Ha METI 3MILHEHHS pernyTaiii Master
Service Ta #oro Bnacuux 6penziB MSG ta MSG Rebuilding: npe3enTariii kommanii ta
il BUpOOHMYUX MOTYKHOCTEH; — 1cTopii ycrmimHoi chiBnpaui 3 CTO Ta aBTonapkamu
(keiicu); Bizeo 3 BUPOOHHUIITBA, CKJIady, MPOIECY BIAHOBJICHHS arperaTiB; COLIaJIbHI
1HIIIaTUBH, Y4acTh y BUCTaBKax. KomepliiiHuii KOHTEHT (MPOo1ar0umii) Opi€eHTOBAHUIMA
Ha 0e3nocepeHIO FreHepawiio JIiIiB: crennpono3uuli 1 B2B-napTHepiB; komepiiiiHi
PO3CHUJIKH 3 1HIUBITyaIbHUIMH YMOBAaMH;, HOB1 HaIXOPKCHHS Ta aKIlii Ha CKJIaJ1; OIHC
oOMiHHOro (onay arperatiB [59, 60]. Bin po3miuryerbest yepe3 email-po3cuiiky,
Oanepu Ha caiiTi, Mecenxepu Ta LinkedIn. KonTenT ais nigirpiBy jiaiB (nurturing-
KOHTEHT) BHKOPHCTOBYETHCSA ISl TUX TOTCHIIWHMX KIIEHTIB, SKI IIIE HE TOTOBI
YKJIACTU YroJy: cepii JUCTIB 13 MepeBaraMH CHIiBIpall; MiAO0IPKU MOMYJISAPHUX
arperatiB qig CTO; mopiBHSAIBHI TaOJUIN IIH 1 BUTOJM;, TapaHTiitHI 3000B’3aHHS Ta
BIITYKH KJII€HTIB.

Takum unHOM, KOHTeHT-cTpateris miasa DOIl Ilerpenxko M.M. noBuHHa
OXOTUTIOBATH BECh MIISAX KIIEHTA: BiJ IEPIIOTO 3HAMOMCTBA 3 OPEHIOM J0 IPUNHSATTS
pilieHHs i MoBTOpHOI cmiBmpani. Ii peamizaiis AOiAbHA HA TakuX IUIATPOPMAX:
KopriopaTuBHMi caiT (Omor, cropinka «Ilns B2B»); YouTube (Bimeoormsiau,
HaBuaHHs, keiicn); LinkedIn Ta Facebook (mpodeciitni mocTtu, ekcriepTHi KOMeHTapi);
email-kamnanii  (IE€pPCOHANI30BAHMM KOHTEHT JJisi MapTHEPIB); MECEHKEPU

(TIOB1IOMJIEHHS 3 aKTYaJIbHUMHU MTPOTIO3HITISIMU).
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OudikyBaHWI pe3yJbTaT BIOPOBAPKCHHS KOHTEHT-CTPATErii: 3pOCTaHHSA
KUTBKOCTI sikicHuX B2B-mi11B; migBUIIIEHHS piBHA JOBIpH 10 OpeHay Master Service;
CKOPOYEHHS Yacy MPUUHATTS PIIICHHS KIIIEHTOM; 3017bIIICHHS YaCTKH MTOBTOPHUX Ta
MOCTIMHUX MapTHEPIB; (OPMYyBaHHS TOBIOCTPOKOBUX JIJOBUX BITHOCHH.

B T1abn. 3.2 mpencraBieHO XapaKTEPUCTHKY B3a€MO3B’si3Ky TumiB B2B-
KOHTEHTY 3 OOpaHMMHU KaHAJIaMH 3 OISy Ha TIOCTABJIICHY METy Ta OYiKyBaHUMN

pe3yibTar.

Tabmuusa 3.2 — Tumu B2B-xontenty mns ®DOII [lerpenko M.M. (Master

Service) y cucTeMi JigoreHeparii

Tun B2B-koHTeHTY Kananu nommupeHHs Merta Bukopuctanas | OuikyBaHuii pe3yabpTaT
. . " 3poCcTaHHs  OPraHigyHOIrO
ExcrieprHuii  TexHIYHMUN . . | ®opmyBaHHs .
. .. | Kopropatusuuii cait .. Tpadiky, 3aITydeHHs
KOHTEHT (CTaTTi, TeXHIUHI EKCIICPTHOTO 1MIJIXKY, ..
N Hopa 5 (6701), YouTube, HiBHICHAS  TOBiDW «TEIUIAX) JIIJIB,
’ P Facebook, LinkedIn . PP | s 6inbmenmns TPUBAJIOCTI
PEMOHTY) Ta 3aL1KaBJICHOCTI
B3aeMoii 3 OpeH oM
PosButok
. YouTube caiit, | mpodeciiiHoi [TigBuIIeHHS piBHS
OcCBITHIM Ta HaBYaAJIbHUM ’ ’ . .
KOHTCHT (iHCTpyKIi waThopMu Ut | 0013HaHOCTI 3aJIy4YEHHs B2B-
BiIEOVDOKH Be6iHasz) > | oHIIaliH-HaBYaHHS, MapTHEPIB, MapTHEPIB, 3MIIIHEHHS
AICOYPOIH, P colianbHi Mepexi (dopMyBaHHS JIOBTOCTPOKOBUX BiJTHOCHH
JIOSUTBHOCTI
IMimxeBuit KOHTEHT Caiir YouTube [locunennss  Openny | IligBumeHHs
(xeticu, icTopis KOMIaHii, Insta,ram Facebook’ Master Service, | BIi3HaBaHOCTI, 3POCTaHHS
MpoLleCH  BUPOOHHIITBA, Linkg dIn’ > | nemoncTparis JIOBIpH Ta pemyTaliiHOro
BiJIEO 3i CKJIALy) HaIIHHOCTI Karritany
Komepiitiamii . be3nocepenns . .
PHIHY Email-po3cuku, PeAHA 3pocTaHHs KIJTBKOCTI
(mponarouwmit) KOHTCHT . reHeparliss JigiB Ta .
. caliT, MeCCeHIKepH, 3a5BOK, M1 IBUIICHHS
(criennpono3uriii, mpancu, | ; . CTUMYJIIOBAHHS .
LinkedIn KOHBepCii y KIII€HTIB
ormc ocayr B2B) 3aMOBJICHHSI
Konrenr mns minmirpiBy TTepeTBopeHHs
(Lead nurturing) (cepis | Email, CRM-cucrema . .. [IpuckopeHHsT TPUHHSATTS
. . ’ .| CyYMHIBHUX JIIOIB y | _. h
JIMCTIB, Biaryku, | Mmecenmmkepu  (Viber, . pIIIEHHS, 301JIBIIICHHS
. ) . 3aIliKaBIIEHUX Ta ..
MTOPIBHSAIBHI tabmuti, | Telegram) FOTOBHX 0 Kymis YACTKHU «TEIUIMX» JiIiB
rapasTii) Y
CorriaasHO-eKCIIEPTHAN Buxig ma ocib, 1mo Postmpenss Mepexi B2B-
KOHTEHT (nmocry, | LinkedIn, Facebook, | npuiimMaroTs piiieHHs, .
. .. KOHTAKTIB, 3aTyUYCHHS
peKoMeHanii, aHamiThKa | mpodiIbHI rpynu (dhopMyBaHHS HapTHEpiB
PHUHKY) npodeciiHuX 3B’ I3KiB
BineokoHTEHT  MpoleCiB . BizyanpHa [TigBuIeHHS piBHS
YouTube, TikTok, . ) .
(memoHcTpatii peMoHTY, Instagram Reels JIEMOHCTpAIlisT SIKOCTi | JAOBipH, (dhopMyBaHHS
J1o/Tics) Ta TEXHOJIOTIH KOHKYPEHTHO] epeBaru
[TaptHepchkuit  koHTEHT | CaiiT, COIIMEPExKI, } O 3MilHEHHS pemnyTartii,
(Biaryku  CTO, kelicu | KOMepIiiHi COLIATBHONO 10Ka3 CITPOIIEHHS YXBaJICHHS
aBTONAPKIB) PONO3HULii Y pilieHHs

IDicepeno: Chopmosano asmopom
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Edexrupna B3aemomis 3 notenuiiaumu B2B-kmientamu OOIT [Tetpernko M.M.
(Master Service) motpebye BNPOBAPKEHHS CIEHAPHOTO, MOETAMHOTO MIIXO0IY 10
KOMYHIKaIlii, IKUi OXOIUTIOE BECh IIJISIX JIiJ]a — BiJ] MEPIIOro KOHTAKTY A0 YKJIaJaHHs
yTOAM Ta TIOBTOPHOI cmiBnpaiii. OCHOBHUMH TaKTUYHUMHU 1HCTPYMEHTaMHU Y I[OMY
mporeci € var-6otm, e-mail-cepii Ta BeOiHapu, siKi 3a0€3MEUyIOTh CHCTEMHICTD,

aBTOMATH3AIIIIO 1 TIEpCcOHaTI3aIii0 B3aeMoii (Tabi. 3.3).

Tabmuis 3.3 — Cuenapii B3aemonii 3 aigamu s @OII [Terpenko M.M. (Master

Service) y cucTeMi JigoreHeparii

[HCTpyMEHT OcHoBHa QyHKIIis PesynbTat juist migorenepariii
Yar-0ot [1IBuKa KOMYHIKaIis Ta KBasTiikaiis + KUIBKICTb JIi/TiB, — 9ac 00poOKH
E-mail cepis | [linirpiB + noBipa + KOHBEpCis

Bebinapu MacoBe 3aJTy4eHHs Ta €KCIIEPTHICTh + SKICTB JIITIB

IDicepeno: Cpopmosano asmopom

Bukopucranns uar-6ota y cuctemi B2B-migorenepamii cnpsiMoBaHE Ha
aBTOMATH3allll0 TEPBUHHOI KOMYHIKAI] 3 MOTEHIIHHUMU KI1E€HTAMHU, CKOPOYCHHS
yacy pearyBaHHsI Ha 3alUTH Ta MiIBUILECHHS sIKOCTI KBamidikaiii digiB [60]. YaT-60T
IHTErpy€eThCS 3 KOPIOpPaTUBHUM caiiToM Ta MeceHkepamu (Facebook Messenger,
Telegram, Viber) 1 npatitoe B pexkumi 24/7, 3a0e3neuyr0un NOCTIHHY JOCTYITHICTD IS
3BEpHEHb O13HEC-KIIIEHTIB.

[Iportiec B3aemoii 3 KOPUCTYyBaYeM PO3MOYMHAETHCS B MOMEHT HOTO MEpIIoro
KOHTAaKTy 3 miatdopmoro. [licis nmepexoay Ha calT abo HamKMCaHHS MOBIIOMJICHHS Y
MECEH/KEp dYaT-00T aBTOMATHYHO AaKTHUBYEThCA Ta HAJICUJIAE€ TPHUBITAIbHE
MOBIJJOMJICHHS. Y HhOMY KOPHCTYBady MPOIMOHYETHCS KOPOTKO C(POPMYITIOBATH CBIif
3anuT abo oOpaTh OJMH 13 BaplaHTIB BIAMOBIII, IO BIAMNOBIIAIOTH OCHOBHUM
cermeHTam kiieHTiB (CTO, aBToMarasus, aBTonapk, iHTepHET-apTHED, 1HIIe). Takuii
OiAX1T J03BOJISIE MIBUAKO 11eHTU(IKYBaTH TUI KOpHCTyBada Ta 30pIEHTYBATH
MoAaNBIINI ClieHapii B3aeMo/Iii BiAMOBIAHO 70 Horo notped. Ha npyromy erami 60T
MEePEXOAUTh IO YTOYHEHHS MOTped KiieHTa. BiH cTaBUTh HU3KY KOPOTKHUX 3allUTaHb,
CIpSIMOBaHUX Ha BUsSBJIEHHS cepu 1HTepecy (TUN arperariB abo 3amyacTvH, noTpeda

B PEMOHTI 4d 0OMIHHOMY (DOH[I, HASBHICTh peryJisipHOi 3akymiii). L iHpopmaris
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Mae 0a30Be 3HA4YeHHS IS TMOjaibinoi kBamiikamii siga Ta ¢GopMyBaHHS
nepcoHaaizoBaHoi npormosuilii. [licis nporo BiOyBaeThes eTam 300py KOHTAKTHUX
naHux. Yar-00T mNpOMOHye KOPHUCTyBady 3alMIIUTU HOMep TenedoHy Ta/abo
CJIEKTPOHHY aJipecy JJid 3B sI3Ky 3 MeHe/pkepoM. Ha 1ibomy eTtani NoTeHUIMHUMN KITIEHT
yKe MePEeXO0IUTh 31 CTaTyCy aHOHIMHOTO BiJIBilyBada y CTaTyC «J1i71a», OCKLIBKH HOTO
KOHTaKTHI JaHi (IKCYIOThCS B cucTeMi. 3iOpaHa iHdoOpMarliss aBTOMaTUIHO
nepenaerbest y CRM-cucremy, ne popMyeThbesi KapTka HOBOTO Jijia 13 3a3HaYCHHSIM
TUITy KJII€HTA, JDKEpeNia 3BEPHEHHS, HOro moTped Ta KOHTAKTHUX JaHuX. MeHemxkep
OTPUMYE CIIOBIIIEHHS Ta MPOTITOM BU3HAYEHOT'O 4Yacy 3/IHCHIOE TMEPCOHATbHUN
KOHTAKT 13 MMOTSHI[IHHUM KJIIEHTOM JJI TTOIAJIBIIO] KOHCYJIbTAIlll, YTOUHEHHS JAeTalen
Ta NIATOTOBKM KOMEpLIMHOI mpomno3uiii. TakuM dYuHOM, 4aT-00T y cHCTEMI
migoreneparii ®OII Ilerpenko M.M. (Master Service) Bukonye QpyHKIIii u¢ppoBoOro
«TEPIIOro KOHCYJIbTaHTa»: BIH 3a0e3reuye Oe3MepepBHUM KOHTAKT 13 ayAMTOPIELO,
3MEHIIy€ HAaBAHTAKECHHSI Ha IMEPCOHAJI, MPUCKOPIOE MPOLEC OOpOOKM 3BEPHEHBb Ta
MJBUIIYE KOHBEPCIIO BIJBIIyBayiB y KBali(ikoBaHUX JIi1B. BripoBaKeHHsI TaKoro
CLIEHapil0 JI03BOJISIE CHUCTEMAaTU3yBaTU MEPBUHHY B3aeMoAi0 3 B2B-kiientamu Ta
3a0e3neunT CTAaOUTbHHM, KEpOBAaHWW TMOTIK MOTEHIIWHUX MAapTHEPIB JO BIIIUTY
MPOJAXKIB.

E-mail-cepis y cuctemi aigorenepauii @OII [lerpenxko M.M. (Master Service)
CIpsIMOBaHa HE JIMIIIE HA TIOBTOPHE HaraJyBaHHS MPO KOMIIAHIIO, a i Ha MOCTYIOBE
dbopMyBaHHsS JOBIpH, JEMOHCTpAIli0 E€KCHEPTHOCTI Ta MiJATOTOBKY MOTEHI[IHHOIO
KIIE€HTA JO TPUUHATTS PIIMIEHHS PO CHIBOpaIo. Takuil 1HCTPYMEHT OCOOJIMBO
BaxmBUM 111 B2B-cermenTy, 1€ MOKYNKM MalOTh OOJyMaHWi XapakTep, a IUKII
OPUIHATTS pilieHHs € TpuBamimuM. BebGinap ans B2B-kmientiB Master Service
MPOBOJUTECA B OHJaWH-GopmaTi Ta opieHToBaHud Ha mnpencraBHukie CTO,
ABTOMAra3uHiB, aBTONApKiB 1 aBropo30opok. Moro ronoBHa Mera —
MPOJEMOHCTPYBATH €KCIEPTU3Y KOMMaHli, MNPaKTUYHy IIHHICTh CHIBIpall Ta
MEPEBECTU CIyXadiB y KATETOPIIO0 «TEIIMX» JiAiB. B BCTymHINA 4YacTWHI JOIIBHO
KOPOTKO MPEICTaBUTH KoMIaHito Master Service, ii cremianizaiiito, BjIacHI OpeHIu

(MSG, MSG Rebuilding) ta nepeBaru misi B2B-nmaptHepiB. B pamkax ekcnepTHOT
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YaCTMHM BapTO PO3MJISIHYTH akTyalbHI mpobiemu abo 3anutu B2B-cermenra.
[Ipesenranist pimens Master Service BKJIOHOYae Orjsifi MPOIYKTIB, CEPBICIB, YMOB
CHiBIIpaIli, JEMOHCTpAIlisl IHCTPYMEHTIB (caiT, riatdopma, ckiraa, peMoHT). Takoxk
JOIIBHO 3alpOCUTH JI0 CHIBIpalll: 3aJUIIUTH 3asABKY, OTPUMATH KOMEPIIHHY
MIPOTIO3HUITIIO 200 3amucaTrucs Ha KOHCYJIbTaiio. BebiHap miaBuIIye 10Bipy 10 OpeHIy,
3MIIHIOE €KCIEPTHE MO3UIIIOHYBAaHHS KOMIIaHIi Ta CIpuUsie KOHBEPCii YYaCHHUKIB Y
kBasiikoBanux B2B-mimiB.

Ominka e(eKTUBHOCTI 3ampONOHOBAHOI KOMIUIEKCHOI cTparerii B2B-
npocyBanHs Ta qinorenepauii mis @DOIl Ilerpenko M.M. (Master Service) €
BOXJIMBUM €TarioM OOIPYHTYBaHHS JOIUIBHOCTI ii BHOpoBajykeHHS. BoHa nae
MOJKJIMBICTh BH3HAYWUTH, HACKUIBKH 3allPOMOHOBAHI 3aXO0JU CHPHUSIOTH TOCSITHEHHIO
MOCTABJICHUX IIUICH, a TaKOX OI[IHUTH iXHIA BIUIMB Ha (PIHAHCOBO-EKOHOMIYHI
MOKa3HUKHU JISIbHOCTI MIANPUEMCTBA T SKICTh MAPKETUHTOBUX KOMYHIKAIIIi.

ExoHomiyHa e(eKTUBHICTh cTpaTerii JioreHepalii BHU3HAYAETHCS 4Yepes
CHIBBIJIHOIIEHHS BUTpAT Ha 11 peai3allilo Ta OTPUMAHMX PE3YJbTATIB Yy BUTIISII
30UTbIIEHHS. KUIBKOCTI JIAIB, 3POCTaHHA oOO0CATY TPOJAXiB 1 MIJBUIIEHHS
npubyTkoBOoCcTl. BmpoBamxenHss MapkerunroBoi aBromatuzamii (CRM-cuctema,
cuenapii lead nurturing, war-60TH, email-BOpOHKM), ONTHMi3allsd KOHTEKCTHOI
peKJIaMH Ta OCUIICHHS KOHTEHT-MAapPKETUHTY JT03BOJISITh 3HU3UTH BapTICTh 3ATyYCHHS
onnoro miga (Cost per Lead) Ta miaBHIIMTH MOKa3HUK HOTO KOHBEPCIi y KIIIE€HTA.
OuikyeThbcs, 1110 1€ TPUBEIE 10 CKOpoueHHs UKy mpoaaxy (Sales Cycle Duration) i
30UTBIIIEHHST cepenHboi  IiHHOCTI kimieHta (LTV) 3a paxyHok QopmyBaHHA
JIOBIOCTPOKOBUX MAapTHEPChKUX BigHOCHH [10, 19, 44].

KirouoBuMH €KOHOMIYHUMHU TOKa3HUKAMU OIIIHKH PE3yJIbTaTUBHOCTI €:
penTabenbHicTh 1HBecTHIIN y wmapketuHr (ROI), nunamika noxomiB Bim B2B-
CErMEHTY, TEMIIM 3pPOCTAHHS KUIBKOCTI MOCTIHHUX KIIIEHTIB, a TaKOX 4YacTKa
MOBTOPHUX MpOJaXiB. BUKOpUCTaHHS MyJbTUKAHAJIBHOI MOJIENl KOMYHIKallii
cupuatiMe OuUTbIl  €(PEeKTUBHOMY  PpO3MOALUTY  MapKETHHTOBOTO  OHOJIKETY,
30CEpPE/KEHHIO pPeCypCiB Ha HaWOUIbIl pe3ynbTaTuBHUX KaHanax (LinkedIn, email-

mapketunr, SEQ) Ta 3HIWKEeHHIO Hee(EeKTHMBHUX BUTpAT Ha MEHII KOHBEPCIHHI
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iHcTpyMeHTH. OKpiM €KOHOMIYHMX IOKa3HHMKIB, Ba)KJIMBE 3HAUEHHS Ma€ OIllIHKa
KOMYHIKaIiitHO1 epeKTUBHOCTI cTpaTerii. BoHa BU3HauaeThcs 4yepe3 piBeHb 3TyUYeHHS
IITHOBOI ayAMTOpii, 3pOCTaHHS BMi3HaBaHOCTI OpeHmy Master Service y B2B-
CEpEeNOBUIIl, PIBEHb JOBIPHM Ta JOSUIBHOCTI 3 OOKy mapTHepiB. 1o OCHOBHUX

komyHikariitaux KPI Hanmexats:

. KUTBKICTh KOHTAKTIB 13 IIJTLOBOIO ayIUTOPIETO;

. MOKa3HUKU BIIKpUTTA Ta KiikabenbHocTi (Open Rate, CTR) email-
KaMITaH1H;

. 3QJIy4EHICTh Y COIIaIbHUX Mepekax (JIalKu, KOMEHTapi, MOIIMPEHHS,
MTOB1JIOMJICHHS ),

. KUIBKICTB peecTpaliil Ta y4acTi y BeOiHapax;

. P1BEHb MOBTOPHUX 3BEPHEHB KIIEHTIB.

3anmpornoHOBaHa CTpaTeris CHOpsiIMOBaHa HE JIMIIEe Ha 30UIbIICHHS OOCATIB
NpoJaxiB, a 1 Ha (GOPMYBaHHS CHIJIBHOTO €KCIEPTHOro IMIIKy Master Service sk
HajiitHoro B2B-nmapTHepa. 3aBasku cucTeMaTuyHid poOOTi 3 KOHTEHTOM, OCBITHIMU
3axofamMu (BeOlHapamu), MEPCOHANI30BAHUMHU KOMYHIKalIIMH Ta HpPOrpaMaMu
JIOSUTBHOCTI OYIKYETHCSI 3pOCTaHHSI PIBHA JIOBIpH 10 OpeHiy, 10 € BU3HAYAIbHUM
YyuHHUKOM Y B2B-B3aemoBinHOCHHAX. TakuM YMHOM, BOPOBAKEHHS 3aIIPOIIOHOBAHOL
ctparterii B2B-npocyBanns nis @OII [lerpenko M.M. 3a06e3neunTh CUHEPTeTUYHUM
edeKT: TOoE€THAHHS €KOHOMIYHUX BUTOJl (3pOCTaHHS JOXOJIB, ONTHUMI3allis BUTPAT,
NIJBUILEHHS PEHTAa0ENbHOCTI) Ta KOMYHIKAIIHHUX pe3ynbTaTiB  (MOCHIIEHHS
MO3UIIIOHYBAaHHS OpeHay, WIABUIIEHHS JIOSUIBHOCTI KIIEHTIB 1 PO3IMIMPEHHS
naptHepcbkoi Mepexi). lLle cTBoproe mnepeayMoBH IS CTIHKOIO PO3BUTKY
MiAMPUEMCTBA Ha BHUCOKOKOHKYPEHTHOMY PHUHKY aBTOo3amyacTHH y B2B-cermenrti.
OriHka €KOHOMIYHOI Ta KOMYHIKAIIHHOT €(EKTUBHOCTI 3alpONMOHOBAHOI CTpaTterii’
JOLIIbHO BHUKOpUcTaTh cucteMy nokazHukiB (KPI), 3rpymoBanux 3a Tphoma
JOTIYHUMHU  OJIOKaMHU:  €KOHOMIYHI,  MapKeTHMHIOBI  (JIiIOT€HepaliiiHi)  Ta
KoMyHikamiitHi. CuctemMa MOKa3HUKIB A OIiHKA edekTtuBHOCTI B2B-ctparterii

nigorenepariii @OII Ilerpenko M.M. (Master Service) npencrasieHa B Tad. 3.4.
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Tabmung 3.4 — ExoHOMIYHI TTOKa3HUKM OLIHKU edexTtuBHOCTI B2B-cTparterii

migorenepariii @OII [Terpenko M.M. (Master Service)

ITokazHUK CyTHicTh
ROI (Return on | PenTabenbHICTh IHBECTHUIIIN Y MapKeTUHT. Bu3Hauae CIiBBiTHOIICHHS
Investment) OTPUMAaHOTO MPUOYTKY JI0 BUTPAT HA KaMIaHil

[Ipupict  goxomy Binm | [luHamika 30UIbIIGHHS JOXOJIB TMICIS BIPOBAIKCHHS HOBUX
B2B-kiienTiB, % IHCTPYMEHTIB
CepenHst BapTiCTh Jija

Cyma BUTpaT Ha 3aJIy4€HHS OJHOTO OTEHLIHHOTO KIII€EHTA

(CPL)

Cepenniii  uexk yromu . o .
(ARPU) Cepenniit noxia Bijg onHoro B2B-kiienta
LTV (Lifetime Value) [ToXUTTEBA IIHHICTH KJII€HTA

YacTtka MMOBTOPHUX

PiBeHb yTpuMaHHS KIIEHTIB 1 CTa0IbHICTD BIIHOCHH

poJIaxiB, %
IDicepeno: Cpopmosano asmopom

ExoHOMIYHI MOKa3HUKU €(PEeKTUBHOCTI OLIHKH edexTtuBHOCTI B2B-cTparerii
miporeneparii POIl Ilerpenko M.M. (Master Service) A03BOJISIOTH BU3HAYUTH
(GiHAaHCOBY JIOLUIBHICTh BIIPOBAJXKEHHS 3alpornoHOBaHOI cTparerii. IlokasHuku
e eKTHUBHOCTI JI1JIOT€Hepallii XapaKTepU3yIOTh Pe3yJIbTATUBHICTH CAMOT BOPOHKH JI1B

(Tabm. 3.5).

Tabmuusa 3.5 — IlokasHuku edexTuBHOCTI JigoreHeparii B2B-ctparerii

migorenepailii @OII Ilerpenko M.M. (Master Service)

IToka3Huk CyTHICTb
3aranbHa KiJIbKICTh JiIIB CKUTbKM KOHTAKTIB OTPHUMAHO 32 IEBHUH Mepioj
Kinpkicts kBamidikoBanux miaiB (SQL / | Jliau, siki BinnosigaoTs npodinto B2B-kiienta (CTO,
MQL) Mara3uHu TOILO)
Kongepcis nija B kinienrta, % YacTka JIi1iB, 110 CTAJIM peaTbHUMHU KIIIEHTAMU
Eﬂ?:;g;c)u iy mpojxy (Sales Cycle Yac BiJ mepuioro KOHTaKTy 10 YTOJau
KouBepcis no kananax, % Slkuii kaHan 1a€ HAOIIBITY KiJTBKICTh SIKICHHX JIiJIiB
CPA (Cost per Acquisition) BapticTh 3ay4eHHs OJHOTO pealbHOrO KIIi€EHTa

IDicepeno: Cpopmosano asmopom

Komymnikartiiini (iMipkeBl Ta MOBEIIHKOBI) MOKA3HUKH OIIIHKU €()EKTHBHOCTI
B2B-ctparerii migorenepamii @OII [lerpenko M.M. (Master Service) mokasyroTh,

HACKUIbKHU €()EeKTHUBHOIO € B3a€EMOIis 3 ayauTopieto (Tabi. 3.6).
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CucreMa o1iHKH e(PeKTUBHOCTI 3aMpOIIOHOBAHOI cTparerii JigoreHepariii @OII
[Tetperko M.M. ©0a3yeTbcsi Ha KOMIUIGKCHOMY TIO€IHAHHI EKOHOMIYHUX,
MapKETUHIOBUX 1 KOMYHIKALIMHUX MOKA3HUKIB, K1 JO3BOJIAIOTH OI[IHUTH HE JIHIIE
(biHaHCOBY Pe3yJIbTAaTUBHICTD, a U AKICTh B3aeMoii 3 B2B-ayuTopi€ero, piBeHb 10BIpH

70 OpeHIy Ta JOBTOCTPOKOBY I[IHHICTh KJIIEHTCHKUX BIHOCHH.

Tabmums 3.6 — KomyHnikarmiiiHi moka3HUKH edekTuBHOCTI B2B-cTpaterii

nigorenepariii @OIT [Terperko M.M. (Master Service)

[TokazHuK CyTHicTh
BmiznaBanicTs Openay PiBenn 3HanHs npo Master Service cepen B2B-aynuTopii
Engagement Rate PiBenb BgaeMoaiI 3 KOHTEHTOM (JIaliKy, TIOIIMPEHHS,
KOMEHTapi)
Email Open Rate / CTR Bi/ICOTOK BiIKpUTHX JIMCTIB Ta MEPEXOIiB
KinbkicTh peectpaiiii Ha BeOiHapu | 3arikaBieHicTh npodeciiiHoi ayauropii
KistbKiCTh MOBTOPHHUX 3BEPHEHb [Toka3HUK JIOSITEHOCTI
PiBeHp 3a0BOJIEHOCTI  KJIIEHTIB . .
(NPS) ['0TOBHICTh pEKOMEHYBAaTH KOMIIAHIIO

Iicepeno: Cipopmosaro asmopom

Po3po6uMO  mpoOrHO3HYy  MOJENIb  OIIHKM  €QEeKTHUBHOCTI  peai3alii
3anmponoHoBaHoi crpaterii gigorenepaitii st OII [Herpenko M.M. y B2B-cermenri
3a mepioJ1 6 MICAILIIB Ha OCHOBI BIIKPUTUX CEPEAHLOPUHKOBHX 3HaYEHb Ta aHATITUIHO
oOrpyHTOBaHMX MporHo3iB. IlpencraBieHa mMoOpiBHsUIbHA TaOMuUs A0 / MiCs
BIIPOBA/DKCHHSI CTpaTerii Ha OCHOBI HAMOUIbII MOIIMPEHUX 1 YHIBEpCATbHUX
MOKa3HUKIB OI[IHKA €()EKTUBHOCTI JiJOoreHepalii A03B0JIWIa BU3HAYUTH MO3UTUBHY
JTUHAMIKY KITFOUOBHUX €KOHOMIYHUX, MAPKETUHTOBUX 1 KOMYHIKAIlIMHUX MapaMeTpiB
JISTTBHOCTI MIMIPHEMCTBA, 110 CBITYUTH ITPO AOMUIBHICTD BIIPOBAKEHHS PO3POOICHOT
B2B-ctparerii Ta ii moTeHIian ajis 3a0€3MEUEHHsI CTAJIOTO 3POCTaHHS KIIbKOCTI
SKICHUX J/IIB, TIJBUINEHHS PIBHS KOHBEpCIi, ONTHMMI3aIlli BUTpAT Ha 3ay4YCHHS
KJIIEHTIB 1 POPMYBaHHS JOBIOCTPOKOBUX MAPTHEPCHKUX BITHOCHH 3 IIPEICTaBHUKAMU
HUIbOBOI ayauTopii (Tabs. 3.7). 3ampomoHOBaHa CTpaTeris JIEMOHCTPYE YITKY
NO3UTHBHY JMHAMIKY 3a BCiMa KIIOYOBUMHU TNOKazHuUKamu. HaiOinpm cyTreBe
3pocTaHHs 3a(iKCOBAHO 3a MOKa3HUKaMHU KUIBKOCTI KBali(ikoBaHuX diaiB (+25 %),

MOKUTTEBOI MIHHOCTI KiieHTa (+25 %) Ta piBHs 3am0BosieHOCTI (NPS) (+25 %). Le
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CBIJIYMTH HE TUIHKU MPO 3pOCTAaHHS KIJILKOCTI KOHTAKTIB, a M MPO MOKPaIIEHHS SIKOCTI

3aJIy4eHO1 ayaAuTOpii.

Tabmumss 3.7 — IlopiBHsanbHa omiHka edektuBHOCTI  B2B-cTparterii

nigorenepariii @OII ITerperko M.M. (Master Service)

Jlo BopoBayKeHHs [icaa
IToka3zHuk POBALK BIIPOBA/KEHHS Binxunenus, %
cTparerii
cTparerii
3a}raana KUIBKICTh JiJIIB / R0 08 122.5 %
Mic.
KinbkicTe kBamiikoBaHHX o
iz (SQL / MQL) 40 >0 25 %
(I;OHBepCl}I Jia B KII€HTA, 250, 30 % 120 %
0

Cepennst  BapTicTh  Jija 0
(CPL). rpH 200 160 -20 %
Cepenniii  4yek  yroam

+ 0
(ARPU). rpn 6 000 7 200 20 %
LTV (MO’KUTTEBA LIHHICTD 24 000 30 000 1250,
KIII€HTA), TPH
Yactka L ITIOBTOPHUX 50 9% 62 % 249,
poaxiB, %
Email Open Rate, % 32% 40 % +25 %
KIJ'I'BKICTB peecTpamiii  Ha 60 75 1250
BeOiHapu / Mic.
PiBenb 3aJJ0BOJIEHOCTI] o
kiieHTIB (NPS) 60 & 25 %

IDicepeno: Cpopmosano asmopom

3HIKEHHSI CEpeIHbOI BapTOCTI oAHOrO Jifa (Ha 20 %) BKka3ye Ha ONTUMI3ALIIO
MapKETUHTOBUX BUTPAT Ta OUIbI €)EKTUBHE BUKOPUCTAHHS KOMYHIKAIIITHUX KaHAJIIB
(SEO, KOHTEHT-MapKeTHHI, email-kammanii, npodeciiini Mepexi). BoaHouac
3pocTaHHs cepeaHboro yeka yroau Ha 20 % Tta LTV nHa 25 % miarBepikye
E€KOHOMIYHY JOLJIBHICTh IEPEXOAY 10 aBTOMATH30BAHOI 1 IEPCOHAI30BAHOI MOJIET1
B3a€MO/Ii1 3 KJIl€EHTaMH. 3pOCTaHHS KOHBEPCIi 3 jTifa y kiaienTa Ha 20 % Ta miBUILIeHHS
YaCTKU MOBTOPHUX MPOAaXiB Ha 24 % AEMOHCTPYIOTh IMOCUJICHHS JOBITOCTPOKOBUX
BinHOCUH 13 B2B-kmienramu. Ile miaTBepmkye ePeKTUBHICTh BIPOBAKEHOT KapTH
kiieHTcbkoro 1uiaxy (Customer Journey Map), CRM-migxony Ta cleHapiiB

MIATPUMYIOUMX KOMyHiKariii (email cepii, BeGinapu, 4ar-60Tm). Takum YuHOM,
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pe3yabTaTH YMOBHOTO IPOTHO3HOT'O MOJICITIOBAHHS JIOBOASTH, IO BIIPOBAIKCHHS
3amnpoIIOHOBaHOI KoMIuIeKcHOI B2B-cTparerii nigorenepartiii € eEKOHOMIYHO BHUT1IHHUM,
KOMYHIKAI[ITHO JOUIBHUM 1 cTpateridHo oOrpyHnToBanum st @OII [etpenko M.M.

(Master Service).

BUCHOBKH 710 TPETHOTO PO3LITY

1. Y pe3ynbTaTi MPOBEICHOTO MOCHTIKEHHS CPOPMOBAHO IIJTIICHY MOJEIb
B2B-npocysanus @OII [lerpenko M.M. (Master Service), sika 6a3y€eThCsl HA YITKOMY
CTpaTEeTiYHOMY TIO3UI[IOHYBaHHI MIANPUEMCTBA SK KOMIUIEKCHOTO CEpBICHO-
TOpProBoro mnapTHepa sl mnpodeciiinux KiieHTiB. [loeqHaHHS eKCIEepPTHOCTI,
KOMILJIEKCHOCTI TMOCIYT, BJIaCHUX OpEeHIB, 1HHOBAIIMHOCTI Ta opieHTalii Ha B2B-
CEerMeHT ()OpMY€ YHIKAJIbHY LIHHICHY MPOMNO3UIII0 MiANPUEMCTBA Ta 3a0€31euy€e oMy
CTaJll KOHKYPEHTHI [IepeBaru Ha pUHKY aBTO3aYaCTHH 1 aBTOCEPBICHUX MOCIYT.

2. BusznaueHHsT ONTUMAaIBbHUX KaHATIB KOMYHIKallli Ta po3poOJieHHs KapTu
KJIIEHTCHKOTO NUIAXY JO3BOJWIA CHUCTEMAaTU3yBaTh mpouec B3aemonaii 3 B2B-
KJIIEHTaMU, 1IeHTU(IKYBaTH KIFOYOB1 TOUKM KOHTAKTYy Ta KPUTHYHI €Taru KOHBEPCIi.
InTerpauia uudposux (caidt, SEO, LinkedIn, YouTube, email-mapkeTunr, pexnama)
Ta NEPCOHAJIBHUX KaHaIIB (MEeperoBOpy, BUCTABKH, MPALIOIOYl KOHTAKTH) CTBOPIOE
YMOBHU JJI MiJABUIICHHS SKOCTI JIAIB, 3pOCTaHHsS PiBHS JOBipU 110 OpeHay Ta
GbopMyBaHHS  JTOBFOCTPOKOBUX MApTHEPCHKUX  BIAHOCHH, IO MIATBEPIKYE
OOTPYHTOBAHICTh 1 MPAKTUYHY 3HAYYIIICTh PO3POOJICHOI CTpaTerii.

3. Po3pobnena kontent-ctpateris ans B2B-cermenty ®OII Iletpenko
M.M. (Master Service) Mae cCTeMHHI Ta OaraTopiBHEBUI XapaKkTep 1 OXOIUIIOE BECh
KJIIEHTCHKUH TIUISIX — BiJ €Tamy NEepBUHHOTO 3HAMOMCTBA 3 OpeHA0M 10 PopMyBaHHS
JOSUTBHOCTI  Ta TOBTOPHUX TMpoAaxiB. IloeqHaHHS EKCIEPTHOTO, OCBITHHOTO,
IMIJPKEBOTO, KOMEPUIHHOIO Ta nurturing-KOHTEHTY 3a0e3redye He JIMIIE 3pOCTaHHs
KUTBKOCTI JIAIB, a ¥ MIABUINCHHS iXHBOI SKOCTI, PiBHS JOBIpH JO KOMITaHIi Ta

CKOPOYEHHS UUKITy IPUAHSTTS PIILIEHHS II0JI0 CHIBIIpall.
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4. BrpoBajkeHHs ClieHapHOTO MIJX0y 10 B3a€MOJIT 3 JIiIaMH Yepe3 var-
oor, e-mail-cepii Ta BeOiHapW M03BOJISIE aBTOMATHU3yBaTH, IEPCOHATI3YBATH 1
CTPYKTYpYBaTH MPOIEC KOMYyHIKaIlii 3 TOTeHIIIHHUMHU KiieHTaMu. e cripusie 61bimn
edekTuBHIN KBamidikaiii JiaiB, 3MCHIICHHIO HABAaHTAKCHHS Ha MEHEIKEPIB 3
MPOJIaXy, MPUCKOPEHHIO OOpOOKHM 3BEpHEHB 1 MIABUIIEHHIO KOHBEPCIi Y peabHUX
B2B-naptHepis.

5. BukopucranHs 1HTerpoBaHUX HUGPOBUX IHCTPYMEHTIB Yy TO€IHAHHI 3
eKCIIEPTHUM TMO3HIIIOHYBaHHIM KOMIIAHIi CTBOPIOE CTIKYy KOHKYPEHTHY IepeBary
Master Service Ha pUHKY aBTO3aIT4acTHH Ta aBTOCEPBICHUX nociyr y B2B-cermenri.
3anponoHOBaHl TAaKTUYHI 3aXO0Au 3a0e3MeuyyroTh (POPMYBaHHS JTOBIOCTPOKOBHUX
JIJIOBUX BIJHOCHH, MIJBUILECHHS JOSUIBHOCTI KIIIEHTIB Ta CTBOPEHHS CTAOLIBHOTO
MOTOKY KBasi(hiKOBaHUX JI1JIiB.

6. [IpoBeneHa oliHKa €KOHOMIYHOI Ta KOMYHIKAIIiHOT €(pEeKTUBHOCTI Ha
ocHOBI 1HTerpoBaHoi cuctemu nokasHukiB (ROI, CPL, ARPU, LTV, konsepcis,
noBTOpHI mpojaxi, Email Open Rate, NPS To1o) nmiarBepauia, 1mo 3arpornoHoBaHa
B2B-ctpareris mipgorenepamii st @OII Ilerpenko M.M. (Master Service) €
(Gb1HaHCOBO JOIUIPHOIO Ta 3a0e3neuye TMOMITHY MO3WTHBHY JIUHAMIKY KIIFOYOBHX
MOKA3HUKIB: 3pOCTaHHS KUIBKOCTI Ta SKOCTI JIJIB, IIJBUIIEHHS KOHBEpCIi,
30UTBLIEHHSI CEPEIHBOI0 YeKa Ta MOKUTTEBOI LIHHOCTI KJII€HTA MPU OJHOYACHOMY
3HIDKEHHI BapTOCTI 3a]Ty4€HHSI OJJHOTO JIiJIa.

7. Pe3ynbTaTi MPOTHO3HOTO MOJEIIOBAHHS 3aCBIIUMIIN, IO BIIPOBAJKEHHS
KOMILJIEKCHOI ~ CTparerii, fka TMO€JHYE  MAapKETHMHTOBY  aBTOMATH3AIlllo,
MYJIbTHKaHAJIbHY KOMYHIKAI[IIO Ta ClIEHapHUH Tiaxia 10 B3aemoii 3 B2B-kiientamu,
CIPHSIE HE JIUILIE 3POCTAHHIO IOXO/IB, a i 3MILIHEHHIO KOMYHIKalliifHOi no3uili Master
Service: mABUIIY€THCS BII3HABAHICTh OPEHTY, PIBEHB 3aTy4€HOCTI Ta 33JOBOJICHOCTI
KJIIEHTIB, PO3IIUPIOETHCA MApTHEPChKa Mepexka, 10 (popMmye CTIHKI epeayMOBU AJis

JIOBrOCTPOKOBOT'O PO3BUTKY MIAMPUEMCTBA HA pPUHKY aBTO3anmyacTuH y B2B-cermenTi.
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BMCHOBKUA

1. VY3arajipbHEHO TEOPETUKO-METOJMYHI 3acajy JijoreHepaiii B cHUCTeMi
B2B-MapkeTuHry Ta JOBEIEHO, WO JIJOT€HEpallisi € CTPaTeridyHO0 BaXKJIMBUM
nporiecoM st GOpMyBaHHS SIKICHOI KJIIEHTCHKOI 0a3u, MATPUMKH CTAOUIBHOTO
MOTIUTY W 3pOCTaHHS OOCATIB MpojaxiB. CHCTEMAaTH30BaHO MiAXOAH 10 1HOAYHI- Ta
ayTOayHa-JioreHepaiii, oOrpyHTOBaHO TEpeBarm MYyJIbTHKAHAJIBHOI MOJENI, SKa
1HTerpye KoHTeHT-MapkeTur, SEQ, email-mapkeTunr, corianbHi Mepexi, BeOiHapH,
TapreroBany pexnamy, B2B-mmardopmu Ta mepcoHanbHI KOHTAKTH, 3a0€3MEUyIOUYH
CUHEpriiHuii epexT y popmMyBaHHI BOPOHKH MPOJAXKIB.

2. [IpoBeneno komrmiekcHuit anani3 aismibHOCTI DOII Tletpenko M.M. Ha
puHky B2B, sikuii 3acBIIUMB 4ITKYy CIeLiali3alliio MANpUeEMCTBA Ha npodeciiHoMy
cermeHTi (CTO, aBTOMarasuHu, aBTONapKu, aBTOPO30OPKH, IHTEPHET-MAPTHEPU) Ta
No€HaHHS (QYHKLIA OUCTPUO’I0TOpa, MOCTadyalbHUKA W CEPBICHOTO MapTHEpA.
Busisieno, mo HagBHIcTh BracHuXx OpenaiB (MSG, MSG Rebuilding), posramyxenoi
perioHaIbHOT MPUCYTHOCTI, KOMIUIEKCHUX CEPBICHUX pIIICHb 1 1HIMUBIAyasizaiii
coiBnpaui gopmye cTiiiki kKoHKypeHTH1 nepeBaru POII Iletpenko M.M. Ha ¢oH1
BHUCOKOI KOHKYPEHIlli 3 OOKY BEIUKHX JUCTPUO IOTOPIB, OHIANH-MapKETIUICHCIB Ta
JIOKJIbHUX MOCTaYaIbHUKIB.

3. OuiHeHO ICHYHOYYy CHCTEeMy TIpocyBaHHs Ta JjigoreHepaiii DOII
[Terpenko M.M. 1 BusBJIeHO ii CHJIbHI CTOPOHH Ta MpoOsieMHi 30HU. JloBeaeHo, 110
HIJIPUEMCTBO BXKE BUKOPUCTOBYE MYJIbTUKAHAJIBHY MOJI€NIb KOMYHIKalii (cait, SEO,
KOHTEKCT, COLIMEpEeXi, TpsSMiI TEpPEeroBOpd, yd4acTh Yy BHCTaBKax), OJHAK
PE3YJIbTaTUBHICTh BOPOHKH JIIJIIB OOMEKYETHCS HEIOCTaTHHOK aBTOMATH3AIIIEI0
MpoIieciB, (PparMEHTApHOI aHATITUKOK Ta Hepeali30BaHUM MoTeHIiamom digital-
iHcTpymenTtiB (CRM, email-Boponku, LinkedIn-ayTpiu, cucremna poborta 3 6a3oro
kiieHTiB). SWOT-aHami3oM MiATBEPIKEHO HASABHICTh 3HAYHOTO BHYTPIIIHBOTO
MOTEHIlIaly 3a OJHOYACHOiI MOTpeOM B CTPYKTYpHUX TMOKPAIICHHAX TIPOIECY
JiIoTeHepaltii.

4. Po3pobneno kommiiekcHy crparerito B2B-npocyBanHs Ta Jiijiorenepartii

st @OIT [lerpenko M.M., mo BKIIOYa€: YTOYHEHHS CTPATETIYHUX IUICH 1
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MO3ULIOHYBAHHS MIJANPUEMCTBA K KOMILJIEKCHOTO CEpPBICHO-TOPTrOBOTO MapTHEPA;
BUOIp ONTUMAJbHUX OHJIAWH- Ta oO(IiaiiH-KaHaJIB KOMYHIiKaIllii; moOyI0By KapTH
KIIEHTCHKOTO MIISAXY; (OpMyBaHHS CHCTEMHOI KOHTEHT-CTpaTerii (eKCrepTHHi,
OCBITHIM, IMIJ[PK€BHI, KOMEPLIMHUHN Ta nurturing-KOHTEHT); BIIPOBAJXKEHHS CIIEHAP1iB
B3a€EMOJIIT 3 JlilaMu yepe3 4aT-00TH, email-cepii, BeOiHapu. 3armponoHoOBaHa MOJCIb
3a0e3rnevye MiJBUIICHHS SKOCTI Ji/iB, MEPCOHANI3AII0 KOMYHIKAIN 1 MOCHICHHS
JIOBIOCTPOKOBUX MAPTHEPCHKUX BiTHOCUH Y B2B-cermeHTi.

5. Cdopmosano iHTerpoBany cucremy moka3HukiB (KPI) mist ominkm
€KOHOMIYHOI Ta KOMYHIKaIiiHO1 edektuBHOCcTI B2B-cTparerii minorenepariii ®OI1
[Terperko M.M., sika OXOIUTIOE €KOHOMIYHI, JiJOTe€HEepalliiiHi Ta KOMYHIKaIliiHI
noka3Huku. Ha oCHOB1 yMOBHOT'O MPOTHO3HOTO MOJICIIIOBAHHS «J10/MICHs JOBEICHO,
10 BIPOBAHKEHHS 3allPOIIOHOBAHOI CTpaTerii 3a0e3neuye MO3UTUBHY JUHAMIKY 3a
BCiMa KJIFOYOBUMH MapaMeTpaMu: 3pOCTaHHS KUIBKOCTI M SIKOCTI JIiJIIB, MiJBUILICHHS
KOHBEpCii, 30UIbIIECHHS CEPEAHBOTO Y€Ka W TMOXXUTTEBOI IIHHOCTI KJIIE€HTA MpPU
OJIHOYACHOMY 3HIKEHHI BapTOCTI 3aTy4€HHS OJHOTO JIija.

6. OOIpyHTOBaHO TMPAKTUYHY 3HAYYHIICTh 1 CTpaTeriyHy JIOLUIBHICTh
BIIPOBAHKEHHS po3poosieHoi B2B-ctparerii minorenepartii ans @OII [erperko M.M..
PesynmbraTit  MOCHIIKEHHS MATBEPKYIOTh, IO TOEJHAHHS MapPKETHHTOBOI
aBTOMaTH3allli, MyJbTUKAHAJILHOI KOMYHIKAIlli, CIIEHAPHOIO MiAXOAY /10 B3aEMOJIT 3
JiJaMU Ta CHUCTEMHOI AHAJITUKU CTBOPIOE CUHEPTreTUYHUN €QeKT: 3MIIHIOEThCS
pPUHKOBE TMO3UIIIOHYBaHHA Master Service, 3pocTae BII3HABAHICTh 1 JOBipa 3 OOKy
B2B-kmi€HTIB, pO3MIMUPIOETHCS TMapTHEPChKa Mepeka Ta (QOpPMYIOTbCS  CTIHKI
nepeyMOBU TUISE JIOBTOCTPOKOBOTO PO3BUTKY MITPUEMCTBA Ha
BUCOKOKOHKYPEHTHOMY PHUHKY aBTO3aI4acTHH 1 aBTOCEpBICHUX Mociyr. OTpuMaHi
TEOPETUYHI y3araJlbHeHHs Ta MPaKTHUYH1 PEKOMEHAIl MOXKYTh OyTH BUKOPUCTAHI SIK
METOJMYHA OCHOBA JJI yJAOCKOHAJEHHS CHUCTEMHM JIJIOTeHEpallii 1HIIUX KOMIaHIN

B2B-cermenry.
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