YOK 005.336.6

HepeessiHko EneHa

OOKMOP 3KOH. HayK, ripogheccop Kaghedpbl IKOHOMUKU, y4ema u ¢puHaHcos HYITT
(e.Kues), , ceHamop Esponetickoeo SkoHomu4vecko2o CeHama,

Co-ocHosamerb u napmHep AeeHmcemea PR-Service, Buue-npe3udeHm YkpauHckol
PR-Jlueu, Npedcedamenb Opekomumema MexdyHapoOHozo PR-®ecmusarns,
lMpedcedamernb Opekomumema HauyuoHarnbHo20 PelimuHea kadyecmea yripasieHusi
KopriopamueHoU perniymauyuel «PertymauyuoHHblieAKTUBucmebI»,
y.derevyanko@pr-service.com.ua
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CONTEMPORARY TRENDS OF REPUTATION MANAGEMENT:
THE WORLD AND UKRAINE

AHHOTauMsA.B Hamm THU yOpaBiIeHYECKHE CIIOCOOBI (POPMUPOBAHUS W MOAACPKAHUS HYKHOU
KOMITAaHUH PEMyTaluU SBOIIONHUOHUPYIOT MO BIMSIHAEM MACIITa0OHBIX TEXHOJIOTUYECKUX W3MEHEHHUH B
ro0ansHONH 3KOHOMHKE. B OONBLIIMHCTBE CBOEM COBpEMEHHBIC TPEHIBI YIPABICHUS peIyTaluen
SIBIISIIOTCS.  TIPOM3BOJHBIMU OT YKa3aHHBIX HM3MEHEHHH, a Takke HX pedieKcuedl B COIMAaNbHBIX
Mporeccax M MCUXOJIOTMHA WHIANBHIOB. ABTOPOM Ha OCHOBE aHAIM3a MHUPOBBIX TEHACHIIUN BBIACIICHO
JECSITh OCHOBHBIX TPEHIIOB PAa3BUTHS YIPaBICHHUSA PEMyTalMedl M OXapaKTepHU30BaHBI OTCUECTBEHHBIC
MPOSIBICHUS 3TUX TPEHIIOB.

AHoTtanisn.B Hamni gHI ynpaBiiHCEKI criocoOu (GOpMyBaHHS 1 MIATPUMKHA TOTPIOHOT KOMIaHii
penyTarlii eBOOLIOHYIOTh Ti/I BILTMBOM MacIITaOHUX TEXHOJIOTIYHHMX 3MiH B TJIOOANBHINA €KOHOMIIIL.
31e6iIBITIoro cydacHi TPEHIN YIPABIIIHHAS PEMYTAIli€0 € MOXITHUMHE BiJl 3a3HAUYCHUX 3MiH, a TAaKOXK 1X
pediiekciero B coLiajbHHUX MpoLecax 1 IMCHXOJOril 1HIUBIAIB. ABTOPOM Ha OCHOBI aHali3y CBITOBHUX
TEHJIECHLI BUAIJICHO JIECSITh OCHOBHUX TPEHAIB PO3BUTKY YIPABIIHHS PEMyTALI€I0 1 0XapaKTepU30BaHO
BITYM3HSHI ITPOSIBH IIMX TPEHIIIB.

Abstract. Nowadays, the managerial ways of forming and maintaining the company's
reputation evolve under the influence of large-scale technological changes in the global economy. In the
majority of modern trends of reputation management are derived from these changes, as well as their
reflection in the social processes and psychology of individuals. The author identified ten main trends in
the development of reputation management based on analysis of world trends and characterized the
manifestations of these trends in Ukraine.

Penyraune-opueHTHpOBaHHAs U AaXe peryTalue-IeHTpuuecKkas guiaocodus BegeHus: OnzHeca
JIABHO yX€ SIBIISICTCS MPaBHJIOM XOPOIIEro TOHA B LIMBHJIM30BaHHOM Mupe. Ele BO BpeMeHa aHTHYHBIX
¢mocodoB, CpPEeIHEBEKOBBIX phILApE W TNpeNpHHUMATeNell paHHEKAMHTAIHNCTHIECKOrO IepHoia
yCTOIuMBOE OOIIECTBEHHOE JJOBEPHE K JINYHOCTH WIIM OPTaHU3ALMK 03HAYaJI0 MPOLBETaHNE, HEOBEPHE
— cepbe3Hble nmpobaembl. CeroiHs B CTaHOBALIEMCS Bce Oosiee U 0oJiee Mpo3payHbIM MUPE yXKe BPS JIH
KTO-TO OyZIeT ocriapuBaTh BaKHOCTH PEIYTAI[IOHHBIX aKTHBOB. J{a, 1 camMa S5KOHOMHKA MPEBPATHIACH B
SKOHOMUKY JIOBEPHSI.

B namm nHM ynpasneHueckue criocoObl HOpPMHUPOBAaHMS M MONACP)KAHUS HYXHOM KOMITaHUH
penyTaluu  SBOJIONMOHUPYIOT IO/ BIHMSHMEM MACIITAOHBIX TEXHOJNOTHMYECKUX WM3MEHEHHWH B
ro0anbHONH SKOHOMHKE. B OONBIIMHCTBE CBOEM COBPEMEHHBIE TPEHIBI YIpaBICHHS pEMyTaunuei
SIBIISIFOTCS TIPOM3BOJHBIME OT YKa3aHHBIX HM3MEHEHWH, a Takke HX pediekcueil B COLHAIBHBIX
nporeccax v ICUXOJIOTUH HHIUBUJIOB.

ABTOpPOM Ha OCHOBE aHaJM3a MHPOBBIX TEHACHIMH BBIICICHO IECSITh OCHOBHBIX TPEHIOB
pa3BUTHUS YIPaBIECHHUS PeMyTalued U 0XapaKTePHU30BaHbl OTEUECTBEHHBIC IPOSIBIICHUS STHX TPEHIOB!

1. Kacromu3auusi KOMMYHUKAIUA.

bnaromapss coBpeMeHHBIM IH(POBBIM TEXHOJNOTMSAMH M MeTojaM oOpabotku BigData
MOSIBIISIETCSl  peanbHas (HE MpoCcTOo JeKjapupyemas, a TMPaKTHYECKH 3HAurMasi) BO3MOXKHOCTb
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JOCTY4aThCsl 10 KOHKPETHOI'O ajapecaTa M IIOrOBOPUTh C HHUM C YYETOM €ro MperodyTeHud u
[IPEPACCYIKOB.

2. Iepconanu3zanus 10Bepus

B mupe xpoHnyecknx MHGOPMALMOHHBIX MEPErPy30K U AeuIUTa JOBEPHS JIIOAN UIIYT TOUKU
onopsl. I UMH CTAaHOBATCS JTMYHOCTH (COOCTBEHHHMKHM M TOIN-MEHEIDKEpPBl OM3HECOB, 3HAMEHHTOCTH),
YbH UMEHA MPSIMO aCCOLMHUPYIOTCS ¢ TEMHU MM WHBIMHA KOPIIOPATUBHBIMU U TIPOAYKTOBBIMHU OpeHIaMu.

3. AHra)kupoBaHue JIMIE€POB MHEHHIi.

ConuanbHple Menua CcleNand BHAWMBIME  OONBIIMHCTBO  CYIIECTBYIOIIUX  JIHIEPOB
OOIIECTBEHHOTO MHEHHUS W MopoAuau HoBeIX. KoneuHo, He B monumanuu JIOMoB — skcmepTos, a
MIPOCTO B TIOHUMaHWH TPOMKHX TPAHCIATOPOB W PETPAHCIATOPOB TEX WJIM HMHBIX cooOmmeHui. s
KOMIIAHMH HX JIOSUIbHOCTh — 3HAYMMBIA (HaKTOp KOMMYHHUKAIIMH, a 3HA4YuT, €€ JA00MBaroTCs
Pa3InYHBIMM METOJaM{ B THAra3oHe OT YOeXIeHHs A0 MPsMOTo JEHEKHOro BO3HarpaxiacHus. Tem
CaMbIM BO MHOTHX CIy4asX CO3/aBas HOBBIC PENyTALMOHHBIE PUCKU U TEPsisl CTPAaTETHYECKUN BEKTOP
PR-pa6oTsr.

4. ®dparmMeHTaUus HH(POPMALIMOHHOIO NPOCTPAHCTBA

Korga commanpHbIE CETH CTalyd TPUOYHOW IJIS MPSMOW KOMMYHHKAITMH JIHMICPOB MHEHHH C
0O0IIECTBEHHOCTHIO, aBTOMAaTHYECKH KaxIbplid n3 HUX ctaid MmuHu-CMU. Koropoe 3adacTyio Bo MHOTO
pa3 morymectBeHHee o0biuHBIX CMMU. Temepp mpsiMas pedb SKCHEPTOB M HPOCTO MOMYISAPHBIX
PE3UACHTOB ceTeil CTaHOBHUTCS MH()OPMAIMOHHBIM IIOBOJOM JUISi MaTE€pUalioB OOBIYHBIX Macc-Meauna,
CTPEMHUTENBHO TEPSIOUINX BIMSHUE H3-32 HEJAOCTATOYHOH THMOKOCTH, HECOBPEMEHHOH (DHMHAHCOBOU
MozeH U (aKTopa BIUSHKS OeHeHIapa Ha peTaKINOHHYIO TOJIUTHKY.

5. I'paxaaHcKasi M IKCIIEPTHAS KyPHATHUCTHKA

Ilo mepe cHmxeHus aBTOpHUTeTa TpaguUUOHHBIX CMMU mydmme >KypHaJIUCTHI HMIIYT HOBBIE
cdeprl NPUIOKEHNS YCUIMHA U IIyTH KapbepHOTo pocTa. B pesynbprare sryumuili KOHTEHT dhopMupyeTcs
aBTOPaMHU-KOJYMHHCTaMH MJIM TOTOBUTCS CyTy0O U3 SKCIEPTHBIX MHEHUM, 0€3 3HaYMMOIr0 NPUCYTCTBUSA
KYpHAIUCTCKOTo B3rAAa. OTedecTBEHHAs TEHAEHNUS TpaHC(HOPMAIUU MOJUTHKOB M OM3HECMEHOB B
TEJIEBEAYIIUX — YaCTHOE MpOsBICHUE OOIIEH TEeHICHUWH (pa3yMmeercs, MOMHUMO OYEBUAHBIX JIMUHBIX
Hesiell Tex WM MHBIX nepcoH). dakTuuecku npodeccuoHabHas KypHaJIUCTHKA BO MHOTOM YCTYIHIA
MO3UIIMH TPAXKJAHCKOM, B TOM YUCJIE DKCTIEPTHOM.

6. MenuiiHble CIeNNPOEKThI, NJIATHBIH KOHTEHT

U3-3a ¢uHancoBbix mpobnem TpaaunuoHHblx CMU u yxoma mpodeccHoHaNbHBIX KaapoB
Han0oJee KaueCTBEHHBI KOHTEHT (YTO MapaJoKCallbHO, HO 3aKOHOMEPHO) SIBIISICTCS MIIM SKCIIEPTHBIM
(cMm. . 5) wnm nnatHeIM. HaTuBHas pexiiama, crienainbHbIe POSKTHI, HeMapKupoBaHHble advertorials,
CyObeKTUBHBIE MaTepualbl 0e3 COONIOACHUS CTaHAAPTOB >KYPHAIMCTHKH, MyOJHKyeMble 3a CYET
BHCIITHUX KOMMEPUYCCKUX U HEKOMMECPUCCKUX JOHOPOB, CTAJIN HOpMOﬁ JKNU3HU IJ11 MHOTUX MacC-MEua.
IIpuuem kak CMMU c uctopued, Tak W BHOBb BO3HMKAIOIIUX U JEKIAPUPYIOIIHX NPUBEP>KEHHOCTH
BBICOKMM 3THYECKUM CTaHAAPTAM.

7. «TeHeBbIe» colMaIbHbIE MeqHa (MecCeHIKePhI U Ip.)

«TeMHBII» CErMEHT COLMAIBHBIX MEIHa pPACTET CTPEMUTENBbHO. YacTh IOJIb30BaTENEH,
pa3oyapoBaBIINCh B KOHTEHTE JIEHT COLCETed BHIOMpAaeT HUILEBBIE TEMAaTUYECKUE KaHaJIbI
MECCEHPKEPOB M BO3BPAIIACTCS K AIEKTPOHHOM 1ouTe, YTOOB! 3(h(eKTHBHEE UCTIONB30BATh BPEMSI.

8. McKyccTBEHHBIN HHTEIEKT YyiKe 31eCh

Yar-00TBl B KOPIOPATUBHBIX KOMMYHHKAIMAX — 3TO IepBoe (PakTHUECKoe IPHIIECTBHE
HCKYCCTBEHHOTO HMHTelIekta B PR-mugyctpmio. B Ommkaiimeld mepcrekTuBe MBI YBHIMM
ucronb3oBanne Al (Artificiallntelligence) npu BbIMONHEHWH pa3MUYHBIX CYO-OM3HEC-TIPOIIECCOB
YIPaBJIECHUS peyTaluei.

9. BHyTpeHHHE KOMMYHHKAIUH B (poKyce BHUMAHMSI

YBenuueHne MPO3PaYHOCTH OM3HEC-CPENbl W Pa3BUTHE COIMAIBHBIX MeIua BCEX THIIOB
3aKOHOMEPHO 3acTaBiIsIleT KOMIAHMM oOpamarh OoJbllle BHUMAaHUS Ha BHYTPEHHHE KOMMYHMKALIUH.
CoTpynHUK MOXKET OBITh KaK MOCTIOM OpeH/a, TaK U €ro pa3pyuInTeaeM-IeTpakTopoOM — BCE 3aBUCHUT OT
TOTO, HACKOJIIBKO KOPPEKTHO BBICTpOCHO oOmeHue ¢ HuM. OTcCroma W cephe3HOe BHHUMAaHHE K
kopropatuBHeIM CMU, u apyrue ¢popmer paboTsl ¢ nepconana Ha cteike HR u PR-mpakTuk.

10.CrpaTternyeckast 3p¢eKTHBHOCTL He MeHee 3HAYHMA, YeM (MHAHCOBasI

Xots mo-tipeskaeMy oT PR-koMaH TpeOyroT paboTaTh Ha OCHOBE Cyry00 KomdecTBeHHBIX KPI
n moncuuteiBath PR Value, Bce wamie paspmarorcst ronoca B 3amIUTy 3ApaBOro cmbicha. [lpu
COBPEMEHHOM CJIOKHOM MH(OPMAIIMOHHOM MPOCTPAHCTBE OYEHb BAKHO CIIEIUTH, YTOOBI JOCTIKCHUE
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KOJMYICCTBCHHBIX PR-meneli He Memrano MmommepskaHruio MOJTOCPOYHON CTaOWMIBPHOCTH PEIyTaIlludl |
CTPATETUYECKU 3HATMMOTO I OeHe(UITHAPOB MTO3UITHOHHPOBAHUS.
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CTPATETHYECKUE MAPKETUHI'OBBIE INEJIM YHUBEPCUTETA
CTPATETTYHI MAPKETUHI'OBI OIJII YHIBEPCUTETY
STRATEGIC MARKETING OBJECTIVES OF THE UNIVERSITY

AHHoOTauuA.B cTaTthe 0000IIEHB! PE3yNbTaThl ABTOPCKOTO MCCIECAOBAHUS U CHOPMYITHPOBAHEI
CTpaTernuecKue MapKEeTHHIOBBIE [IEJTM OTEUYECTBEHHOTO YHUBEPCUTETA: pa3paboTKa M 3allyCK KaMIlaHUN
NPOJBIDKCHUs OpeHia /peOpeHIUHT, KOTOpasi OBBICHT y3HABAEMOCTh YHHBEPCHTETA B IIEJIOM, a TaKKe
Bcex ero (akynbTeToB / TOIpa3/eNCHU; BHEIPEHUE MapKETHHTOBBIX CTPATEruif, KOTOpble OymyT
HalleJIeHbl Ha KIIIOYEBbIC BHYTPEHHHE W BHEIIHHUE ayJUTOPHHU JUIS TOBBIIICHUS MX OCBEIOMIEHHOCTH O
JESITEIbHOCTH YHUBEPCUTETA; AKTUBHM3ALMUS YCWIMH 1O MO3MUHMOHHPOBAHUIO YHUBEPCHUTETa Kak
NPU3HAHHOTO HA HAIMOHATLHOM (MEXIYHApOJIHOM) YPOBHE MHHOBAIMOHHOTO aKaJeMHUYECKOTO BYy3a,
KOTOpPBIN (hOKycHpyeTcsl Ha YHUKAJIBHBIX IPOTpaMMax, OPUEHTHPOBAHHBIX HA CTYyJEHTOB U aCIIPAHTOB;
MOBBIICHHE WHPOPMUPOBAHHOCTH OM3HEC-COO0IECTBa O MPOPECCHOHAIBHBIX HABBIKAX YHHBEPCUTETA
(mpenopaBaterneil) Mo OOYYEHWIO CTYICHTOB; TOBBIIICHUE OCBEIOMIIEHHOCTH OM3HEC-COOOLIECTBA O
nporpaMMax oOy4eHHs B YHHUBEPCHUTETE M O TOM, KaK OHHM MOTYT HCIOJIB30BaTh YHHBEPCHUTET B
Ka4ecTBe MapTHEPA 110 CBOMM IPOrpaMMaM O00ydeHUsL.

AHoTanin.VY craTTi y3arajgbHEHi pe3yibTaTH aBTOPCHKOTO IOCHIIKEHHA i copMyiaboBaHi
CTpaTeridHi MapKETHHTOBI ITUII BITYU3HSIHOTO YHIBEPCHTETY: PO3po0Ka 1 3aImycK KammaHil poCcyBaHHS
Openny / peOpeHAMHr, SKa WiJBHIIMTH BITI3HABAHICTH YHIBEPCUTETY B IIIOMY, a TaKOX HOr0O
(axynpTeTiB / MiAPO3/IIIB; BIPOBAIKCHHS MAPKETHHIOBUX CTpATETii, sKi Oy/[yTh HALILICHI HA KITFOYOBI
BHYTPIIIIHI Ta 30BHIIIHI ayAMTOpii I MiABUIICHHSA IX OOI3HAHOCTI MPO AiSUIBHICTH YHIBEPCHTETY;
aKTHBi3alis 3yCWJIb IIOAO TMO3MIIIOBaHHSI VYHIBEPCUTETY SK BHU3HAHOTO Ha HALllOHAIBHOMY
(MDKHapOJAHOMY) pIiBHI IHHOBAIIHOTO aKaJEeMIYHOTO BY3Y, SKHHA (OKYCyeThbCS Ha YHIKaJIbHUX
porpamax, Opi€HTOBaHMX Ha CTYJCHTIB 1 acmipaHTiB; HmiABUIIEHHS iH(QOpMOBaHOCTI Gi3HEC-CHiIBHOTH
1po TpodeciiiHi HABUYKH yHIBEpCUTETY (BUKJIA/JaviB) 3 HABUYAHHS CTY/CHTIB; IMiJBUILICHHS 00i3HAHOCTI
0i3HeC-CIIBHOTH MPO MPOTPaMU HABYAHHS B YHIBEPCHUTETI 1 PO Te, SIK BOHU MOXYTh BUKOPHUCTOBYBAaTU
VHIBEPCHTET B SIKOCTI IMapTHEpa Mo CBOIX MporpaMax HaBYaHHSI.

Abstract.The article summarizes the results of the author's research and formulated the strategic
marketing goals of the domestic university: the development and launch of a brand promotion /
rebranding campaign that will increase the recognition of the university as a whole, as well as all its
faculties / divisions; implementation of marketing strategies that will target key internal and external
audiences to increase their awareness of the university's activities; activation of efforts to position the
university as an innovative academic institution recognized at the national (international) level, which
focuses on unique programs aimed at students and graduate students; raising the awareness of the
business community about the professional skills of the university (teachers) in training students; raising
the awareness of the business community about university programs and how they can use the
university as a partner in their training programs.
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